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) ORLAND PARK

AGREEMENT BETWEEN THE VILLAGE OF ORLAND PARK AND
Midwest Mechanical Group LLC FOR PROFESSIONAL SERVICES

THIS AGREEMENT (hereinafter, the “Agreement” or the “Contract™) is made February 17, 2025,
by and between the VILLAGE OF ORLAND PARK (hereinafter referred to as “Village”) and Midwest
Mechanical Group LLC (hereinafter referred to as “Consultant™) for the performance of certain
professional services for the Village in connection with Parking Garage Control Joint Caulking
(hereinafter referred to as the “Project”, the “Work™, or the “Services”).

WITNESSETH:

In consideration of the mutual covenants set forth herein by the Village and the Consultant
.(hereinafter referred to collectively as the “Parties™), the Parties agree as follows:
1. Scope of Work: The Consultant agrees to and shall timely perform and fully complete the “Scope of
Services” as set forth in:
& The Consultant’s Proposal or Bid N0.2025012301, and dated January 27, 2025; and/or
O Village of Orland Park RFQ/RFP/Purchase Order No.
which is/are attached hereto and made a part of this Agreement as Exh1b1t A (the “Work” or the
“Project”). The terms, conditions and specifications set forth in Village’s Request for Qualifications
(RFQ), Request For Proposal (“RFP”), and/or Purchase Order and any other Village document shall
supersede, govern, and prevail over any inconsistent terms, conditions, and/or specifications on any
other documents submitted by the Consultant. Any provisions in the Consultant’s Proposal or Bid or
other submittals which are in conflict with or inconsistent with any of the same provisions in the
Village’s RFQ, RFP, and/or Purchase Order shall be void to the extent of such conflict or inconsistency
and the terms of the Village’s RFQ, RFP, and/or Purchase Order shall control.

2. Payment:

A. Compensation: The Village agrees to pay the Consultant, and the Consultant agrees to accept as
compensation for all Services and/or Work and/or the Project required by this Agreement the
amount(s) set forth as follows:

X the amount(s) set forth on Exhibit A (the “Consultant’s Proposal™);

[ the amount(s) based upon the Schedule of Fees set forth on Exhibit B attached hereto and
thereby made a part hereof; and

X A not-to-exceed amount of $39,776.00 (“Contract Price™)

(i) It is expressly understood and agreed to by both Parties that in no event shall the total
amount to be paid by the Village for the complete and satisfactory performance of services,
under this Agreement exceed $39,776.00. Said price shall be the total compensation for
Consultant’s performance hereunder including, but not limited to, all work, deliverables,
materials, supplies, equipment, subcontractor’s fees, and all reimbursable travel and
miscellaneous or incidental expenses to be incurred by Consultant. In the event the Consultant
incurs cost in excess of the sum authorized for service under this Agreement, the Consultant
shall pay such excess from its own funds, and the Village shall not be required to pay any part
of such excess, and the Consultant shall have no claim against the Village on account thereof.
For the avoidance of doubt, in no event shall Consultant be entitled to receive more than this
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not-to-exceed amount and this amount includes all costs incurred by Consultant in connection
with the work and services authorized hereby, including, but not limited to: (i) any known or
unknown and/or unexpected condition(s); (ii) any and all unforeseen difficulties; (iii) any
unanticipated rises in the cost of labor, materials or equipment, changes in market or
negotiating conditions, and errors or omissions made by the Consultant or others; (iv) the
character of the work and/or services to be performed; and (v) any overrun in the time or cost
necessary for the Consultant to complete the work due to any causes, within or beyond its
control. Under no circumstances shall the Village be liable for any additional charges if
Consultant’s actual costs and reimbursable expenses for such work, service or deliverable
exceed the not-to-exceed price. Accordingly, Consultant represents, warrants and covenants to
the Village that it will not, nor will Consultant have anyone on its behalf, attempt to collect an
amount in excess of the not to exceed price agreed to by the Consultant as set forth above

B. Invoices: The Consultant agrees to and shall prepare and submit:
an invoice to the Village which the Village shall pay upon completion and approval of the
Work; or
[ invoices for progress payments to the Village as hereinafter set forth for Services completed
to date. Invoices shall be prepared monthly and shall document the time/hours expended as the
Work is completed to date by the Consultant.

C. Payment: Notwithstanding any provision of the Illinois Local Government Prompt Act (50 ILCS
505/1, et seq.) (the “Act”) to the contrary, the Parties agree that any bill approved for payment
by the Corporate Authorities shall be paid within sixty (60) days after the date of approval. If
payment is not made within such sixty (60) day period, an interest penalty of 1% of any amount
approved and unpaid shall be added for each full thirty (30) day period, without proration, after
the expiration of the aforementioned sixty (60) day payment period, until final payment is made.
No other provision of the Act shall apply to this contract.

D. Withholding Payment: Notwithstanding anything to the contrary herein contained, no
compensation will be paid to or claimed by the Consultant for services required to correct
deficiencies attributable to errors or omissions of the Consultant, and all such errors or omissions
must be corrected by the Consultant at their sole cost and expense. Notwithstanding anything to
the contrary herein contained, the Village has the right to withhold from payment due the
Consultant such sums as are reasonably necessary to protect the Village against any loss or
damage which may result from: (i) the negligence of or unsatisfactory Services of the Consultant;
(ii) the failure by the Consultant to perform the Consultant’s obligations hereunder; or (iii) claims
filed against the Village relating to the Services. Any sums withheld from the Consultant as
provided in this section, and subsequently determined to be due and owing to the Consultant, will
be paid to the Consultant.

E. Appropriation of Funds: The Parties hereto agree that, if the term of this Agreement extends
beyond the current fiscal year of the Village (the current fiscal year being the year in which the
first date of the term of this Agreement falls), this Agreement is subject to the appropriation of
funds by the Village Board of Trustees and/or any other funding agencies for each subsequent
year. If the Village, and/or any other governmental agency providing funding for this Service,
fails to make such an appropriation, the Village may terminate this Agreement and the Consultant
will be entitled to receive, as its sole and exclusive remedy, compensation for Services properly
performed to the date of termination to the extent the Village has funds available and appropriated
to pay the Consultant such amount. Upon the request of the Consultant, the Village will inform
the Consultant as to whether any governmental agency other than the Village is providing funding
to pay all or a portion of the Services.
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F. Records: The Consultant’s records relating to the Services must be kept in accordance with
generally accepted principles of accounting consistently applied and must be retained by the
Consultant for a period of not less than five (5) years following the completion of the Services.
Such records must be available to the Village or any authorized representative of the Village,
upon reasonable prior notice, for audit and review during normal business hours at the Village
offices, 14700 S. Ravinia Ave. Orland Park, IL. 60462. In addition, such records must be
available, upon reasonable prior notice, for audit and review by any other governmental agency
providing funding for all or any portion of this Service.

3. Contract Documents: The term “Contract Documents” means and includes, but is not limited to, this
Agreement and the following, which are each attached hereto and thereby made a part hereof:
& Scope of Services as set forth in the Consultant’s proposal No.2025012301dated January 27, 2025

(Exhibit A)

O Schedule of Fees (Exhibit B)
In the event of any conflict between this Agreement and any other Contract Document, this
Agreement shall prevail and control over the terms and conditions set forth in such other Contract
Documents.

4.  Time is of the Essence; Dates of Commencement and Completion: Progress Reports:

A. Time is of the essence in this Contract. The Services to be performed by the Consultant under the
Contract Documents shall commence no later than February 17, 2025 (hereinafter the
“Commencement Date™), and shall be completed no later than November 30, 2025 (hereinafter
the “Completion Date™), barring only Acts of God, due to which the Completion Date may be
modified in writing with the prior approval of the Village. If the Consultant fails to complete the
Services by the Completion Date, the Village shall thereafter have the right to have the Services
completed by another independent consultant, and in such event, the Village shall have the right
to deduct the cost of such completion so incurred by the Village from payments otherwise due to
the Consultant for the Services and/or the right to recover any excess cost of completion from the
Consultant to the extent that the total cost incurred by the Village for the completion of the Work
which is the subject of the Contract Documents exceeds the Contract Price.

B. Progress Reports. The Consultant must prepare and submit monthly progress reports describing
the Services performed in the prior month and anticipated to be performed in the following one-
month period. The Services schedule shall insure that each of the Services provided being
completed within a timeframe that does not negatively impact the Village’s compliance any
federal, state, or local regulations (if applicable).

5.  Venue and Choice of Law: The Consultant and the Village agree that the venue for any and all
disputes shall solely be in Cook County, Illinois, in which the Village’s Village Hall is located. This
Contract and all other Contract Documents shall be construed and interpreted in accordance with the
laws of the State of Illinois.

6. Nonassignability: The Consultant shall not assign this Contract, or any part thereof, to any other
person, firm, or corporation without the prior written consent of the Village, and in no case shall such
consent relieve the Consultant or its surety from the obligations herein entered into by the same or
change the terms of this Contract.
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7.  Notices and Communications: Where notice is required by the Agreement it shall be considered
received if it is delivered in person, sent by registered United States mail, return receipt requested,
delivered by messenger or mail service with a signed receipt, sent by facsimile or e-mail with an
acknowledgment of receipt, to the following:

To the Village: To the Consultant:

Name: Mike Mazza Name: Dan Brandolino

Village of Orland Park Company: Midwest Mechanical Group LLC
14700 South Ravinia Avenue Address: 801 Parkview Blvd

Orland Park, Illinois 60462 City, State, Zip: Lombard, IL, 60148
Telephone: 708-403-6108 Telephone:

Facsimile: Facsimile:

Email: mmazza@orlandpark.org Email: dan.brandolino@midwestmech.com

or to such other person or persons or to such other address or addresses as may be provided by either
party to the other party.

8.  Right to Alter Scope of Services Reserved: The Village reserves the right to alter the plans, extend
or shorten the Scope of Services, add to the Scope of Services as may be necessary, and increase or
decrease the scope and/or quantity of the Services, including the deduction or cancellation of any one
or more of the unit price items, or to cancel the Contract and the Services in their entirety for any
reason.

9. Control and Inspection of Work: Unless otherwise specified in the Contract Documents, inspection,
acceptance or rejection of goods and/or Services shall be made after delivery. Final inspection,
acceptance and/or rejection of the goods and/or Services shall not impose liability on the Village for
goods and/or Services not in accordance with the Contract Documents as determined solely by the
Village. Payment shall not be due on rejected goods and/or Services until and unless fully corrected
and/or replaced as determined by the Village. All Services performed by the Consultant shall be done
in conformance with this Agreement and the other Contract Documents as determined solely by the
Village, and this Agreement shall control.

10. Timely Written Response and Written Report(s) of Resolution Relative to Certain Incident(s).

Claim(s) and/or Complaint(s):

A. All alleged incident(s), claim(s), or complaint(s) related to any alleged death, injury and/or
damage to persons and/or to public or private property related to the Consultant’s work or
services provided pursuant to this Contract shall be reported to the Village and resolved by the
Consultant and/or its agent in a timely manner.

B. Within three (3) business days after receipt by Consultant of an initial written or verbal notice of
any such incident, claim, or complaint, the Consultant shall also provide to the Village, and to
any third-party making such claim or complaint, the name, telephone number, and cellular
number of the Consultant’s officer or employee who will be responsible for managing the
resolution thereof until its final resolution by the Consultant and/or by the Consultant’s insurer
or agent.

C. Within ten (10) business days after the Consultant’s receipt of the first notice of an alleged
incident, claim, or complaint related to any alleged death, injury, and/or damage to persons and/or
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11.

to public or private property (the “incident, claim, or complaint™), the Consultant or its agent(s)
shall provide to the Village and to any third-party person making such claim or complaint an
initial written response relative to such incident, claim or complaint, and the efforts and current
progress of the Consultant and/or its agents to date toward the resolution of such incident, claim
or complaint.

. If complete resolution of the incident, claim, or complaint has not been reached within the

aforesaid ten (10) business day period, the Consultant or its agent shall continue to use all
reasonable efforts to fully resolve the incident, claim, or complaint, and to that end, further
updated written status reports of resolution, or progress toward resolution, as the case may be, of
such incident, claim, or complaint shall be provided to the Village by the Consultant not less than
monthly until such incident, claim, or complaint is fully resolved.

The Consultant or its agents will be expected to fully resolve most incident(s), claim(s), or
complaint(s) involving minor damage to public or private property within said initial ten (10)
business day period after the Consultant receives its initial verbal or written notice of such
incident, claim, or complaint.

Insurance:

A. Prior to Commencement of Work:

(i) Prior to commencement of any Services under the Contract Documents, Consultant shall
supply to the Village certificates of insurance as specified below. Consultant shall not start
the Services contemplated by the Contract until Consultant has obtained all insurance
required under this Paragraph 11, and all such insurance coverage has been obtained and
approved by the Village Manager, or his designee.

(i) Minimum Scope of Insurance:

Coverage shall be at least as broad as Insurance Services Office (“ISO”) Commercial General
Liability occurrence form CG 00 01 04 13 with the “Village of Orland Park and its officers,
officials, employees, agents and volunteers” named as additional insureds on a primary and
non-contributory basis. This primary, non-contributory additional insured coverage shall be
confirmed through the following required policy endorsements (or their substantial
equivalents): ISO Additional Insured Endorsement CG 20 10 04 13 or CG 20 26 04 13, and
CG 2001 04.

O If this box is checked, a Completed Operations Endorsement (CG 20 37 04 13) is also
required.

. Insurance Required: The Consultant shall procure and maintain, for the duration of the Contract,

insurance against claims for injuries to persons or damage to property, which may arise from or
in connection with the performance of the Work hereunder by the Consultant, its employees,
subconsultants, and other agents, and:

(i) Commercial General Liability:

(a) $1,000,000 combined single limit per occurrence for bodily injury, and property
damage and $1,000,000 per occurrence for personal injury. The general aggregate
shall be $2,000,000.

(b) The Village of Orland Park, and its officers, officials, employees, agents and
volunteers, are to be named and covered as additional insureds as respects: liability
arising out of the Consultant’s work, including activities performed by or on behalf of
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the Consultant; products and completed operations of the Consultant; premises owned,
leased or used by the Consultant, or automobiles owned, leased, hired or borrowed by
the Consultant. The coverage shall contain no special limitations on the scope of
protection afforded to the Village of Orland Park and its officers, officials, employees,
agents and/or volunteers.

(¢) The Consultant’s insurance coverage shall be primary and non-contributory as respects
the Village of Orland Park and its officers, officials, employees, agents and volunteers.
Any insurance or self-insurance maintained by the Village of Orland Park and/or on
behalf of its officers, officials, employees, agents and/or volunteers shall be excess of
Consultant’s insurance and shall not contribute with it.

(d) Any failure to comply with reporting provisions of any applicable insurance policies
shall not affect coverage provided to the Village of Orland Park and/or its officers,
officials, employees, agents and/or its volunteers.

(¢) The Consultant’s insurance shall contain a Severability of Interests/Cross-Liability
clause or language stating that Consultant’s insurance shall apply separately to each
insured against whom claim is made or suit is brought, except with respect to the limits
of the insurer’s liability.

(f) If any commercial general liability insurance is being provided under an excess or
umbrella liability policy that does not “follow form”, then the Consultant shall be
required to name the “Village of Orland Park, and its officers, officials, employees,
agents and volunteers™ as additional insureds.

(g) All general liability coverages shall be provided on an occurrence policy form. Claims-
made general liability policies will not be accepted.

(h) The Consultant and all subconsultants hereby agree to waive any limitation as to the
amount of contribution recoverable against them by the Village of Orland Park, and/or
by its officers, officials, employees, agents and/or its volunteers. This specifically
includes any limitation imposed by any state statute, regulation, or case law including
any Workers’ Compensation Act provision that applies a limitation to the amount
recoverable.

(i) ISO Business Auto Liability coverage form number CA 00 01. Symbol 01 “Any Auto™:
$1,000,000 combined single limit per occurrence for bodily injury, and property damage
and $1,000,000 per occurrence for personal injury.

(iii) Workers’ Compensation Insurance:

Such coverage as required by the Workers” Compensation Act of the State of Illinois with
coverage of statutory limits and Employers’ Liability Insurance with limits of $500,000
per accident. The insurer shall agree to waive all rights of subrogation against the “Village
of Orland Park, its officers, officials, employees, agents and volunteers” for losses arising
from work performed by the Consultant for the Village.

(iv) Professional Liability:

(a) Professional liability insurance with limits not less than $1,000,000 each claim with
respect to negligent acts, errors and omissions in connection with professional services
to be provided under the contract, with a deductible not-to-exceed $50,000 without prior
written approval.

(b) Ifthe policy is written on a claims-made form, the retroactive date must be equal to or
preceding the effective date of the contract. In the event the policy is cancelled, non-
renewed or switched to an occurrence form, the Consultant shall be required to purchase
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supplemental extending reporting period coverage for a period of not less than three (3)
years.

(v) Umbrella Policy:

If the general aggregate limit for Commercial General Liability coverage provided is less
than $2,000,000, pursuant to Section 11(B)(i) above, then a $2,000,000 Umbrella Policy
shall also be provided which policy shall follow all required coverages as set forth above,
other than Worker’s Compensation and Professional Liability coverages.

(vi) O Cyber Liability Coverage: for losses arising out of the Consultants work or work product
resulting from a network/data breach, malware infection, cyber extortion, ransomware,
exposure of confidential, personally identifiable and financial information, intellectual
property and other related breaches. This coverage will apply to but not limited to damages
for notification cost, credit monitoring expenses, public relations expenses, computer
system/software damage and related financial losses.

. Deductibles and Self-Insured Retentions: Any deductibles or self-insured retentions must be

declared to and approved by the Village of Orland Park.

. All Coverages:

(i) No Waiver. Under no circumstances shall the Village, or its officers, officials, employees,
agents or volunteers be deemed to have waived any of the insurance requirements of this
Contract by any act or omission, including, but not limited to:

(a) Allowing work by Consultant or any subconsultant to start before receipt of Certificates
of Insurance and Additional Insured Endorsements.

(b) Failure to examine, or to demand correction of any deficiency, of any Certificate of
Insurance and Additional Insured Endorsement received.

(ii)  Each insurance policy required shall have the Village of Orland Park expressly endorsed onto
the policy as a Cancellation Notice Recipient. Should any of the policies be cancelled before
the expiration date thereof, notice will be delivered in accordance with the policy provisions.

(iii) 'When requested by the Village Manager, or his designee, Consultant shall promptly provide
the respective original insurance policies for review and approval by the Village Manager, or
his designee.

. Acceptability of Insurers: Insurance is to be placed with insurers with a Best’s rating of no less than

A-, VII and approved to do business in the State of Illinois.

Verification of Coverage: Consultant shall furnish the Village of Orland Park with certificates of
insurance naming the “Village of Orland Park, its officers, officials, employees, agents and
volunteers”, as additional insureds (except on Professional Liability), and with original
endorsements affecting coverage required by this clause. The certificates and endorsements for each
insurance policy are to be signed by a person authorized by that insurer to bind coverage on its behalf.
The certificates and endorsements are to be received and approved by the Village Manager, or his
designee, before any work commences. The following additional insured endorsements may be
utilized (or their substantial equivalent): ISO Additional Insured Endorsements CG 20 10 04 13 or
CG 202604 13, and CG 20 37 04 13 — Completed Operations, where required. In the event a claim
is filed, the Village reserves the right to request full certified copies of the insurance policies and
endorsements.

O If this box is checked, a Completed Operations Endorsement (CG 20 37 04 13) is also required.

. Subconsultants: Consultant shall include all subconsultants as insureds under its policies or shall

furnish separate certificates and endorsements for each subconsultant. All coverages for
subconsultants shall be subject to all of the requirements stated herein.
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H. Assumption of Liability: Consultant assumes liability for all injury to or death of any person or
persons including employees of the Consultant, any subconsultant, any supplier or any other person
and assumes liability for all damage to property sustained by any person or persons occasioned by
or in any way arising out of any work performed pursuant to this Contract.

I. Insurance Certifications: In addition to providing Certificates of Insurance as required by the
contract documents, the Consultant shall submit to the Village a signed certification with each
Request for Payment, stating that all the insurance required of the Consultant remains in force.
Failure to submit such a certification shall be grounds to withhold payment in full or in part.

J. Insurance Requirements Cannot Be Waived by Village: Under no circumstances shall the
Village be deemed to have waived any of the insurance requirements of the related Contract by
any act or omission, including, but not limited to: (1) allowing the Work to commence by the
Consultant or any subconsultant of any tier before receipt of Certificates of Insurance; (2) failing
to review any Certificates of Insurance received; (3) failing to advise the Consultant or any
subconsultant of any tier that any Certificate of Insurance fails to contain all the required
insurance provisions, or is otherwise deficient in any manner; or (4) issuing any payment without
receipt of a Sworn Statement from the Consultant and all subconsultants of any tier stating that
all the required insurance is in force. The Consultant agrees that the obligation to provide the
insurance required by this Agreement or any of the contract documents is solely its responsibility
and that this is a requirement which cannot be waived by any conduct, action, inaction or
omission by the Village. Consultant shall also protect the Village by specifically incorporating
this Paragraph into every subcontract entered into relative to the Work contemplated herein and
also requiring that every subconsultant incorporate this Paragraph into every sub-subcontract it
enters into relative to the Work contemplated herein.

K. Liability of Consultant and Subconsultant is Not Limited by Purchase of Insurance: Nothing
contained in the insurance requirements of this Agreement or any Contract Documents is to be
construed as limiting the liability of the Consultant or the liability of any subconsultant of any
tier, or either of their respective insurance carriers. The Village does not, in any way, represent
that the coverages or limits of insurance specified is sufficient or adequate to protect the Village,
the Consultant, or any subconsultant’s interest or liabilities, but are merely required minimums.
The obligation of the Consultant and every subconsultant of any tier to purchase insurance shall
not, in any way, limit their obligations to the Village in the event that the Village should suffer
an injury or loss in excess of the amount recoverable through insurance, or any loss or portion of
the loss which is not covered by either the insurance of the Consultant or any subconsultant’s
insurance.

L. Notice of Bodily Injury or Property Damage: The Consultant shall notify the Village, in writing,
of any actual or possible claim for personal injury or property damage relating to the Work, or of
any occurrence which might give rise to such claim, promptly upon obtaining first knowledge of
same.

M. Updated Proof Required: The Consultant agrees that at any time upon the demand of the Village,
updated proof of such insurance coverage will be submitted to the Village. There shall be no
additional charge to the Village for said insurance.

N. Higher and More Expansive Standard Applicable: To the extent other insurance requirements of
the Contract Documents contradict this Paragraph 11, the more expansive and higher standard,
in terms of type and amount of coverage, shall govern.

12. Indemnity:
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A. To the fullest extent permitted by law, the Consultant hereby agrees to defend, indemnify and
hold harmless the Village, its elected and appointed officials, employees and agents against all
injuries, deaths, loss, damages, claims, patent claims, suits, liabilities, judgments, costs and
expenses, which may in anywise accrue against the Village, its elected and appointed officials,
employees, and agents arising in whole or in part or in consequence of the performance of the
Work by the Consultant, its employees, or subconsultants, or which may in anywise result
therefrom, except that arising out of the sole legal cause of the Village, its elected and appointed
officials, employees or agents, the Consultant shall, at its own expense, appear, defend and pay
all charges of attorneys and all costs and other expenses arising therefrom or incurred in
connection therewith, and, if any judgment shall be rendered against the Village, its elected and
appointed officials, employees or agents, in any such action, the Consultant shall, at its own
expense, satisfy and discharge the same.

B. Consultant expressly understands and agrees that any performance bond or insurance policies
required by this Contract, or otherwise provided by the Consultant, shall in no way limit the
responsibility to indemnify, keep and save harmless and defend the Village, its elected and
appointed officials, employees or agents as herein provided.

C. Consultant further agrees that to the extent that money is due the Consultant by virtue of this
Contract as shall be considered necessary in the judgment of the Village, such funds may be
retained by the Village to protect jtself against said loss until such claims, suits, or judgments
shall have been settled or discharged and/or evidence to that effect shall have been furnished to
the satisfaction of the Village.

D. In the event that the Village is not immune from liability under any applicable law, and only in
such event, the Village hereby agrees to indemnify and hold harmless the Consultant, its officers,
directors, employees and subconsultants (collectively, Consultant) against all damages, liabilities
or costs, including reasonable attorney’s fees and defense costs, to the extent caused by the
Village’s negligent acts in connection with the Project and the acts of the Village, and/or any of
its officers, trustees and/or employees.

E. Neither the Village nor the Consultant shall be obligated to indemnify the other party in any
manner whatsoever for the other party’s own negligence, or for the acts of their respective
officers, trustees, employees and/or agents.

F. The provisions of this Paragraph 12 shall survive any termination of the Contract.

13. Village Confidential Information:
A. Consultant warrants that it shall not disclose, use, sell, rent, trade, or otherwise provide Village

Confidential Information to any person, firm, or entity for any purpose outside of the specific
purposes of the Contract Documents, except as necessary to comply with applicable State or
Federal laws.

B. The provisions of this Paragraph 13 shall survive any termination of the Contract.

14. Professional Standard: The Consultant hereby covenants and agrees that the Consultant will perform
all Services described in this Agreement in accordance with the Professional Standard. In connection
with the execution of this Agreement, the Consultant warrants and represents as follows:

A. Feasibility of Performance. The Consultant (i) has carefully examined and analyzed the
provisions and requirements of this Agreement, including all Exhibits hereto; (ii) understands the
nature of the Services required; (iii) from its own analysis has satisfied itself, to the extent
reasonably possible, as to the nature of all things needed for the performance of this Agreement
and all other matters that in any way may affect this Agreement or its performance; (iv) represents
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that this Agreement is feasible of performance in accordance with all of its provisions and
requirements; and (v) can and will perform, or cause to be performed, the Services in accordance
with the provisions and requirements of this Agreement.

B. Ability to Perform: The Consultant hereby represents and warrants to the Village, with the
intention that the Village rely thereon in entering into this Agreement, that: (a) the Consultant is
financially solvent; (b) the Consultant, and each has the training, capability, experience,
expertise, and licensing necessary to perform the Services in accordance with the requirements
of this Agreement and the Professional Standard; (c) the Consultant possesses and will keep in
force all required licenses, permits and accreditations to perform the Services; (d) the Consultant
has full power to execute, deliver and perform this Agreement and has taken all necessary action
to authorize such execution, delivery and performance; (e) the individual(s) executing this
Agreement are duly authorized to sign the same on the Consultant’s behalf and to bind the
Consultant hereto; and (f) the Consultant will perform the Services described herein promptly,
diligently and continuously with an adequate number of qualified personnel to ensure such
performance.

C. Authorized to do Business in IHinois: The Consultant certifies that it is a legal entity authorized
to do business in Illinois, 30 ILCS 500/1.15.8, 20-43.

D. Certification to Enter into Public Contracts: The Consultant certifies that it is not barred from
contracting with any unit of state or local government as a result of a violation of either Section
33E-3 or 33E-4 of the Illinois Criminal Code or violating the prohibition set forth in Section 50-
10.5(e) of the Illinois Procurement Code, 30 ILCS 500/50-10.5¢ or any similar offense of any
State of the United States which contains the same elements as the Illinois offenses of bid-rigging
or bid rotating.

E. Payment to the Illinois Department of Revenue: Consultant certifies that it is not delinquent in
payment of any taxes to Illinois Department of Revenue.

F. Debarment. The Consultant certifies that neither it nor its principals is presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from
participation in the Agreement by any federal department or agency. The Consultant will not
knowingly use the services of any related party barred or ineligible for contracts by any federal,
state or local governmental agency or applicable Laws for any purpose in the performance of the
Services.

G. Interest of members of the Village: Consultant certifies that no member of the governing body of
the Village and no other officer, employee, or agent of the Village who exercises any functions
or responsibilities in connection with the planning or carrying out of the Services, has any
personal financial interest, direct or indirect, in this Agreement; and the Consultant shall take
appropriate steps to assure compliance.

H. Interest of Professional Services Provider and Employees. Consultant certifies that it presently
has no interest and shall not acquire interest, direct or indirect, in the various project areas or any
parcels therein or any other interest which would conflict in any manner or degree with the
performance of Consultant Services hereunder. The Consultant further covenants that in the
performance of this Agreement, no person having such interest shall be employed.

15. No Conflicts of Interest: The Consultant warrants that it has no conflict of interest and has not
employed or retained any company or person, other than a bona fide employee working solely for the
Consultant, to solicit or secure this contract, and that it has not paid or agreed to pay any company or
person, other than a bona fide employee working solely for the Consultant, any fee, commission,
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percentage, brokerage fee, gifi(s), or any other consideration, contingent upon or resulting from the
award or the making of this Contract.

16. Compliance with Laws: Consultant shall comply with all applicable federal, state, and local laws,
ordinances, rules and regulations, and any and all orders and decrees of any court, administrative
body or tribunal applicable to the performance of the Contract. Included within the scope of the
laws, ordinances, rules and regulations referred to in this paragraph, but in no way to operate as a
limitation, are: Occupational Safety & Health Act (“OSHA”); Illinois Department of Labor (IDOL”),
Department of Transportation, and all forms of traffic regulations; public utility, Intrastate and
Interstate Commerce Commission regulations; Workers’ Compensation Laws, the Social Security
Act of the Federal Government and any of its titles, the Illinois Human Rights Act, and EEOC
statutory provisions and rules and regulations. Evidence of specific regulatory compliance will be
provided by the Consultant if requested by the Village.

17. Equal Employment Opportunity: The Consultant shall be an “equal opportunity employer” as
defined in the United States Code Annotated. The Consultant shall be required to comply with the
President’s Executive Order No. 11246, as amended, and the requirements for Bidders and
Consultants under this order are explained in 41 CFR 60-4. The Consultant shall fully comply with
all applicable provisions of the Illinois Human Rights Act.

18. Certifications: By the execution of this Agreement, the Consultant certifies that: (1) the Consultant
is not delinquent in the payment of any tax administered by the Illinois Department of Revenue as
required by 65 ILCS 5/11-42.1-1; (2) the Consultant has a written sexual harassment policy as
required by and shall otherwise comply in all respects with the Illinois Human Rights Act (775 ILCS
5/2-105(A)(4)); (3) the Consultant will provide a drug-free workplace as required by and shall
otherwise comply with the Illinois Drug-Free Workplace Act (30 ILCS 580/1, et seq.); (4) the
Consultant has in place a written policy as required by and that it does and shall otherwise comply
with the Illinois Substance Abuse Prevention on Public Works Projects Act (820 ILCS 265/1, et seq.);
and (5) the Consultant is not and/or was not barred from bidding on this Contract pursuant to Section
33E-3 or 33E-4 of the Illinois Criminal Code (720 ILCS 5/33E-3 and 5/33E-4).

19. Project Documentation: Upon execution of this Agreement relative to the Project, notwithstanding
anything contained in any other Contract Documents to the contrary, the Consultant and its
subconsultants agree to and shall release to the Village any and all right, title, and interest in and to
any and all Project Documentation depicting, documenting, or recording the Services, and/or the
Work, and/or the Project which is the subject of the Contract Documents, prepared or created by the
Consultant and/or its subconsultants, including but not limited to any and all drawings, plans,
specifications, photos, reports, videos, and/or other recordings on any electronic media (sometimes
collectively referred to as “Project Documentation™), and any and all of such Project Documentation
shall become the property of the Village. The Consultant and its subconsultants further warrant to
the Village that they have the legal right to convey said Project Documentation to the Village. The
Work contemplated by the Contract Documents shall not be considered complete until and unless
legible and complete physical and electronic copies of all such Project Documentation have been
delivered to the Village. The Village may reuse Project Documentation without the prior written
authorization of the Consultant, but the Village agrees to waive any claim against the Consultant
arising from any unauthorized reuse or modification of the Project Documentation.
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20. Illinois Freedom of Information Act: The Illinois Freedom of Information Act (FOIA) applies to
public records in the possession of a party with whom the Village has an Agreement. The Village of
Orland Park will have only a very short period of time from receipt of a FOIA request to comply with
the request, and there is a significant amount of work required to process a request including collating
and reviewing the information. Vendor acknowledges the requirements of FOIA and agrees to
comply with all requests made by the Village for public records (as that term is defined by Section
2(c) of FOIA) and to provide the requested public records to the Village within two (2) business days
of the request being made by the Village. Vendor agrees to indemnify and hold harmless the Village
from all claims, costs, penalty, losses and injuries (including but not limited to, attorney’s fees, other
professional fees, court costs and/or arbitration or other dispute resolution costs) arising out of or
relating to its failure to provide the public records to the Village under this agreement.

21. Independent Contractor: It is mutually understood and agreed that the Consultant shall have full
control of the ways and means of performing the Professional Services referred to above and/or which
is the subject of this Agreement and the related Contract and that the Consultant or his/its employees,
representatives or Subconsultants are in no sense employees of the Village, it being specifically
agreed that in respect to the Village, the Consultant and any party employed by the Consultant bears
the relationship to the Village of an independent contractor.

22. Duration: This Agreement and the related Contract Documents shall be in effect from the date of the
Contract until the completion of the Services, but the obligations of the Consultant under Paragraphs
12 and 13 shall continue after such termination.

23. Advertisement: The Consultant is specifically denied the right to use in any form or medium the
name of the Village for public advertising unless express permission is granted by the Village.

24. Amendments: No agreement or understanding to modify this Agreement or the related Contract
Documents shall be binding upon the Village unless in writing and signed by the Village’s authorized
agent. All specifications, drawings, and data submitted to the Consultant with this Agreement or the
related Contract Documents are hereby incorporated and made part thereof.

25. Termination: Remedies: Notwithstanding any other provision hereof, the Village may terminate the
Agreement in the event of a default by the Consultant or without cause at any time upon 15 days prior
written notice to the Consultant. In the event that the Agreement is so terminated and the Consultant
is not in default or breach of this Agreement, the Consultant shall be paid for Services actually
performed and reimbursable expenses actually incurred, if any, prior to termination, not exceeding
the value of the Services completed which shall be determined on the basis of the rates set forth in
the Consultant’s Proposal.

26. Supersede: The terms, conditions and specifications set forth in this Agreement shall supersede,
govern, and prevail over any inconsistent terms, conditions, and/or specifications on any other
Contract Documents.

27. Severability: In the event any section, subsection, paragraph, sentence, clause, phrase or provision
of this instrument or part thereof shall be deemed unlawful, invalid, unenforceable or ineffective by
any court of competent jurisdiction, such decision shall not affect the validity, enforceability or
effectiveness of the remaining portions of this instrument.
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28. Facsimile or Digital Signatures: Facsimile or digital signatures shall be sufficient for purposes of
executing, negotiating, and finalizing this Contract, and this Contract shall be deemed delivered as if
containing original signatures if such delivery is made by emailing a PDF of a scanned copy of the
original, hand-signed document, and/or by use of a qualified, established electronic security
procedure mutually agreed upon by the Parties.

29. Counterparts: This Agreement may be executed in one or more counterparts, which counterparts
when affixed together, shall constitute one and the same original document.

30. No Third Party Beneficiaries: The parties do not intend to confer any benefit hereunder on any
person, firm or corporation other than the parties hereto.

31. Entire Agreement: The Contract Documents (including all Exhibits attached thereto which by
reference are made a part of the Agreement) and all other written agreements signed by all of the
parties hereto which by their express terms are a part of the Contract Documents, are the final
expression of, and contain the entire agreement between the parties with respect to the subject matter
hereof and supersedes all prior understandings with respect thereto.

IN WITNESS WHEREOF, the parties have caused this Agreement to be executed by their duly authorized
officer in quadruplicate counterparts, each of which shall be considered as an original.

Midwest Mechanical Group LLC VILLAGE OF ORLAND PARK

E-SIGNED by Dan Brandolino
on 2025-03-13 13:28:04 GMT

E-SIGNED by Jim Culotta

By: on 2025-03-14 19:39:16 GMT

Name: Dan Brandolino Name: Jim Culotta

Its Vice President & Authorized Agent Title: |[nterim V|||age Manager
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EXHIBIT A

[ATTACH]

Scope of Work as set forth in Consultant’s Proposal N0.2025012301 dated January 27, 2025
and/or in Village Proposal Number dated

EXHIBIT B
[ATTACH IF REQUIRED]
Schedule of Fees

2025-03-11
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EXHIBIT A

MidwestMechanical
Building Efficiency and Sustainability

A Service Logic Company

Proposal For:

Village of Orland Park

Orland Park Parking Garage

This project is adheres to the terms and conditions of NCPA/Omnia co-op contract 02-91



INSTALLATION PROPOSAL

By and Between:

Contractor Performing Work: Customer:

Midwest Mechanical Group, Inc. Village of Orland Park

801 Parkview Boulevard 14700 S. Ravinia Ave.
Lombard, IL 60148 Orland Park, IL 60462-3167
PROJECT LOCATION:

Orland Park Parking Garage
9650 W 143" Street
Orland Park, IL 60462

PROJECT DESCRIPTION: Parking Garage Repairs
Date: 1/27/2025
RQN: 2025012301

OUR PROPOSAL INCLUDES THE FOLLOWING SCOPE OF WORK:
Remove 1000 linear ft of exterior caulking on outer edge clean, grind and prime caulking joint.
Install 1000 linear ft of new caulking on outer edge of level 5 at Orland Park parking garage.

Exclusions and Clarifications
1. No asbestos abatement work
2. No HVAC modification or work on systems or equipment outside the area listed above.

3. No fire alarm, sprinkler, or life safety work
4. No general contracting work such as painting, flooring, millwork, or floor tiling unless specified
above.

No hydronic balancing of systems unless specified above.

No cleaning services except for broom cleaning.

7. Inobservance of current factory production and material distribution volatilities, Midwest
Mechanical can only guarantee the firm pricing and/or lead time estimations (as stated within)
for a period of 20 business days from the date of this proposal. As such, any authorizations to
proceed which are received beyond this time period may be subject to a revised final contract
pricing and/or lead time projection to reflect market conditions at the time of The Customer’s
acceptance

S

PRICING SUMMARY:
The price for above scope of work and materials is $39,776.00

The terms of payment for this project: 25% upon approval, and progress billing up to completion.
Midwest Mechanical looks forward to exceeding your expectations during and after the project. Please
feel free to contact me at (630)487-5961 with any questions or concerns.

Best Regards,

Dan Brandolino
Vice President- Public Sector



Approved By:

Date:




TERMS AND CONDITIONS PER PROFESSIONAL SERVICES AGREEMENT DATED FEBRUARY 17, 2025 BETWEEN VILLAGE OF
ORLAND PARK AND MIDWEST MECHANICAL WILL APPLY

CONTRACT AGREEMENT - TERMS AND CONDITIONS
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MidwestMechanical
Building £fficiency and Sustainability

A Service Loglc Company

Midwest Mechanical

Turnkey Design/Retrofit & Service Solutions

Midwest Mechanical is a wholly-owned subsidiary of Service Logic. Other
Service Logic companies that participate in the OMNIA Partners Public Sector
Cooperative are listed as Affiliates.

Service Logic companies, such as Midwest Mechanical, provide services that
optimize energy efficiency, comfort, productivity, health and safety for more
than 25,000 clients nationwide. We specialize in evaluating, designing,
installing and maintaining HVAC systems that maximize energy efficiency,
reduce costs and improve performance.

Click Your Industry

-overnment N X
Hi! Have a question? I'm here to

help.
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https://mwww.omniapartners.com/suppliers/midwest-mechanical/public-sector/contract-documents ?hsCtaAttrib=161511724098#¢25222 1/5



1/14/25, 2:15 PM Midwest Mechanical | OMNIA Partners | Contract Documents

K-12 Education

Higher Education

State & Local Government

Cooperative contracts with Midwest Mechanical, available through OMNIA
‘artners, have proven to be a better, faster, and more cost-effective approach
to retrofitting a building. Public agencies can leverage (/¢ partnership tocay (o
streamline their p|Ur‘|'|l‘.nH 2 and HVAC solutions today.

e HVACEquipment, [nstallation, Service, & Related Products
Region 14 ESC -1 -

X | 02-91

CONTACT US

Midwest Mechanical
Contract Documentation
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U.S. Communities, National IPA, & NCPA are wholly-owned subsidiaries of OMNIA
Partners, dba OMNIA Partners, Public Sector. All public sector participants already
registered with National IPA, U.S. Communities, or NCPA continue to have access
to all contracts, with certain exceptions, in the portfolio and do not need to re-
register to use a legacy National IPA, legacy U.S. Communities, legacy NCPA, or
new OMNIA Partners contract. U.S. Communities, National IPA, and NCPA remain
separate legal entities and lead agency contracts completed under each brand
are effective and available for use through the contract’s approved term. In the
event we believe re-registration is necessary for any reason, OMNIA Partners will
let you know.

HVAC Equipment, Installation, Service, & Related Products

Region 14 ESC - TX
Contract Number: 02-91

Initial Term: August 24, 2020 through August 31, 2023

Renewal Options: Option to renew for two (2) additional one-year periods
through August 31, 2025

RENEWED THROUGH August 31, 2025

Master Agreement Documents

e Official Signed Contract
e Contract Award Letter
e Contract Renewal 1

e Contract Renewal 2

e Contract Update 1

e Contract Update 2

Response Evaluation

e Supplier Response to RFP
e Evaluation Documents

Solicitation Process
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1/14/25, 2:.15 PM
¢ Original RFP Document
e Proof of Publication

Midwest Mechanical | OMNIA Partners | Contract Documents

N Grove Diive
Franklin, 11N 37067

INDUSTRIES

Higher !
overnment

Enterprise

Private Equ!!
Rea! Estate

BECOM: A M

SOLUTIONS
ont ngs

OPUS

“ Spend /

Industry Expert:

ABOUT US
RESOURCES

CAREERS

https:/imww.omniapartners.con/suppliers/midwest-mechanical/public-sector/contract-documents ?hsCtaAttrib=161511724098#c25222

4/5



1/14/25, 2:15 PM Midwest Mechanical | OMNIA Partners | Contract Documents

Privacy Policy | Terms of Use

https:/Mww.omniapartners.com/suppliers/midwest-mechanical/public-sector/contract-documents ?hsCtaAttrib=161511724008#¢25222 5/5



National Cooperative Purchasing Alliance

Introduction / Scope

¢ Region 14 ESC on behalf of itself and all states, local governments, school districts, and higher
education institutions in the United States of America, and other government agencies and non-
profit organizations (herein “Public Agency” or collectively “Public Agencies”) is soliciting
proposals from qualified vendors to enter into a Master Agreement for a complete line of HVAC
Equipment, Installation, Service, & Related Products.

¢ Region 14 ESC, as the lead public agency, has partnered with NCPA to make the resultant contract
available to all participating agencies in the United States. NCPA provides marketing and
administrative support for the awarded vendor that promotes the successful vendor’s products
and services to Public Agencies nationwide. The Vendor will execute the NCPA Administration
Agreement (Tab 2) upon award. Vendor should thoroughly review all documents and note any
exceptions to NCPA terms and conditions in their proposal.

¢ Awarded vendor(s) shall perform covered services under the terms of this agreement.
Respondents shall provide pricing based on a discount from their standard pricing schedules for
products and/or services offered. Respondents must provide explanation on how they will
provide either Catalog and/or price lists in their accompanying proposal. Please specify where
different percentage discounts apply. Additional pricing and/or discounts may be included.

¢ Each service proposed is to be priced separately with all ineligible items identified. Services may
be awarded to multiple vendors. Respondents may elect to limit their proposals to a single service
within any category, or multiple services within any and all categories.

¢ National Cooperative Purchasing Alliance (NCPA)

» The National Cooperative Purchasing Alliance (herein “NCPA") assists public agencies to
increase their efficiency and reduce their costs when precuring goods and services. This is
accomplished by awarding competitively solicited contracts that are leveraged nationally
by combining the volumes and purchasing power of entities nationwide. Our contracts are
available for use by any entity that must comply with precurement laws and regulations.



¢ Itisthe intention of Region 14 ESC and NCPA to achieve the following objectives through this RFP

>

>

Provide a comprehensive competitively solicited Master Agreement offering Products and
Services to Public Agencies;

Achieve cost savings of Vendors and Public Agencies through a single competitive
solicitation process that eliminates the need for multiple proposals;

Combine the purchasing power of Public Agencies to achieve cost effective pricing;
Reduce the administrative and overhead costs of Vendors and Public Agencies through
state of the art purchasing procedures.

¢ Vendor Scope

» It isthe intention of Region 14 ESC to establish a contract with vendor(s) for HVAC

>

Equipment, Installation, Service, & Related Products. Awarded vendor(s) shall provide
products and perform covered services under the terms of this agreement. Offerors shall
provide pricing based on a discount from a manufacturer’s price list or catalog, or fixed
price, or a combination of both with indefinite quantities. Additional pricing and/or
discounts may be included. If Offeror has existing cooperative contracts in place, Offeror is
requested to submit pricing equal or better than those that are in place. Multiple
percentage discount structure is also acceptable. Please specify where different
percentage discounts apply.

Each service proposed is to be priced separately with all ineligible items identified. Services
may be awarded to multiple vendors. Offerors may elect to limit their proposais to a single
service within any category, or multiple services within any or all categories.

Region 14 ESC is seeking a service provider that has the depth, breadth and quality of
resources necessary to complete all phases of this contract. In addition, Region 14 ESC also
requests any value-add product or service that could be provided under this contract.

While this solicitation specifically covers HVAC Equipment, Installation, Service, & Related
Products-Western USA, respondents are encouraged to submit an offering on any and all
products or services available that they currently perform in their normal course of
business. The scope of this RFP shall include but not be limited to the following products
and services:

¢ HVAC Refrigeration Type- Rotary, Centrifugal, Scroll, Reciprocating,, Absorption

» Indoor Air Quality Products and Devices Type- Active polarization, non-ionizing,
electronic air cleaning systems intended to replace passive filtration, any other.

e Unitary Type-rooftops, split systems, VRFs, Heat Pumps, PTACs, water-source, mini-
splits



Air handling Type- central station-manufactured or custom makeup air, fan, filter, coil
sections

Air Terminal Devices and Heating Products Type-VAV, Fan Coils, Unit Ventilators,
Unit Heaters, Fin Tube Radiation/Convectors

DDC Controls Type-core components, end devices, lighting, panels

Cooling Towers Type- open, closed, evaporative, other

Pumps Type- single stage, split case, end suction, inline, circulator, turbines
Invertors

Boilers & Water Heaters Type- modulating, condensing, cast iron, water tube,
packaged and other

HVAC Specialty Products Type (e.g.,, modular, outside/inside, Steam & Thermal Heat
Recovery, Humidity Control, Heat Wheel, Heat Pipe, Heat Exchangers, Geothermal)

Equipment Parts and Supplies Type- manufactured parts, emergency parts service,
miscellaneous material and supplies and other

Startup & Commissioning Services Type - equipment startups, system checkouts,
control verification, retro commissioning, M & V verifications, rebate auditing, other

Service & Maintenance Type- preventative and full maintenance contracts, man-at
attendance, remote monitoring, annuals, emergency services, regulatory compliance,
cleaning (e.g,, duct, coils and filters), scheduled maintenance (e.g., oil, chemical and
vibration analysis) and other

Installation and Turnkey Contracting Type- retrofit, new construction, energy
retrofit, controls new- and upgrade and other

Warranty Services Type- Extended parts & labor (define maximum number of years
available), delayed start-up and other

Energy Services Type-Energy Tracking, Energy Analysis, Evaluation of Potential
Upgrades, demand response, rebates and other

Equipment Rentals Type-chillers, pumps, transformers, terminal units, generators,
cooling towers, packaged unitary and other

Financial Services Type- leasing, prompt and pre-payment discounts, guaranteed
savings and other

Professional Services Type- Engineering, Design, Drafting, Architectural, Project
Management and other



¢ Site Surveys Type- Equipment, system analysis, operational, architectural and other

Instructions to Respondents

¢ Submission of Response
> Only sealed responses will be accepted. Faxed or electronically transmitted responses wil

not be accepted.

» Sealed responses may be submitted on any or all items, unless stated otherwise. Region 14
ESC reserves the right to reject or accept any response.

» Deviations to the terms, conditions and/or specifications shall be conspicuously noted in
writing by the respondent and shall be included with the response.

» Withdrawal of response will not be allowed for a period of 120 days following the opening.
Pricing will remain firm for 120 days from submittal.

¢ Required Proposal Format
» Responses shall be provided in a three-ring binder or report cover using 8.5 x 11 paper

clearly identified with the name of Respondents company and solicitation responding to on
the outside front cover and vertical spine. Two (2) bound and signed copies of the
proposals and Two (2) electronic copies on CD, DVD, or flash drives (i.e. pin or jump drives)
shall be provided. Tabs should be used to separate the proposal into sections, as identified
below. Respondents failing to organize in the manner listed may be considered non-
responsive and may not be evaluated.

+ Binder Tabs
» Tab 1 - Master Agreement / Signature Form
» Tab 2 - NCPA Administration Agreement
» Tab 3 - Vendor Questionnaire



Tab 4 - Vendor Profile

Tab 5 - Products and Services / Scope

Tab 6 - References

Tab 7 - Pricing

Tab 8 ~ Value Added Producls and Services
Tab 9 - Required Documents

VVVYYY

¢ Shipping Label
> The package must be clearly identified as listed below with the solicitation number and
name of the company responding. All packages must be sealed and delivered to the Region
14 ESC offices no later than the submittal deadline assigned for this solicitation.

From: , Dan Brandolino

Company: Midwest Mechanical LLC

Address: 801 Parkview Blvd

City, State, Zip: Lombard, IL 60148

Solicitation Name and Number:  17-20 HVAC Equipment, Installation, Service and
Related Products

Due Date and Time: July 23,2020

Tab 1 - Master Agreement
General Terms and Conditions

¢ Customer Support
> The vendor shall provide timely and accurate technical advice and sales support. The

vendor shall respond to such requests within one (1) working day after receipt of the
request.

4 Disclosures

» Respondent affirms that he/she has not given, offered to give, nor intends to give at any
time hereafter any economic opportunity, future employment, gift, loan, gratuity, special
discount, trip, favor or service to a public servant in connection with this contract.

> The respondent affirms that, to the best of his/her knowledge, the offer has been arrived at
independently, and is submitted without collusion with anyone to obtain information or
gain any favoritism that would in any way limit competition or give an unfair advantage
over other vendors in the award of this contract.

¢ Renewal of Contract
» Unless otherwise stated, all contracts are for a period of one (1) year with an option to
renew annually for an additional four (4) years if agreed to by Region 14 ESC and the

vendor.



¢ Funding Out Clause
» Any/all contracts exceeding one (1) year shall include a standard “funding out” clause. A

contract for the acquisition, including lease, of real or personal property is a commitment
of the entity’s current revenue only, provided the contract contains either or both of the
following provisions:

Retains to the entity the continuing right to terminate the contract at the expiration of each
budget period during the term of the contract and is conditioned on a best efforts attempt
by the entity to obtain appropriate funds for payment of the contract.

¢ Shipments (if applicable)
» The awarded vendor shall ship ordered products within the written estimate of delivery

time by the vendor to the entity after the receipt of the order unless modified. 1f a product
cannot be shipped within that time, the awarded vendor shall notify the entity placing the

order as to why the product has not shipped and shall provide an estimated shipping date.
At this point the participating entity may cancel the order if estimated shipping time is not
acceptable. All deliveries shall be freight prepaid, F.0.B. destination.

¢ Tax Exempt Status
> Since this is a national contract, knowing the tax laws in each state is the sole responsibility

of the vendor.

¢ Payments
> The entity using the contract will make payments directly to the awarded vendor or their

affiliates as long as written request and approval by NCPA is provided to the awarded
vendor.

¢ Adding authorized distributors/dealers

>

>

3

Awarded vendors may submit a list of distributors/partners/resellers to sell under their
contract throughout the life of the contract. Vendor must receive written approval from
NCPA before such distributors/partners/resellers considered authorized.

Purchase orders and payment can only be made to awarded vendor or
distributors/business partners/resellers previously approved by NCPA.

Pricing provided to members by added distributors or dealers must also be less than or
equal to the pricing offered by the awarded contract holder.

All distributors/partners/resellers are required to abide by the Terms and Conditions of
the vendor's agreement with NCPA.

¢ Pricing

>

All oricine submitted to shall include. as a cost of sale to the awarded vendor. the

administrative fee to be remitted to NCPA by the awarded vendor. It is the awarded

vendor's responsibility to keep all pricing up to date and on file with NCPA. For those




pricing requiring annual or periodic pricing updates, awarded vendors are expected to
provide these changes as submitted.

» All deliveries shall be freight prepaid, F.0.B. destination and shall be included in all pricing

offered unless otherwise clearly stated in writing

¢ Warranty
» Proposals should address each of the following:

» Applicable warranty and/or guarantees of equipment and installations including
any conditions and response time for repair and/or replacement of any components
during the warranty period.

* Availability of replacement parts

» Life expectancy of equipment under normal use

* Detailed information as to proposed return policy on all equipment

> All supplies, equipment and services shall include manufacturer's minimum standard

warranty and one (1) year labor warranty unless otherwise agreed to in writing.

¢ Administrative Fee

>

»

All pricing submitted to Region 14 ESC shall include the administrative fee to be remitted to
NCPA by the awarded vendor.

The awarded vendor agrees to pay administrative fees to NCPA of three percent (3%).

¢ Audit rights

*

>

Vendor shall, at Vendor’s sole expense, maintain appropriate due diligence of all purchases
made by any entity that utilizes this Agreement. NCPA and Region 14 ESC each reserve the
right to audit the accountin% for a period of three (3) years from the time such purchases are
made. This audit right shall survive termination of this Agreement for a period of one (1
year from the effective date of termination. In the State of New Jersey, this audit right shall
survive termination of this Agreement for a period of five (5) years from the date of final
payment. Such records shall be made available to the New Jersey Office of the State
Comptroller upon request.

Region 14 ESC shall have the authority to conduct random audits of Vendor’s pricing that is
offered to eligible entities at Region 14 ESC's sole cost and expense. Notwithstanding the
foregoing, in the event that Region 14 ESC is made aware of any pricing being offered to
eligible agencies that is materially inconsistent with the pricing under this agreement,
Region 4 ESC shall have the ability to conduct an extensive audit of Vendor’s pricing at
Vendor's sole cost and expense. Region 14 ESC may conduct the audit internally or may
engage a third-party auditing firm. In the event of an audit, the requested materials shall be
provided in the format and at the location designated by Region 14 ESC or NCPA.

Indemnity

P

»~

The awarded vendor shall protect, indemnify, and hold harmless Region 14 ESC and its
participants, administrators, employees and agents against all claims, damages, losses and
expenses arising out of or resulting from the actions of the vendor, vendor employees or



vendor subcontractors in the preparation of the solicitation and the later execution of the
contract.

¢ Licenses and Duty to keep current licenses

» Vendor shall maintain in current status all federal, state and local licenses, bonds and
permits required for the operation of the business conducted by vendor. Vendor shall
remain fully informed of and in compliance with all ordinances and regulations pertaining
to the lawful provision of services under the contract. Region 14 ESC reserves the right to
stop work and/or cancel the contract of any vendor whose license(s) expire, lapse, are
suspended or terminated. Vendor is expected to provide all required license(s) with this RFP
response.

¢ Franchise Tax
» The respondent hereby certifies that he/she is not currently delinquent in the payment of
any franchise taxes.

¢ Supplemental Agreements
» The entity participating in this contract and awarded vendor may enter into a separate
supplemental agreement to further define the level of service requirements over and above
the minimum defined in this contract i.e. invoice requirements, ordering requirements,
specialized delivery, etc. Any supplemental agreement developed as a result of this contract
is exclusively between the participating entity and awarded vendor.

¢ Certificates of Insurance

5> Certificates of insurance shall be delivered to the Public Agency prior to commencement of
work. The insurance company shall be licensed in the applicable state in which work is
being conducted. The awarded vendor shall give the participating entity a minimum of ten
(10) days notice prior to any modifications or cancellation of policies. The awarded vendor
shall require all subcontractors performing any work to maintain coverage as specified.

¢ Legal Obligations

> ltis the Respondent’s responsibility to be aware of and comply with all local, state, and
federal laws governing the sale of products/services identified in this RFP and any
awarded contract and shall comply with all while fulfilling the RFP. Applicable laws and
regulation must be followed even if not specifically identified herein.

+ Protest

> A protest of an award or proposed award must be filed in writing within ten (10) days from
the date of the official award notification and must be received by 5:00 pm CST. No protest
shall lie for a claim that the selected Vendor is not a responsible Bidder. Protests shall be
filed with Region 14 ESC and shall include the following:



» Name, address and telephone number of protester
Original signature of protester or its representative

» Identification of the solicitation by RFP number

» Detailed statement of legal and factual grounds including copies of relevant
documents and the form of relief requested

» Any protest review and action shall be considered final with no further formalities being
considered.
¢ Force Majeure

> If by reason of Force Majeure, either party hereto shall be rendered unable wholly or in
part to carry out its obligations under this Agreement then such party shall give notice and
full particulars of Force Majeure in writing to the other party within a reasonable time after
occurrence of the event or cause relied upon, and the obligation of the party giving such
notice, so far as it is affected by such Force Majeure, shall be suspended during the
continuance of the inability then claimed, except as heteinafter provided, but for no longer
period, and such party shall endeavor to remove or overcome such inability with all
reasonable dispatch.

» The term Force Majeure as employed herein, shall mean acts of God, strikes, lockouts, or
other industrial disturbances, act of public enemy, orders of any kind of government of the
United States or any civil or military authority; insurrections; riots; epidemics; landslides;
lighting; earthquake; fires; hurricanes; storms; floods; washouts; droughts; arrests;
restraint of government and people; civil disturbances; explosions, breakage or accidents
to machinery, pipelines or canals, or other causes not reasonably within the control of the
party claiming such inability. It is understood and agreed that the settlement of strikes and
lockouts shall be entirely within the discretion of the party having the difficulty, and that
the above requirement that any Force Majeure shall be remedied with all reasonable
dispatch shall not require the settlement of strikes and lockouts by acceding to the
demands of the opposing party or parties when such settlement is unfavorable in the
judgment of the party having the difficulty

¢ Prevailing Wage

» It shall be the responsibility of the Vendor to comply, when applicable, with the prevailing
wage legislation in effect in the jurisdiction of the purchaser. It shall further be the
responsibility of the Vendor to monitor the prevailing wage rates as established by the
appropriate department of labor for any increase in rates during the term of this contract
and adjust wage rates accordingly.

¢ Miscellaneous

# Either party may cancel this contract in whole or in part by providing written notice. The
cancellation will take effect 30 business days after the other party receives the notice of



cancellation. After the 30th business day all work will cease following completion of final
purchase order.

+ Cancellation for Non-Performance or Contractor Deficiency

% Region 14 ESC may terminate any contract if awarded vendor has not used the contract, or
if purchase volume is determined to be low volume in any 12-month period.

» Region 14 ESC reserves the right to cancel the whole or any part of this contract due to failure
by contractor to carry out any obligation, term or condition of the contract.

> Region 14 ESC may issue a written deficiency notice to contractor for acting or failing to act
in any of the following:

¢ Providing material that does not meet the specifications of the contract;

¢ Providing work and/or material that was not awarded under the contract;

¢ Failing to adequately perform the services set forth in the scope of work and
specifications;

¢ Failing to complete required work or furnish required materials within a reasonable
amount of time;

¢ Failing to make progress in performance of the contract and/or giving Region 14 ESC
reason to believe that contractor will not or cannot perform the requirements of the
contract;

> Upon receipt of a written deficiency notice, contractor shall have ten (10) days to provide a
satisfactory response to Region 14 ESC, Failure to adequately address all issues of concern
may result in contract cancellation. Upon cancellation under this paragraph, all goods,
materials, work, documents, data and reports prepared by contractor under the contract shall
become the property of Region 14 ESC on demand.

¢ Open Records Policy

> Because Region 14 ESC is a governmental entity responses submitted are subject to release
as public information after contracts are executed. If a vendor believes that its response, or
parts of its response, may be exempted from disclosure, the vendor must specify page-by-
page and line-by-line the parts of the response, which it believes, are exempt. In addition,
the respondent must specify which exception(s) are applicable and provide detailed
reasons to substantiate the exception(s).

» The determination of whether information is confidential and not subject to disclosure is
the duty of the Office of Attorney General (OAG). Region 14 ESC must provide the OAG
sufficient information to render an opinion and therefore, vague and general claims to
confidentiality by the respondent are not acceptable. Region 14 ESC must comply with the
opinions of the OAG. Region14 ESC assumes no responsibility for asserting legal
arguments on behalf of any vendor. Respondent are advised to consult with their legal
counsel concerning disclosure issues resulting from this procurement process and to take
precautions to safeguard trade secrets and other proprietary information.

If awarded vendor is going to do business in the State of Arizona, the following terms and
conditions shall apply

¢ Cancellation for Conflict of Interest

> Per A.RS. 38-511 a School District/public entity may cancel this Contract within three (3)
years after Contract execution without penalty or further obligation if any person



significantly involved in initiating, negotiating, securing, drafting, or creating the Contract
on behalf of the School District/public entity is, or becomes at any time while the Contract
or an extension the Contract is in effect, an employee of or a consultant to any other party
to this Contract with respect to the subject matter of the Contract. The cancellation shall be
effective when the awarded vendor receives written notice of the cancellation unless the
notice specifies a later time.

¢ Registered Sex Offender Restriction

» Pursuant to this order, the awarded vendor agrees by acceptance of this order that no
employee of the awarded vendor or a subcontractor of the awarded vendor, who has been
adjudicated to be a registered sex offender, will perform work on any School District’s
premises or equipment at any time when District students are, or are reasonably expected
to be, present. The awarded vendor further agrees by acceptance of this order that a
violation of this condition shall be considered a material breach and may result in a
cancellation of the order at the District's discretion.

+ Contract’s Employment Eligibility

> By entering the contract, awarded vendor warrants compliance with AR.S. 41-4401, AR.S.
23-214, the Federal Immigration and Nationality Act (FINA), and all other federal
immigration laws and regulations. A School District/public entity may request verification
of compliance from any contractor or subcontractor performing work under this contract.
A School District/public entity reserves the right to confirm compliance in accordance with
applicable laws. Should the School District/public entity suspect or find that the awarded
vendor or any of its subcontractors are not in compliance, the School District/public entity
may pursue any and all remedies allowed by law, including, but not limited to: suspension
of work, termination of the contract for default, and suspension and/or debarment of the
awarded vendor. All costs necessary to verify compliance are the responsibility of the
award vendor.

¢ Terrorism Country Divestments

> Per AR.S. 35-392, a School District/public entity is prohibited from purchasing from a
company that is in violation of the Export Administration Act.

¢ Fingerprint Checks

> If required to provide services on School District/public entity’s property, awarded vendor
shall comply with A.R.S. 15-511(h).

¢ Indemnification

» Notwithstanding all other provisions of this agreement, School District/public entity does
not agree to accept responsibility, waive liability, or indemnify the awarded vendor, in



whole or in part, for the errors, negligence, hazards, liabilities, contract breach and/or
omissions of the awarded vendor, its employees and/or agents.

Process

Region 14 ESC will evaluate proposals in accordance with, and subject to, the relevant statutes,
ordinances, rules, and regulations that govern its procurement practices. NCPA will assist Region 14 ESC
in evaluating proposals. Award(s) will be made to the prospective vendor(s) whose response is



determined to be the most advantageous to Region 14 ESC, NCPA, and its participating agencies. To
qualify for evaluation, response must have been submitted on time, and satisfy all mandatory
requirements identified in this document.

¢ Contract Administration

> The contract will be administered by Region 14 ESC. The National Program will be

administered by NCPA on behalf of Region 14 ESC.
4 Contract Term

3 The contract term will be for one (1) year starting from the date of the award. The contract
may be renewed for up to four (4} additional one-year terms or any combination of time
equally not more than 4 years.

» It should be noted that maintenance/service agreements may be issued for up to (5) years
under this contract even if the contract only lasts for the initial term of the contract, NCPA
will monitor any maintenance agreements for the term of the agreement provided they are
signed prior to the termination or expiration of this contract.

¢ Contract Waiver
> Any waiver of any provision of this contract shall be in writing and shall be signed by the
duly authorized agent of Region 14 ESC. The waiver by either party of any term or
condition of this contract shall not be deemed to constitute waiver thereof nor a waiver of
any further or additional right that such party may hold under this contract.
¢ Products and Services additions
» Products and Services may be added to the resulting contract during the term of the
contract by written amendment, to the extent that those products and services are within
the scope of this RFP and has written approval of NCPA and Region 14 ESC.
¢ Competitive Range
> It may be necessary for Region 14 ESC to establish a competitive range. Responses notin
the competitive range are unacceptable and do not receive further award consideration.
4 Deviations and Exceptions
> Deviations or exceptions stipulated in response may result in disqualification. It is the
intent of Region 14 ESC to award a vendor’s complete line of products and/or services,
when possible.
¢ Estimated Quantities
» The estimated dollar volume of Products and Services purchased under the proposed
Master Agreement is 20 million dollars annually. This estimate is based on the anticipated
volume of Region 14 ESC and current sales within the NCPA program. There is no
guarantee or commitment of any kind regarding usage of any contracts resulting from this
solicitation

¢+ Evaluation
» Region 14 ESC will review and evaluate all responses in accordance with, and subject to,
the relevant statutes, ordinances, rules and regulations that govern its procurement



practices. NCPA will assist the lead agency in evaluating proposals. Recommendations for
contract awards will be based on multiple factors, each factor being assigned a point value
based on its importance.
¢ Formation of Contract
» Aresponse to this solicitation is an offer to contract with Region 14 ESC based upon the
terms, conditions, scope of work, and specifications contained in this request. A solicitation
does not become a contract until it is accepted by Region 14 ESC. The prospective vendor
must submit a signed Signature Form with the response thus, eliminating the need for a
formal signing process.
¢ NCPA Administrative Agreement
» The vendor will be required to enter and execute the National Cooperative Purchasing
Alliance Administration Agreement with NCPA upon award with Region 14 ESC, The
agreement establishes the requirements of the vendor with respect to a nationwide
contract effort.
¢ Clarifications / Discussions

> Region 14 ESC may request additional information or clarification from any of the
respondents after review of the proposals received for the sole purpose of elimination
minor irregularities, informalities, or apparent clerical mistakes in the proposal.
Clarification does not give respondent an opportunity to revise or modify its proposal,
except to the extent that correction of apparent clerical mistakes results in a revision. After
the initial receipt of proposals, Region 14 ESC reserves the right to conduct discussions
with those respondent’s whose proposals are determined to be reasonably susceptible of
being selected for award. Discussions occur when oral or written communications
between Region 14 ESC and respondents are conducted for the purpose clarifications
involving information essential for determining the acceptability of a proposal or that
provides respondent an opportunity to revise or modify its proposal. Region 14 ESC will
not assist respondent bring its proposal up to the level of other proposals through
discussions. Region 14 ESC will not indicate to respondent a cost or price that it must meet
to neither obtain further consideration nor will it provide any information about other
respondents’ proposals or prices.

¢ Multiple Awards

» Multiple Contracts may be awarded as a result of the solicitation. Multiple Awards will
ensure that any ensuing contracts fulfill current and future requirements of the diverse and
large number of participating public agencies.

¢ Past Performance
» Past performance is relevant information regarding a vendor’s actions under previously
awarded contracts; including the administrative aspects of performance; the vendor’s
history of reasonable and cooperative behavior and commitment to customer satisfaction;
and generally, the vendor’s businesslike concern for the interests of the customer



Evaluation Criteria

¢ Product & Services/Pricing (40 points)

>

>

Respondent(s)’ products and services {e.g,; quality and breadth of product(s)/service(s),
description(s) quality, reputation in the marketplace, average on time delivery rate and
historical shipping timelines, return and restocking policies and applicable fees, average Fill
Rate, shipping charges and other)

Competitive Level of Pricing for vendor’s available products and services

Warranties on Respondent(s)’ products and services (e.g.; availability of standard /extended
warranties, pricing, detailed descriptions, ease of process and others)

Evidence of the ability of Respondent(s)’ products and services to save members time and
money (e.g.; breadth of service departments, technological advances, persennel experience,
product(s) efficiencies, and others)

Other factors relevant to this section as submitted by the responder(s)

4 Ability to Provide and Perform the Required Services for the Contract (25 points)

>

\7
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>

Response to emergency orders & service (e.g.; response time, breadth of service coverage,
strength of meeting service and warranty needs of members)

Customer service/problem resolution (e.g; technical ahilities of service personnel; quality
of processes,)

Invoicing process (e.g.; ease of use; transparency, billing resolutions)

Respondent(s)’ processes, and quality of organizational structure

Contract implementation/Customer transition

Financial condition of vendor

Offeror’s safety record (e.g.; benchmarks, lost hours, reporting)

Instructional materials and training (e.g.; administrative documentation, internal technical
training, training of agencies)

Other factors relevant to this section as submitted by the proposer

¢ References (10 points)

>

A minimum of ten (10) customer references for product and/or services of similar scope
dating within past 3 years

¢ Qualification and Experience (15 points)

5

v
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Respondent(s)’ reputation in the marketplace

Past relationship with Region 14 ESC and for NCPA members

Experience with cooperative selling (e.g; number of other cooperatives, Exhibited
understanding of cooperative purchasing)

Experience and qualification of key employees

Location and number of sales persons who will work on this contract

Marketing plan and capability



;.

Past experience working with the government sector

Past litigation, bankruptcy, reorganization, state investigations of entity or current officers
and directors

Completeness of response (e.g; filled out all sections, answered all questions, provided
pricing)

Other factors relevant to this section as submitted by the proposer

¢ Value Added Services Description, Products and/or Services (10 points)

»
>
>
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Marketing and agency Training

Customer Service

Sales force training (e.g.; internal training plan, corporate officer involvement, orientation
commitment)

Marketing plan and capability (e.g.; contract rollout plan, benchmarks, goals)

Green initiative(s) (e.g.; philosophy, certificates, awards)

Quality and breadth of value add(s)

Other factors relevant to this section as submitted by the proposer



Signature Form

The undersigned hereby proposes and agrees to furnish goods and/or services in strict compliance with
the terms, specifications and conditions at the prices proposed within response unless noted in writing.
The undersigned further certifies that he/she is an officer of the company and has authority to negotiate
and bind the company named below and has not prepared this bid in collusion with any other Respondent
and that the contents of this proposal as to prices, terms or conditions of said bid have not been
communicated by the undersigned nor by any employee or agent to any person engaged in this type of
business prior to the official opening of this proposal.

Prices are guaranteed: 120 days

Company name Midwest Mechanical LLC
Address 801 Parkview Blvd
City/State/Zip _ Lombard, IL 60"148
Telephone No. 630-850-8688
Fax No. 630—655-(;7-30
Email address - Sam.giamp;p;_@mid\;v;stmech.com
Printed name _ S;fn Giampapa
Position with company o - President _
Authorized signature < /«;/\ /V/Z}i//:}— s
. R~ 4



Tab 2 - NCPA Administration Agreement

This Administration Agreement is madeas of _____August 24, 2020 by and between National
Cooperative Purchasing Alliance ("NCPA") and __Midwest Mechanical LLC (“Vendor”).

Recitals

WHEREAS, Region 14 ESC has entered into a certain Master Agreement dated _August 24, 2020
referenced as Contract Number 0291 | by and between Region 14 ESC and Vendor, as may
be amended from time to time in accordance with the terms thereof (the “Master Agreement”), for the
purchase of HVAC Equipment, Installation, Service, & Related Products;

WHEREAS, said Master Agreement provides that any state, city, special district, local government,
school district, private K-12 school, technical or vocational school, higher education institution, other
government agency or nonprofit organization (hereinafter referred to as “public agency” or collectively,
“public agencies”) may purchase products and services at the prices indicated in the Master Agreement;

WHEREAS, NCPA has the administrative and legal capacity to administer purchases under the
Master Agreement to public agencies;

WHEREAS, NCPA serves as the administrative agent for Region 14 ESC in connection with other
master agreements offered by NCPA

WHEREAS, Region 14 ESC desires NCPA to proceed with administration of the Master Agreement;

WHEREAS, NCPA and Vendor desire to enter into this Agreement to make available the Master
Agreement to public agencies on a national basis;

NOW, THEREFORE, in consideration of the payments to be made hereunder and the mutual
covenants contained in this Agreement, NCPA and Vendor hereby agree as follows:

¢ General Terms and Conditions

» The Master Agreement, attached hereto as Tab 1 and incorporated herein by reference as
though fully set forth herein, and the terms and conditions contained therein shall apply to
this Agreement except as expressly changed or modified by this Agreement.

» NCPA shall be afforded all of the rights, privileges and indemnifications afforded to Region
14 ESC under the Master Agreement, and such rights, privileges and indemnifications shall
accrue and apply with equal effect to NCPA under this Agreement including, but not limited
to, the Vendor’s obligation to provide appropriate insurance and certain indemnifications
to Region 14 ESC.

» Vendor shall perform all duties, responsibilities and obligations required under the Master
Agreement in the time and manner specified by the Master Agreement.

» NCPA shall perform all of its duties, responsibilities, and obligations as administrator of
purchases under the Master Agreement as set forth herein, and Vendor acknowledges that
NCPA shall act in the capacity of administrator of purchases under the Master Agreement.

» With respect to any purchases made by Region 14 ESC or any Public Agency pursuant to
the Master Agreement, NCPA (a) shall not be construed as a dealer, re-marketer,
representative, partner, or agent of any type of Vendor, Region 14 ESC, or such Public
Agency, {(b) shall not be obligated, liable or responsible (i) for any orders made by Region



14 ESC, any Public Agency or any employee of Region 14 ESC or Public Agency under the
Master Agreement, or (ii) for any payments required to be made with respect to such
order, and (c) shall not be obligated, liable or responsible for any failure by the Public
Agency to (i) comply with procedures or requirements of applicable law, or (ii) obtain the
due authorization and approval necessary to purchase under the Master Agreement. NCPA
makes no representations or guaranties with respect to any minimum purchases required
to be made by Region 14 ESC, any Public Agency, or any employee of Region 14 ESC or
Public Agency under this Agreement or the Master Agreement.

The Public Agency participating in the NCPA contract and Vendor may enter into a separate
supplemental agreement to further define the level of service requirements over and above
the minimum defined in this contract i.e. invoice requirements, ordering requirements,
specialized delivery, etc. Any supplemental agreement developed as a result of this contract
is exclusively between the Public Agency and Vendor. NCPA, its agents, members and
employees shall not be made party to any claim for breach of such agreement.

¢ Term of Agreement
» This Agreement shall be in effect so long as the Master Agreement remains in effect,

provided, however, that the obligation to pay all amounts owed by Vendor to NCPA through
the termination of this Agreement and all indemnifications afforded by Vendor to NCPA
shall survive the term of this Agreement.

¢+ Fees and Reporting
» The awarded vendor shall electronically provide NCPA with a detailed monthly or

quarterly report showing the dollar volume of all sales under the contract for the previous
month or quarter. Reports shall be sent via e-mail to NCPA offices at reporting@ncpa.us.
Reports are due on the fifteenth (15%) day after the close of the previous month or quarter
It is the responsibility of the awarded vendor to collect and compile all sales under the
contract from participating members and submit one (1) report. The report shall include
at least the following information as listed in the example below:

Agency Zip - 1PO Sale - Ad;in
Name State | Code | Date | Number | RQN Number | Amount | Fee (3%)
Total

» Each month or quarter NCPA will invoice the vendor based on the total of sale amount(s)

v

reported. From the invoice the vendor shall pay to NCPA the administrative fee on the
amount of the agency’s purchase order less any applicable sales tax and Performance
and/or Payment bond cost. Deadline for term of payment will be included in the invoice
NCPA provides.

Supplier shall maintain an accounting of all purchases made by Public Agencies under the
Master Agreement. NCPA and Region 14 ESC reserve the right to audit the accounting for a
period of four (4) years from the date NCPA receives the accounting. In the event of such
an audit, the requested materials shall be provided at the location designated by Region 14
ESC or NCPA. In the event such audit reveals an underreporting of Contract Sales and a
resulting underpayment of administrative fees, Vendor shall promptly pay NCPA the
amount of such underpayment, together with interest on such amount and shall be
obligated to reimburse NCPA'’s costs and expenses for such audit.



¢ General Provisions

>

This Agreement supersedes any and all other agreements, either oral or in writing,
between the parties hereto with respect to the subject matter hereof, and no other
agreement, statement, or promise relating to the subject matter of this Agreement which is
not contained herein shall be valid or binding.

Awarded vendor agrees to allow NCPA to use their name and logo within website,
marketing materials and advertisement. Any use of NCPA name and logo or any form of
publicity regarding this contract by awarded vendor must have prior approval from NCPA.

If any action at law or in equity is brought to enforce or interpret the provisions of this
Agreement or to recover any administrative fee and accrued interest, the prevailing party
shall be entitled to reasonable attorney’s fees and costs in addition to any other relief to
which such party may be entitled.

Neither this Agreement nor any rights or obligations hereunder shall be assignable by
Vendor without prior written consent of NCPA, provided, however, that the Vendor may,
without such written consent, assign this Agreement and its rights and delegate its
obligations hereunder in connection with the transfer or sale of all or substantially all of its
assets or business related to this Agreement, or in the event of its merger, consolidation,
change in control or similar transaction. Any permitted assignee shall assume all assigned
obligations of its assignor under this Agreement.

This Agreement and NCPA’s rights and obligations hereunder may be assigned at NCPA's
sole discretion, to an existing or newly established legal entity that has the authority and
capacity to perform NCPA’s obligations hereunder
All written communications given hereunder shall be delivered to the addresses as set
forth below.

National Cooperative Purchasing Alliance: Vendor: Midwest Mechanical

Name:
Title:

Address:

Signature:

Date:

Matthew Mackel _ Name: Daniel T. Brandolino
Director, Business Development Title: Vice President- Public Sector
POBox701273. . Address: 801 Parkview Blvd
Houston, TX 77270. o Lombard, IL 60148 |

W Signature: \i_ b D75 s

August24,2020 Date: /&N




NCPA Registered Vendor Quotation Number

RFP responders are requested to agree to a quotation number registration program to provide consistency and
faster service for our facility awarded vendors, agency members and participants. The process will require Facility
Contract holders to register and receive a NCPA Vendor Registered Quotation Number that must be prominently
displayed on each proposal(s) that you present to the agencies. The system will track Facility transactions from the
initial proposal stage to the completion of each project. NCPA has assembled an experienced Facilities Management
Team that stands ready and willing to assist its vendors in providing quality services to the awarded vendor's
organization. Failure to receive the Vendor Registered Quotation Number can result in potential delays to your
services and the only acceptable proposals need to have a NCPA Vendor Registered Quotation Number.

NCPA Registered Vendor Quotation Number Process

Fill out the form on the Facilities page at www.NCPA.us

*Click on RQN Logo at the bottom of the home page and a form will pop up.
* Fill out and submit.

» All registered vendor quotation number requests must be submitted and a proposal number received before
you present it to your potential customer.

e You will have a response with a NCPA Vendor Registered Quotation Number within 5 minutes.

¢ Include the quotation number on all proposals.

This document acknowledges that you have received and agree to the details, directions and expectations of the
NCPA Vendor Registered Quotation Number process.

Date: B ~ July7,2020 B -

RFP Number: ~#17-20 HVAC Equipment, Installation, Services and Related Products
Company Name: Midwest Mechanical e -
Printed Name: Sam Giampa_pa_

‘7/// N
- o £, TR

Signature:




Tab 3 - Vendor Questionnaire

Please provide responses to the following questions that address your company’s
operations, organization, structure, and processes for providing products and services.

¢ States Covered

» Bidder must indicate any and all states where products and services can be

offered.

> Please indicate the price co-efficient for each state if it varies.

[] 50 states & District of Columbia (Selecting this box is equal to checking all

boxes below)

X Alabama X Maryland X South Carolina
[] Alaska X] Massachusetts [] South Dakota
X Arizona ] Michigan [X] Tennessee
[:l Arkansas E] Minnesota Texas

[ California [] Mississippi Utah

X Colorado [] Missouri [] Vermont

X Connecticut [ ] Montana X Virginia

X Delaware [] Nebraska Washington
District of Columbia [] Nevada X West Virginia
Florida X New Hampshire X Wisconsin
Georgia New Jersey 3 Wyoming

[ ] Hawaii [] New Mexico

[]1daho [X] New York

llinois [XJ North Carolina

Indiana [J North Dakota

[]lowa Ohio

[] Kansas [ ] Oklahoma



X Kentucky [] Oregon
[ ] Louisiana X Pennsylvania

[ 1 Maine ] Rhode Island

(] All US Territories and Outlying Areas (Selecting this box is equal to checking
all boxes below)

[ ] American Samoa [ ] Northern Marina Islands

[] Federated States of Micronesia [ ] Puerto Rico



[[] Guam [] u.s. virgin Islands

[] Midway Islands

¢ Minority and Women Business Enterprise (MWBE) and (HUB) Participation
» Itis the policy of some entities participating in NCPA to involve minority and
women business enterprises (MWBE) and historically underutilized
businesses (HUB) in the purchase of goods and services. Respondents shall
indicate below whether or not they are an M/WBE or HUB certified.
= Minority / Women Business Enterprise
¢ Respondent Certifies that this firm isa M/WBE
[
= Historically Underutilized Business
¢ Respondent Certifies that this firm is a HUB
O
¢ Residency
» Responding Company’s principal place of business is in the city of Lombard,
State of Illinois
¢ Felony Conviction Notice
» Please Check Applicable Box;
[]  Apublically held corporation; therefore, this reporting requirement is
not applicable.
DX Is not owned or operated by anyone who has been convicted of a
felony.
]  Is owned or operated by the following individual(s) who has/have
been convicted of  a felony
» If the 31 box is checked, a detailed explanation of the names and convictions
must be attached.
¢ Distribution Channel
» Which best describes your company’s position in the distribution channel:
[] Manufacturer Direct ] Certified education/government reseller
[] Authorized Distributor ~ [] Manufacturer marketing through reseller
[X] Value-added reseller ] Other:
¢ Processing Information
» Provide company contact information for the following:
= Sales Reports / Accounts Payable




Contact Person: Patricia Watson
Title: Director of Accounting Services

Company: Midwest Mechanical Group, LLC
Address: 801 Parkview Blvd

City: Lombard State: IL Zip: 60148
Phone: 630-850-8617

Email: patricia.watson@midwestmech.com

»  Purchase Orders
Contact Person: Julie Stahurski

Title: Business Systems Specialist

Company: Midwest Mechanical Group, LLC
Address: 801 Parkview Blvd

City: Lombard State: IL Zip: 60148
Phone: 630-850-8680

Email: Julie.stahurski@midwestmech.com

= Sales and Marketing
Contact Person: Dan Brandolino

Title: Vice President- Public Sector and SaaS
Company: Midwest Mechanical Group, LLC
Address: 801 Parkview Blvd

City: Lombard State: IL Zip: 60148



Phone: +1 (630) 850-8688

Email: dan.brandolino@midwestmech.com

¢ Pricing Information
» In addition to the current typical unit pricing furnished herein, the Vendor

agrees to offer all future product introductions at prices that are
proportionate to Contract Pricing.
= [fanswer is no, attach a statement detailing how pricing for NCPA
participants would be calculated for future product introductions.
X Yes [J No
» Pricing submitted includes the required NCPA administrative fee. The NCPA
fee is calculated based on the invoice price to the customer.
X Yes ] No
» Vendor will provide additional discounts for purchase of a guaranteed
quantity.

X Yes [] No



Tab 4 - Vendor Profile

Please provide answers to the following questions in a clear and concise manner.
Provide the question number in your response:

GENERAL:
1. Company’s official registered name.
Midwest Mechanical Group, LLC.
2. Brief history of your company, including the year it was established.

Our Midwest office is located at 801 Parkview Blvd., in Lombard, IL. Midwest
was started in 1974 by an innovative, local entrepreneur by the name of Ken
Beard. Ken used the expertise that he developed selling HVAC systems and
solutions for a large manufacturer, to develop a business plan, which
supported his dream to bring premium design/build solutions to the Chicago
market. Over the years, Midwest has grown into one of the largest
design/build and servicing contractors in the Chicago area.

Midwest Mechanical exists for our customers, to provide service,
design/retrofit, and control solutions that achieve the most operationally
efficient plumbing and HVAC systems throughout our service territory.

Our office is home to 105 full time office employees. The employees provide a
wide range of expertise from project sales, service sales, engineering, project
management, and customer service. We provide both design/build turnkey
solutions and service for all HVAC and control systems. Our service
department has 60 trucks which are always busy serving customers by
keeping their heating and cooling systems running well.

Our local Chicago office has fully staffed departments dedicated to meeting

our customers' needs in each of the following areas:

e Midwest Mechanical: Provides customers with Performance Contracting
solutions which comprise of Energy efficient, environmentally friendly
solutions.

e Controls: State-of-the-art Facility Management and Control Systems
(FMCS) also referred to as Building Automation Systems (BAS);

e Service: Total service solutions for our existing building owners
including customized maintenance programs and Extended Service
Warranty Programs;



e Training: Fully equipped local Training Centers that can easily
accommodate up to 100 people. Self-study and customized training
programs are also available.

Midwest Mechanical's in-house project team consists of full-time employees
that are available to devote up to 100% of their time as required throughout
the life of the project. Furthermore, Midwest Mechanical also has an
Applications Engineering group comprised of industry experts that provide
technical guidance and expertise, both internal and external to Midwest
Mechanical, in the areas of system design, control integration and product
development.

In 2018, Midwest Mechanical was selected through a national RFP, to have
their offering available through a cooperative purchasing contract managed
by NCPA. This co-op contract has led to tremendous growth for Midwest
Mechanical in the public sector. Our goal is continued growth in the public
sector by finding new ways to offer additional value to our customers.

Company’s Dun & Bradstreet (D&B) number.
D&B # 104265090

Corporate office location.

801 Parkview Blvd.
Lombard, IL 60148

List number of employees either nationally or regionally (if your response is not all
states) with breakdown of direct sales, sales support, service technicians, engineering
support and administration.

Total Employees 111
Direct Sales 17
Sales support 2
Service Technicians 67
Engineering 3
Administration 22




6. List the number and location of offices, or service centers for all states being offered
in solicitation. Additionally, list the names of key contacts at each location with title,
address, phone and e-mail address.

Midwest Mechanical has one main office located at 801 Parkview Blvd,,
Lombard, IL 60148

Key contacts are:

Sam Giampapa

President

801 Parkview Blvd

Lombard, IL 60148
Sam.giampapa@midwestmech.com
630-850-8697

Dan Brandolino

Vice President-Public Sector

801 Parkview Blvd

Lombard, IL 60148
Dan.brandolino@midwestmech.com
630-487-8961

7. Please provide contact information for the person(s) who will be responsible for the
following areas, including resumes:

a. | Sales Dan Brandolino 630-850-8688 | Dan.brandolino@midwestmech.com

b. | Sales Support Lyle Weseloh 630-850-8725 | lvle.weseloh@midwestmech.com

¢. | Marketing Donna Walt 630-850-8699 | Donna.walt@midwestmech.com

d. | Financial Neal Johnson 630-850-8665 | neal.jchnson@midwestmech.com
Reporting

e. | Executive Sam Giampapa 630-850-8697 | Sam.giampapa@midwestmech.com
Support




Name of Project Team
Member:

Current Job Title:

Primary Office Location:

Years with Company:

Description of the role
and responsibilities this
individual will have for
the project

Employment History
Company Name

Primary job
responsibilities

Years with firm

Degrees and
Certifications

Energy performance
projects this individual

has been involved with

during their career

Dan Brandolino

Vice President- Public Sector and Saa$

Lombard, IL

2 Years

Dan is responsible for leading the sales and
development efforts for our public sector business
which includes Performance contracting. Dan is the
lead customer contact for this project.

e Trane (6 years)- developed, managed and led Trane’s Solutions team in
Chicago which implemented Turnkey projects for public and private
sector clients

e Chevron Energy Solutions(7 years)- started and managed Chevron’s 8
state Central Region, implementing Performance contracts for the
public sector

e Exelon Energy Solutions {7 years)- started this division of Exelon to
provide performance contracting services to public and federal clients
in a 6 state territory

B.S. Mechanical Engineering, University of lllinois- Urbana Champaign

Over $300 million in implemented performance contracts over 25 years
Great Lakes Navy Base {$100 million in multiple phases)

Joliet School District 86 ($35 million in multiple phases)

Dolton School District {$8 million)



Name of Project Team
Member:

Current Job Title:
Primary Office Location:

Years with Company:

Description of the role
and responsibilities this
individual will have for
the project

Employment History
Company Name

Primary job
responsibilities

Years with firm

Degrees and
Certifications

Energy performance
projects this individual
has been involved with
during their career

R. Lyle Weseloh, P.E.

Director of Operations

Lombard, IL

2.5 years

Lyle is responsible for leading the operations efforts for

our public sector business. Lyle directs and manages
operations activities for new public sector project and

including project development, engineering, project

management and technical services.

Siemens Industry, Building Technologies Division, Life Science Solutions - Sr
Portfolio Manager (3 Years) — Develop, manager and coordinate entire
portfolio of Life Science markets for North American region

Siemens Industry, Building Technologies Division, Energy Services - Product
Manager — (3 years) — Developed and drove the Building Performance &
Sustainability energy service portfolio strategies to the field offices.
Chevron Energy solutions — Project Manager — (6 years) - Directly managed
project teams in over $15 million in Performance Contracting projects.
Siemens Building Technologies — Energy Engineer (7 Years) — Performed
energy audits, detailed energy savings calculations, and cost estimates as
well as design upgrades to HVAC and lighting systems.

Master of Business Administration — Roosevelt University
BS Mechanical Engineering — Southern lllinois University
Licensed Professional Engineer in the state of illinois
Certified Energy Manager — Associate of Energy Engineers

Valley View School District — ($4 million)

Lombard School District 44 — {$2 million)

Joliet Schoo! District 86 ($35 million in multiple phases)
Glenview Park District {$500 thousand)



Name of Project Team
Member:

Current Job Title:

Primary Office Location:

Years with Company:

Description of the role
and responsibilities this
individual will have for
the project

Employment History
Company Name

Primary job
responsibilities

Years with firm

Degrees and
Certifications

Energy performance
projects this individual
has been involved with
during their career

Jaylen Thompson

Account Executive- Public Sector
Lombard, IL

3 years

Jaylen’s role to lead sales and development efforts in the
public sector with a centralized focus on the park district
and library markets.

e Priority Logistics (1 year) — Territory Sales Manager — Managed a $425K
book of business built in first year. Secured and managed 55 accounts
throughout the Chicagoland area

e First Midwest Bank/Standard Bank (1 year) — Commercial Credit Analyst —
Analyzed and perform underwriting services for business lines of credit up
to S2MM

BBA in Finance and Marketing — University of St. Francis

Over $1.1 million implemented in performance contracts in the park
district and library markets in the last 1.5 years



Name of Project Team
Member:

Current Job Title:

Primary Office Location:

Years with Company:

Description of the role
and responsibilities this
individual will have for
the project

Employment History
Company Name

Primary job
responsibilities

Years with firm

Degrees and
Certifications

Describe any other
relevant experience

Joseph Senese.

Project Manager

Lombard, IL

Joe is responsible developing/ implementing project

schedules, purchasing of equipment, material and sub-
contractors and is responsible for the day to day managing

of the project.

Mechanical Concepts of lllinois, Inc. (9 years) Senior Estimator/ Sales
HBC Mechanical, Inc. (4 Years) Owner
Climatemp, Inc. Estimating Sales/Project Manager (10 years)

BA Business Management — Lewis University

Estimated/ Sold over $150,000,000.00 of public works project in the last
nine years,



Name of Project Team

Member:

Current Job Title:

Primary Office Location:

Years with Company:

Description of the role
and responsibilities this

individual

Employment History

Company Name

Primary job
responsibilities

Years with firm

Education

Donna Walt

Administrative Manager
Lombard, IL

13 years

e Organize promotional events coordinating to
ensure proper delivery of all materials.

e Manage social media marketing campaigns and
day-to-day activities.

e HR responsibilities — Coordinate the employment
process from interviews to insurance.

e Office Manager- coordinate services for the
building including IT and maintenance.

e Support President and Executive team.

ServiceMaster — 25 Years

Variety of administrative roles from Employee Benefits Representative to
assistant in Chairman’s office

AA-Business Robert Morris University



_ Neal Johnson IlI, cpa, MBA
Name of Project Team

Member:

Chief Financial Officer
Current Job Title:

Primary Office Location: Lombard, 1L

Years with Company:

Description of the role

and responsibilities this Responsible for all finance, accounting and

individual will have for information technology.

the project

Employment History » W-T Engineering, inc (4 years) — Treasurer and Chief Financial officer

Company Name ¢ Nationair Insurance Agencies, Inc. (7 years) Vice President and Chief

Financial officer
e J&M Plating, Inc. (6 years) — Chief Financial Officer

Primary job
responsibilities

Years with firm

MBA — Northern lilinois University
BS in Accountancy — University of Hllinois
Certified Public Accountant (Registered License — IL)

Degrees and
Certifications




Name of Project Team
Member:

Current Job Title:
Primary Office Location:

Years with Company:

Description of the role
and responsibilities this
individual will have for
the project

Employment History
Company Name

Primary job
responsibilities

Years with firm

Degrees and
Certifications

Energy service and
turnkey projects
individual involved with
during their career

Describe any other
relevant experience

Sam Giampapa

President

Lombard, IL

4 years

Responsible for the overall leadership of the company, which translates to
empowering our employees to deliver the very best client experience, and the
most operationally efficient buildings in Chicagoland.

Midwest Mechanical — President — 4 Years

e Strategic focus, direction and growth.
e Oversees all financials aspects of the company and is responsible for
P&L performance.
Energy Services — Regional Director —6 Years

e Responsible for day-to-day sales and business development of energy
solutions and related facility and infrastructure projects for K-12 School
Districts, Higher Education institutions and Municipalities.

Trane Company — Sales Manager — 13 Years

e Responsible for owner-direct sales via service, equipment repair,
equipment replacement and chiller plant controls.
BA - Business — Trinity University

AS - Air Conditioning, Heating and Refrigeration — Triton College

1550 LSD - Boiler & Domestic hot water plant and controls upgrade
® South Suburban College — HVAC equipment, VFD, motor and controls
e Evanston Art Center — A/C & Boiler plant, VAV, and controls upgrade

Lake County Community College — Controls and mechanical project
Misericordia — Chiller/Boiler plant, air handlers and controls upgrade
® Knox College — Chiller plant, lighting and controls upgrade

Field experience working as an HVAC service technician early in career.



8. Please provide contact information for the person(s) who will be responsible for the
following areas, including resumes:

a.

b
C.
d

Executive Support

Sales

Sales Support

Marketing

Financial Reporting

Support

a. | Sales Dan Brandolino 630-850-8688 | Dan.brandolino@midwestmech.com
b. | Sales Support Lyle Weseloh 630-850-8725
Lvle.weseloh@midwestmech.com
c. | Marketing Donna Walt 630-850-8699 | Donna.walt@midwestmech.com
d. | Financial Neal Johnson 630-850-8665 | Neal.johnson@midwestmech.com
Reporting
e. | Executive Sam Giampapa 630-850-8697 | Sam.giampapa@midwestmech.com




9. Define your standard terms of payment.
Standard terms are net 30
10. Who is your competition in the public marketplace?

Our traditional competition in the public sector marketplace has been large
plumbing and mechanical contractors and energy services companies
(ESCO’s).

13. What is your strategy to increase market share in the public space?
Midwest Mechanical is a business that had the majority of its success working

with Private Sector clients for over 40 years. In 2018, Midwest established an
aggressive growth plan to double its business in five years. A key element of
Midwest’s plan was to grow by expanding its reach into the public sector.
Technically, Midwest built all of the core competencies needed to be
successful in the public sector. However, to achieve the growth plan, Midwest
needed to build competencies necessary to increase market share in the
public sector. The Midwest sale strategy is aimed at achieving significant
business growth in two distinct directions. Here are the key elements of the
strategy we adopted:

Focus 1: Grow Sales in the Public Sector through a Cooperative Purchasing
Network



In 2018, Midwest was selected through a competitive RFP to have their
offering available through the NCPA purchasing cooperative. Being selected
as a successful provider through NCPA allowed Midwest to offer an innovative
option for public entities to purchase plumbing and other mechanical
retrofits, along with service work. By purchasing through a Co-Op, a public
entity is able to work with a company that is committed to a quality delivery of
goods and services, while being assured that they will be able to utilize value
based pricing in the process. In addition to this, the Co-Op purchasing vehicle
is very easy and fast, when compared to the traditional procurement vehicles
that public entities typically use. It takes very little administration time and
cost to implement. In addition, purchasing through a Co-Op passes legal
muster relative to purchasing guidelines and laws. The cooperative
purchasing method creates a better, faster, more cost effective means for
public entities to purchase plumbing and mechanical retrofits and service.

In just two years, Midwest's business has grown substantially by being able to
offer this procurement vehicle through NCPA.

Currently there are very few plumbing/mechanical service companies in the
Chicago area that can offer their services through a Cooperative Purchasing
Network.

Midwest Mechanical’s continued growth will come through this focus for the
following reasons:

1. We intend to remain a market leader in offering services through a co-op.
By being the only plumbing/mechanical contractor in the Chicago area that
can offer a Co-op procurement vehicle, Midwest can offer a proven
purchasing alternative to public entities. The only current competitors in
this space are manufacturers.

2. Manufacturers have already demonstrated the wide spread success of this
procurement vehicle-nationally. Adoption is taking place at a rapid pace,
however Midwest Mechanical has competitive advantage over all of the
manufacturers on design/retrofit and service work due to their vendor
independence and the ability to self perform. Midwest’s value proposition
through the Co-Op will continue to have broad appeal.

3. Midwest has built and grown a sales/ops team which is focused on the
public sector. By training this sales force on the nuances of public sector
markets, Midwest has successfully utilized the Co-Op vehicle as a primary



means of taking market share away from traditional procurement

methods.
Focus 2: Grow Sales in lic Sector by utilizi VAC contract to
displace Performance Contracting. The performa racting market in
Illinois is rket. Schools are looki a er alte i
Midwest believes that offering our services through a HVAC cooperative
C act, wi I at need. use of budget r e market has

pushed providers to be ever more efficient with delivery cost for construction
projects.

Through this focus, Midwest will grow its business for the following reasons:

1. Midwest Mechanical is a company that can self-perform the HVAC and
controls work. This approach would lead to the lowest delivered cost in
the market. This competitive advantage can be delivered to the customer,
without sacrificing margin %.

2. Midwest can showcase their excellent Service capabilities. There is no
doubt that these capabilities would stand up well to inquiries made by
District personnel. Public Sector clients are always looking for service
providers that they can trust.

3. Midwest Mechanical has made a significant investment in “Energy
Services”. They have quality Energy Engineers, Design Engineers, and a
SaaS$ platform that will allow them to stay connected to customers and
create “Customers for Life”

Midwest Mechanical can proclaim “Vendor Independence” which would
negate any advantage that the Independent ESCO’s have.

14. What differentiates your company from your competitors?

The primary differentiators that make Midwest stand apart, are the
following:

a. We are the only plumbing/mechanical contractor providing our
services through a purchasing co-op to the public sector, in the
Chicagoland area. Midwest self performs much of the work with in-
house labor resulted in the lowest delivered cost available.

b. Midwest offers a unique Software as a Service (SaaS$). This type of
offering has not been available through other contractors. Through our
Saa$ product, Midwest is able to create “Connected” buildings, where
we are able to mine building data. We have developed algorithms
which can analyze the data in an efficient manner that keeps installed



cost down. The algorithm is able to process the data to provide our
customers with the most operationally efficient building possible

15. Briefly summarize your company’s Quality control/Quality assurance program.
QA/QC is an essential component of Midwest Mechanical and is fully
Integrated in the daily flow of business. From submittal review to
warranty execution QA/QC provides a roadmap to successful completion
and customer satisfaction of a project. Midwest Mechanicals continual
maintenance of the relationships with our Vendors and Subcontractors
allows Midwest Mechanical to effectively manage the QA/QC program
during design and implementation. Validation, inspection and testing
requirements are updated and routinely scrutinized for improvements to
processes and procedures. Midwest Mechanical has a vested interest in
insuring completed projects are sustainable far into the future and our
approach for serviceability and reliability are a cornerstone to Midwest
Mechanical reputation and longevity.

16. Provide information regarding whether your firm, either presently or in the past, has
been involved in any litigation, bankruptcy, or reorganization.

Our firm has not been involved in any litigation, bankruptcy or reorganization.

17. Provide evidence of your company’s ability to continuously lower the customer’s
costs. Provide examples of any documented cost reduction results that your company
has engaged in with your customers.

We have a documented history of lowering costs for our clients via
numerous initiatives and situations:

e As a certified contractor for the ComEd rebate program, we are able to
offer multiple customers direct savings in the form of significant energy
rebates and energy cost savings via more efficient equipment. To date
our clients have received over $1M in direct rebate checks and
hundreds of thousands of dollars in savings via reduce energy bills.

e Our financial stability contributes directly to higher bonding
capacities and lower bonding premiums allowing us to offer some of
the lowest available bonding rates

e Our 40 year history of steady growth and stability provides
significant buying power which substantially reduces the cost of
equipment and supplies we procure through our vast network of
suppliers

PRODUCTS:



18. What is the reputation of your company’s products in the public marketplace?
As an independent mechanical contractor we are not limited to specific
makes and models of equipment; because we have access to the finest
equipment available the reputation of our equipment is extremely good. For
the purposes of this solicitation we are offering all commercially available

HVAC equipment & supplies.

19. Indicate your company’s ability to provide temporary cooling when needed.
Midwest is one of the leading contractors in the Chicago area providing
temporary cooling. The Midwest Service Team works very closely with
companies like Agrekko and Trane to provide the installation of temporary
cooling systems on a regular basis. Our team is very experienced at delivering
the installations of a variety of temporary cooling solutions from small
dehumidifiers to large chillers.

20. What equipment/system support documents will your company provide?

For the projects that we implement, we utilize a submittal process which
includes providing our customer with a detailed description of the type of
equipment that they will receive as part of the project. In addition, if the project
requires engineering, construction drawings will be provided as part of the
submittal.

After construction is completed, Operation and Maintenance documents on all
of the equipment will be delivered, along with product specific training. On a
project that has engineered drawings, “as-built” drawings will be provided to
the customer for their records.

Any and all associated warranty documents for products and services
associated with the project will be turned over to the customer for their records
and use.

21. Identify the process of receiving a purchase order to the ordering of equipment.
1. PO received (fax, mail, e-mail, verbal, etc.).

2. Project Coordinator verifies with Service Manager and sales department
then equipment ordered.

3 Service Manager reviews and verifies the project with the customer
regarding any proposed changes or mismatches from original proposal.

4 Service Manager assigns project - hand-off occurs between Pre-
construction and operations; timelines, equipment selection verification,
and project details are coordinated at this time.



5 A project specific job number is assigned and an electronic job file is
create in our software system.

6 Project Coordinator is directed to complete the equipment ordering.

22. Describe your company’s shipping schedule notification procedures.

After the project is established a job message is immediately sent to the
customer establishing points of contact and other pertinent information
regarding the project. Every Thursday a.m. for the duration of the project the
customer receives a message regarding the complete status of the project to
include shipping timelines. In addition to these written notification the Project
Manger maintains constant contact with the customer advising them of
shipping status and arrival dates/times.

23. Describe how your company deals with shipping delays. How do you notify your
customer of delays?
Shipping delays cause understandable frustration with clients and can
significantly impact other internal projects due to schedule changes. As
outlined above, clients are immediately contacted by the designated PM
regarding shipping delays and continually updated weekly at a minimum until
the item is delivered.

24. Provide your shipping schedule reporting form. How many times do you update?
Shipping status reports are sent weekly at a minimum, more often if the project
circumstances dictate.

25. How many products do you stock? Where?
We stock approximately 150 service related items as “truck inventory” in our
service vehicles and warehouse shelves in our Lombard warehouse. All other
required items are procured via multiple local parts warehouses or just-in-time
delivery.

26. What is your percentage of on-time delivery at each manufacturing plant?
N/A - we are not a manufacturer

27.Describe any direct order entry system or capabilities your organization has such as
internet capabilities.



Midwest Mechanical has a customer portal. Customers can access the portal
by going on to our website www.midwestmech.com. On the Portal you can
request service, look at past service calls and also view the equipment and
maintenance schedules on the equipment.

We also have an on-line quick quote system. Customers will receive a quick
quote for repairs and can approve the quote immediately on-line.

28. Are all HVAC units UL listed and in compliance with all applicable codes in all states?

Yes

29.If your product is defective, what is the replacement process and turnaround?
All of our installed products have a minimum one-year warranty; if
products/equipment are defective our service department will replace the
item at no charge; turnaround times are contingent on the manufacturers and
the equipment and/or part availability.

30. What is the capability of your company to respond to emergency/rush orders?
The DNA of our company is “Service”, so Midwest’s reputation has been built on
their ability to respond to emergencies and rush orders. Our internal systems
and processes reflect our ability to service customers that have this need.

1. Midwest has a 24 hour call center which is staffed to receive any emergency
call and respond immediately to that customer.

2. Our call center has a process in place to dispatch a tech that is best matched
to the client needs. Our techs understand the need to service that customer
in an emergency and have the training, tools, and transportation to fix the
problem.

3. Midwest's Building Sentinel SaaS is a system that utilizes the latest
technology to stay in touch with our customers. Midwest has the ability
through this service to identify an emergency before our customer even
knows about it. In many cases, Midwest can fix the problem “virtually”
without having to roll a truck.

For rush orders, Midwest is in a unique ability to respond to our customers
needs. We have a large depth and breadth of skilled labor which allow us to be
flexible and responsive to our customer’s needs. In addition, Midwest has a 40
year history with suppliers which allow the company to expedite equipment
orders when necessary.



31

32.

33.

34.

State whether your company provides a quality guarantee on your products. If so,
please describe.

Yes. Exceptional quality was one of the founding precepts of our firm, if a
customer is not completely satisfied with the quality our services our firm
will work with clients until their expectations are met regardless of any
extenuating circumstances.

Describe your procedures to monitor the quality of your products.

Yes, exceptional quality is one of the founding precepts of our company, if a
customer is not completely satisfied with the quality of our services our
company will work with our customers until their expectations are met.

In addition to our commitment to quality, we can utilize our Building Sentinel,
SaaS platform, to create a “connected building” for our customer. Through
Building Sentinel, Midwest and the Customer can collect data which is fed
through algorithms which analyze a host of elements, such as:

1. Equipment and System Performance
2. Energy Use and Patterns
3. Fault Detection and Predictive Failure

Irregularities are identified, and strategies are put in place to ensure that
problems are managed before they become costly to the customer. The
Building Sentinel platform becomes a cost effective and reliable means for
building owners to monitor the quality of the equipment and systems which are
put into their building.

Do you offer extended parts and labor warranties? If yes, state length of warranty.
We offer extended parts and labor warranties based on the types of products
we service and support. We can extend warranties three to five years in general.
Please see our response in Appendix B Products and Services.

Please give examples of state and local agencies where your company has extended
labor warranties. Include length of these warranties.

Palos District 118

Palos 118 is one example of how we provided a turnkey boiler installation which
included a full service five year warranty. This is a 2020 project where the customer
will offload all the risk of operation on two boiler plants to Midwest Mechanical.
Midwest will handle all of the maintenance and repair on the boiler plants for a period
of five year.

35. What is you standard warranty on Building Automation Controls?



One Year on parts and labor

36. What is your standard warranty on replacement parts?

37.

One Year on parts and labor

How does your company track warranties and update equipment lists/warranty
periods as units or components are replaced?

All projects are tracked by their project folder and electronic system. After a
project is completed, warranty letter is drafted to the customer stating their
standard warranty terms. The project folder also states the warranty terms for
later reference.

38. What states would your company not honor pricing on your supplied equipment for

this contract, in the event that this contract is made available to all states?

Alaska and Hawaii

SERVICES:

39.

40.

41.

Describe your company’s Customer Service Department (hours of operation, number
of service centers, parts outlets, number of technicians, etc.) Clarify if the service
centers are owned by your company of if they are a network of subcontractors.

Midwest Mechanical owns and operates its own Customer Service Department.
It is staffed by 4 customer service representatives Monday - Friday 7:00 a.m. -
5:00 p.m. with the exception of major holidays.

We currently have 67 Service Technicians.

Describe how your company handles after-hours customer service needs indicate
your average response time to emergency service calls.

Between the hours of 5:00 p.m. - 7:00 a.m. any calls go directly to a live
answering service. If there is an emergency, the service will contact one of
service technicians that is on-call. They will determine what kind of service is
required and contact additional staff members if required. Average on-site
response times vary based on location but consistently range between 1-5
hours after the call is received.

Discuss your organization’s capability and historical flexibility in completing timely
service calls and problem resolution.



42.

Our service technicians live all over the Chicagoland area including Indiana
and Northern Illinois. Because our technicians are dispatched from their
homes we have the flexibility of sending a technician that is closer to your
facility. In support of timely problem resolution we have a host of in-house
technical experts and relationships with multiple factory technical
representatives if problems require additional expertise.

Please describe the quality program(s) within your company which measures your
service work.

Midwest Mechanical utilizes Key2Act and Mobiletech programs and
applications for Dispatching, Scheduling, Equipment Logging, Service Work
Orders, Start Up and Commissioning.

Work order history includes all service work performed on each piece of
equipment by model and serial number thus allowing a Technician instant access
to review previous work and parts replaced or repaired while on site.

Equipment Logging Data; Data logs specifically formatted for each individual
type of equipment is logged and stored in a common driver accessible 24/7 by
either a Technician or authorized customer representative. Logs can be utilized
to evaluate equipment performance during and after repairs or maintenance by
extrapolating operational trend data.

Service Work Orders; Technicians complete each electronic service work
order at the completion of the day or service call. Electronic signature can be
obtained from the customer and instantly e-mailed or stored in the account
folder accessible by the authorized customer or representative. Service work
orders contain explanations of the call, parts recommendations and hours
expended on the site.

Dispatching; Technicians are dispatched based on skill level and equipment
experience. Service coordinators can evaluate the available technicians best
suited for each job by utilizing an embedded program and software designed
specifically to annunciate each skill and compare to the type of call. GPS aids in
deciding time and location to the response.

Factory Training; Technicians attend a variety of factory authorized
educational training programs these include Chillers, Pumps, Boilers, VFD’s,
Fans, Hydronic Systems, Compressors Etc. Weekly training is administered from
established online trade curriculums concentrating on specific core content in
the HVAC field.

Oversight; Service Field Manager and Senior Field Technicians provide the necessary
leadership and guidance for Technicians. Providing this support enhances the
customer experience and reliability of the equipment serviced.



43. List your company’s standard scope of work performed for preventative maintenance
visits.
Chiller annual service checks
» Unit

e Analyze operational log

o Inspect unit for refrigerant leaks [both visually and using electronic leak detector
and repair]

e Test relief valves and replace if necessary

¢ Check and tighten power wiring and starters

» Compressor

e Megger ohm test compressor motor windings

e Check ampere balance (within 10% at RLA)

e Replace filter drier cores

o Inspect oil level, take oil sample and send out for analysis. Provide copy of report to
maintenance supervisor.

e Replace oil filters

e Replace oil if indicated by analysis results

» Controls

e (Calibrate temperature transducers
e (Calibrate pressure transducers

e Check motor load limit

e Check motor load balance

e Test operation of alarm relay

o Test operation of pump interlocks
e High and low pressure cut outs

» Condenser
e Evaluate temperature approach

e C(Clean condenser tubes
e Eddy current test [as required]



» Evaporator

o Evaluate temperature approach
e C(lean condenser tubes
e Eddy current test [as required]

Boiler annual service checks
> Preliminary analysis

e Check operating pressures or temperatures

e Check operating hour

e Check insulation

e (Check air supply

e Checkvent

e (Check boiler area

e Combustion analysis [provide report to maintenance supervisor]
e Check gas pressure at main gas valve

e Check draft hood or barometric damper

e Water temperatures [in and out]

» Checks and corrections

e Check for clean boiler tubes and heat transfer surfaces

e (lean tube and heat transfer surfaces

e Check blow down operation [insure proper blow down procedures are being
maintained to prevent sediment buildup]

e Check for water leaks and repair

e Check burner condition [clean burners and orifices]

» Safety checks

e Thoroughly check gas train for leaks and repair any leaks
e Check operating limit controls

e Test primary and secondary low water controls

e Check pilot safety shut off operation

Tower annual service checks



» Unit

» Inspect general condition of tower and check unit for unusual noise and vibration
e Drain basins and piping

e Inspect and clean cold, hot water basins, and spray nozzles

e Inspect air inlet louvers

e Check and adjust water levels in water basins

e Check and adjust make water valve

e Check and bleed rate

e Inspect tower finish

» Mechanical systems

e Check belt condition

o Adjust belt tension, replace as needed
e Lubricate fan shaft bearings

e Lubricate motor base adjusting screw
o Checkdrive alignment

e Check motor voltage and current

e Check fan motor and exterior

e Check fan motor for proper rotation

e Check general condition of fan

e Check and clean fan drain holes

e (lean all mechanical components

Hot and cold water pumps annual service checks

e Check and tighten all electrical connection on motors
e Megger test all motors and record

e Check all couplers for wear replace as necessary

e Lubricate all bearings

e Check entering and leaving pressures and record

Plate and frame heat exchanger annual service checks
e Inspect unit for water leaks repair as necessary

e Check unit for proper heat transfer
e Back flush unit for cleaning purposes



Standard Unitary Equipment

e Check for proper voltage of unit

e Check fuses - replace as needed

e Tighten all screws and lugs connected to voltage
e Check motors for lubrication and bearing wear
e Check pilot flame [if applicable]

e Check filter of any obstructions

e Check spark igniter

e Check limit switches

44. List the dollar volume your company completes nationally (or regionally if you
responded as such) in HVAC maintenance annually.
Last year Midwest completed $28,434,000 in HVAC maintenance work.

45. Describe your call center organization.
Service calls are received and processed via our dispatch(s) located in our
Lombard, IL office. For simple calls the dispatcher assigns the appropriate
technician. For more complex issues the Service Manager will conduct a further
analysis of the issue and direct a solution based on the specific issue.

46. Does your company offer a dedicated, 800 number for all locations to place phone and
fax orders? Is the call center available 24 hours/7 days week?
We have three dedicated 800 numbers depending on the region.
¢ EastRegion 800-214-3680
o West Region: 800-214-3690
¢ North Region: 800-214-3603

We respond to calls 24 hours/ 7 days per week.

47. Describe how service call problems get escalated in emergency situations during and

after hours. Who would be responsible in your company for assessing the
appropriate course of action to remedy the problem?
We have rotating on-call technicians (3 each day) responsible for off-hours
diagnosis and troubleshooting of service calls. If the on-call technician cannot
quickly diagnose the issue the problem is elevated to one of our 3 Service
Managers. In rare cases when the service manager cannot address the issue the
Vice President of Operations and/or equipment factory representative is
contacted for additional technical assistance.



48.List the steps taken from start to finish in receiving a service call through to
completion of repair and invoicing. Include time frames associated with each step.
1. Service call is received via dispatcher or other method.

2. The dispatcher enters the call into the dispatch system (Key2Act)

3. The dispatcher calls the primary technician to run the call. If he/she is
not available the next available qualified technician is sent.

4. The service technician goes to the site.

5. The service technician completes the repair or if cannot complete the
call documents on the Service ticket what needs to be done and when.

6. The Service ticket is uploaded via our Mobiletech software directly into
our system.

7. A copy of the ticket is sent directly to the customer.

8. The ticket then goes through an auditing process, to be sure the hours,
and material charges are correct.

9. Once approved by the Service Manager, the ticket goes to the billing
department.

10. The billing department will then do another check

11. The billing department send out the invoice to the customer

49, What technology such as GPS tracking does your company use to track completion of
repairs?
All of our service trucks are equipped with GPS. Our dispatchers can tell where
our vehicles are at all times.

We use a software called Mobiletech. Once a service technician completes a

repair he will close out the ticket in Mobiletech. The customer will get the
completed ticket as well as our dispatch team,

50. What is the reputation of your company’s service in the public marketplace?



51.

52.

53.

Our 44 year history of providing exceptional quality and value is well
documented and has earned multiple repeat customers who feel comfortable
making us their “go-to” HVAC Service provider.

In 2018, Midwest Mechanical made a significant investment to grow our
business and reputation in the public sector. By utilizing a purchasing co-op
contract, Midwest has grown their public sector business from $885,000 in
2017 to over $9,000,000 in 2020. Growing your business by a factor of 10X in
three years can only happen when your reputation supports it. We have
delivered results to the public sector and are very proud of the reputation we
have built.

How does your company spread the cost of a Preventative Maintenance contract
over the entire year?

Historically PM contracts are written in one-year increments and involve
miscellaneous work year round. We work with our clients to see what works
best for them from a billing standpoint; in general clients select 12 equal
payments spread throughout the length of the contract but we provide the
flexibility for quarterly, bi-annually or any other method of payment.

Identify the process of receiving a purchase order to the providing of a service
contract.
Once a Service Contract PO is received a Preventative Maintenance
service job is set-up in Key2Act.
A service technician is appointed as the primary customer point-of-contact
for the contract duration and that information is relayed to the client.
In most cases a face-to-face meeting is established to ensure all parties are
fully aware of the site specific procedures, scope of work, timelines,
billing preferences, procedures for equipment found inoperable or
unserviceable, and other project specific requirements.
Once all the preliminary procedures are clarified the service work
commences.

List your company’s current capabilities for energy management system monitoring.
Discuss the process involved when resolving a problem associated with an HVAC unit
or system where an energy management system is installed.

Midwest Mechanical has the ability to monitor any BacNet based Energy

Management System. Our technicians have the necessary software and
hardware to connect to virtually any BacNet control system, monitor setpoints,
and perform troubleshooting and maintenance.



When we are notified of a problem associated with an HVAC system, our normal
course of action is to remotely access the EMS first. After accessing the EMS, our
technicians can usually diagnose the problem without being on site. If the
problem can be fixed remotely, our technicians will perform that task. If the
problem requires an on-site presence, a technician will be dispatched to the
site.

54. List the number of sites your company currently monitors Energy Management
Systems (EMS).
Midwest Mechanical is currently monitoring Energy Management Systems in

over 500 sites at some level.

55. List your company capabilities regarding system changes and repairs to EMS systems.
Midwest has trained technicians who can make changes and repairs to many

Energy Management Systems. Midwest can perform the widest scope of system
changes and repairs on BacNet based “open protocol” systems. If repair parts
and software are available over the counter for a customer’s system, then
Midwest Mechanical can provide virtually any type of service needed.

56. List the reporting capabilities your company has for EMS system parameters.
Midwest Mechanical has a 24 /7 Call Center, which is designed to respond to any

customer needs 24 hours per day, 7 days per week, 365 days per year. The call
center has the capability to monitor EMS system parameters and provide
reporting or diagnostics to those specific systems.

57.Does your company maintain and repair/replace EMS in-house (self-perform)
including monitoring, alarm resolution, repairs and adjustments?
Midwest Mechanical technicians have the capability to perform maintenance

and repair/replace EMS components in-house. Our technicians and call center
regularly perform monitoring, alarm resolution, repairs and adjustments as
part of our normal course of work.

58. Describe your process for trouble shooting a problem (HVAC, lighting, etc.) at a site
with an EMS system. How does repair get escalated for service?
At a site with an EMS, Midwest Mechanical technicians start troubleshooting

by first accessing the EMS. If the EMS can be accessed remotely, than Midwest
Mechanical will do so. Midwest Mechanical will not roll a truck if the problem
can be fixed remotely through the EMS. This saves the customer money.

If the problem cannot be fixed remotely, then our service dispatchers will
dispatch a technician who is most qualified to diagnose and repair the specific
customer site.



59. Describe your company’s startup and system checkout responsibilities



Chiller

PAGE 1 of
PROJECT PROJECT # DATE
SYSTEM LOCATION TESTED BY
MANUFACTURER AREA SERVED CERT. #
MODEL Bt
SERIAL #
e ITEM OK
PRE-START UP INSPECTION
UNIT VOLTAGE / AMPERAGE B

OUTDOOR MOTOR VOLTAGE / AMPERAGE

COMPRESSOR VOLTAGE / AMPERAGE

MOUNTINGS CHECK, SHIPPING BOLTS REMOVED

FANS ROTATE FREELY

FANS, MOTORS LUBRICATED

ELECTRICAL CONNECTIONS COMPLETE, TIGHTEN

DISCONNECT SWITCH INSTALLED

PIPING SIZES, LIQUID LINE / SUCTION LINE

REFRIGERANT TYPE

REFRIGERANT RELIEF VALVE INSTALLED

REFRIGERANT PIPING COMPLETED

CONDENSATE DRAINS CLEAN AND COMPLETE

CONTROL SYSTEM COMPLETED (END TO END CHECKS)

START UP TEST DATA

FAN ROTATION CORRECT

UNIT VOLTAGE / AMPERAGE

OUTDOOR MOTOR VOLTAGE / AMPERAGE

COMPRESSOR MODEL NUMBER

ICOMPRESSOR SERIAL NUMBER

COMPRESSOR VOLTAGE / AMPERAGE

REFRIGERANT PRESSURES, LOW AND HIGH

IFAN CONTROLS

HIGH AND LOW PRESSURE CONTR.OL SETTINGS

ELECTRICAL INTERLOCKS VERIFIED

TEMPERATURE CONTROLS VERIFIED

IREFRIGERANT RELIEF VALVE SIZE, PRESSURE RATING

SEQUENCE OF OPERATION VERIFIED

SAFETY CONTROLS OPERATIONAL

ISYSTEM STARTED AND LEFT IN OPERATION

|REMARKS:




60. Describe your company’s post-installation and warranty support
The project is not complete when the unit is installed and performing well.
At Midwest Mechanical Inc. we stand by our work and will back up our
installations and service through the warranty period [normally 1 year] and
in some cases beyond.

61. Describe your company’s steps for system analysis.
e Discuss overall operations with customer to determine what issues exist.
o Review alarm, transaction and operational logs to determine what issues
are indicated.
Gather equipment brand, model, serial number information and quantities.
Check unit operation against normal operation.
Report any deficiencies found.
Review overall system performance and condition with client.
Provide detailed recommendations to client.

62.Discuss your company’s current computer systems architecture. How do your

company’s computer system guarantee customers receive consistent service support,
HVAC responsibility verification, and management reporting?

We currently utilize a secure Datto enterprise software system allowing for

real-time access for all authorized personnel. A specialized IT company

maintain and backup our files daily at a minimum. We have multiple

redundancy systems in place to include emergency battery backup if power is

lost ensuring connectivity with our clients/customers.

63. What does your company do to ensure bills are received from service centers within
a reasonable time frame and issued to government entities for payment?
We monitor the service provided to ensure the bill is received within a two

week period of time and immediately turn around as an invoice to the
government entity.

64. Explain how your company qualifies/certifies its service centers and what types of
checks are performed to ensure standards are upheld.
We are constantly reviewing our management software to verify that
results make sense to the business being conducted. Our leadership team
is constantly interacting with each center to ensure our corporate
standards and quality is acceptable.



65. Is warranty coverage dependent on using your start-up procedure?
No. We provide and install multiple brands of equipment and some of
these brands require a factory startup to qualify for warranty. In these
cases we ensure these startups are done by the manufacturer in order to
protect the customers’ warranties. In such cases, the manufacturer would
use their own start-up procedure.

66. Who performs your start-up procedure?
Certified and authorized in-house Service Technicians, Equipment Installers,
Pipefitters, Controls Technicians, or certified factory representatives
depending on the application.

68. List the other functions your company can provide regarding unit replacement to
offer a turnkey project (ex. electrical, sheet metal work, EMS system connection and
programming, etc.)

Midwest Mechanical is very skilled and experienced at offering Turnkey

projects, especially through a purchasing Co-Op. Other functions that we have
provided to customers over the last two years include the following:

Electrical work

Installing Energy Management Systems
Plumbing work

Demolition work

Concrete work

Roofing work

Solar Installations

Ceiling work

. Lighting work

10.Sprinkler work

11.Life Safety System work
12.Security System work
13.Installing doors and hardware
14.Installing window systems
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15.General Carpentry
16.Cleanup and rubbish removal

69. Explain how your company would propose a planned unit replacement program
including how units would be identified for replacement and how pricing would be
addressed.

Our involvement would typically start with co-authoring a unit replacement
program with our customer. This plan would include the following:

1. An analysis of current assets, including their current condition

Our analysis would start by having our energy engineers and project
developers look at as-built drawings that would prepare them for a site visit.
During the following site visit, assets would be documented through
photographs and nameplate data. They will also be analyzed to understand
their overall operating condition, including evidence of proper operation and
maintenance.

2. Identify where the assets fit in their respective life cycle.

After the asset study is completed and the data is compiled, the individual
assets will be projected on a timeline reflective of expected useful life for that
specific asset. There would be empirical data in addition to assumptions
which would be used to place the asset on the timeline. All assumptions would
be documented and discussed with the building owner. At this point, we
would be able to show projected asset replacement targets based upon where
each asset fits on the timeline.

3. Build a timeline and budget for projected replacement

Once the asset timeline is built, we would then work with the owner to build a
replacement timeline that would reflect priorities and future budgets. To do
this, we would work to provide accurate budget costs for the asset
replacement. Midwest would also analyze the replacement to reflect future
energy savings that could be expected through the asset replacement.

4. Issue a proposal for replacement
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In concurrence with the owner, Midwest would provide proposals for the
scheduled replacement of the equipment. In addition, this proposal would
include the associated utility savings, incentives and rebates.

Describe what project scheduling tools your company use to track projects during
construction.

We utilize MS Project Management as an added tool for complex projects.

The project management team will meet weekly with owners to review
project status and address project management issues. In addition to these
weekly conferences the meeting minutes and other updates are sent
electronically to every client and Midwest Mechanical staff as needed. This
immediate response to items of concern will keep the customers informed
and communication flowing.

How does your company make the proper equipment selection on a turnkey or
energy retrofit contract project?

As a specialty mechanical contractor we have the ability to select from
multiple manufacturers and equipment supplies to choose the absolute best
equipment for each project. The selection process is a collaborative

approach between our Customers, Project Engineers, Estimators,
Operations/Service Personnel, and Vendors. The vendors are responsible

for providing detailed cut sheets to ensure the equipment is capable of
meeting the required equipment efficiency SEER, EER, and/or, IPLV energy
ratings.

Describe how your company handles site development and project permitting
process.

Permitting is done on a case-by-case basis. When permitting is required we
work closely with the applicable permitting agency [ROE, Municipality, etc.]

in conjunction with the customer and project engineer/architect if

applicable. Midwest is very flexible in how it approaches permitting for a
project. We have the ability to handle permitting within the confines of a
project, however, on occasions the owner will coordinate the permitting
requirements outside the project scope of work.

73.Describe you company’s design-build quality control guidelines for design,

construction and review on a turnkey or energy retrofit contract project.



All turnkey projects regardless of type [e.g. equipment retrofit vs. EMS]
undergo essentially the same quality control measures previously discussed.
Again, we embrace a collaborative approach between the Estimating
Department, Operations Department, or designated engineer to determine the
best application for the proposed project. Quality control is stressed at the
beginning of the project as well as a review at the end. A quality issue
discovered early in the process is much more readily addressed than something
discovered later in the project life cycle

74. What is your company’s design approach and philosophy for a turnkey or energy

75.

retrofit contract project?

Midwest understands that a “one-size-fits-all solution” doesn’t maximize
value. Because we spend the upfront time to understand our client’s vision,
needs, and goals and because we work hard to gain a thorough, holistic
understanding of their building and systems; we're able to bring to full-
force Midwest's long history of innovation to create value throughout our
entire design process, and turnkey implementation.

Midwest Mechanical is a Design-Build contractor combining professionally
licensed engineering and mechanical services, ensuring that design
solutions- even highly innovative ones—are constructible and maintainable.
Together, this is why we think differently and ask different questions from
that of nearly every other stand-alone design engineering firm and
mechanical contractor.

A “best fit” design is a practical, constructible, right-sized economically,
holistic, long-term solution that is only possible through big picture
thinking and a practical approach. Midwest’s “best-fit” designs maximize
energy savings and efficiencies and minimize lifecycle costs so that the
benefits and value our customer expect are achieved (and often surpassed)
over the entire lifespan of the project.

Describe your company’s construction management plan.

We are dedicated to providing effective management and control of all
projects regardless of scope. Each project has a dedicated project manager
charged with ensuring the project continually meets and exceeds the
expectations of the customer. The project manager will assemble a team
that effectively matches their talents with the scope of the project. To assist
the project manager a software program is used with certain projects to
establish project goals/timelines, measurable objectives, specific tasks to
ensure the project remains on task, within budget, and in-line with
customer requirements. Management utilizes existing procedure manuals
and standardized policies to effectively manage customer/client



communications. Our overarching goal is customer satisfaction with a quick
response time, quality service, on-time completion, minimal disruptions to
the customer, no contractor generated change orders and cost
reasonableness.

A typical project life cycle (non-service);

¢ Customer notifies Midwest Mechanical of potential maintenance
request or project

¢ Midwest Mechanical schedules a customer meeting (normally 1-3
days) to discuss specific scope, timeline, and requirements. Note: Not
applicable for time sensitive projects.

e Midwest Mechanical generates a proposal (normally 2-4 days) that
includes a general scope and pricing

¢ Customer reviews the proposal and provides feedback

¢ Once the scope/price are established the customer generates a
purchase order

e Midwest Mechanical receives the PO and transfers the project folder
to the service or operations department for scheduling and execution

¢ Service/Operations immediately establishes contact with the
customer to provide preliminary information

¢ Project is completed per customer specifications

e Midwest Mechanical schedules a final walk through with the
customer to ensure the job is completed to exact specifications

o Final issues/tasks are resolved and the customer signs a letter of
satisfaction

One of our important goals is to have the customer be a part of the team. To
ensure a timely and effective flow of communications it is highly
recommended that the customer appoint a project supervisor as the point
person for all customer/contractor communications.

The team will focus on project objectives, integrating the team resources
with owner resources to meet project requirements. The ultimate goal is to
ensure a project is on schedule, within cost, and completed with quality.

Successful project execution is largely dependent on the members of the
project team. By teaming employees with diverse experience and
expertise, a synergy is created which cannot be duplicated within the
functional group or departmental organizations. In addition, key
elements of our approach to project implementation are clearly defined
management responsibility and accountability. Our planning, work
performance, quality control, and reporting systems are based on two
levels of management: A Project Manager with overall responsibility for



the contract, and team members who provide hands-on management of
each functional area of the project.

Many of Midwest Mechanical's projects are multifaceted. Engineering,
procurement, construction, installation, commissioning, testing, training,
and service are all required. We are structured to allow project teams to
function effectively as a group in a goal-oriented environment. At the same
time, a high-level central staff of functional managers establishes policy,
guides technical reviews, and ensures a work approach consistent with
practices that have proven successful on previous projects.

The installation of any component and/or system is a challenge on a new
project, as all facilities and customer needs are different. Retrofit projects in
existing facilities add another area of complexity. Our project team must
execute the project without interfering with the operation of the facility or
its occupants. As the business which Midwest Mechanical plans to execute
for Eligible Agencies involves existing facilities, our project teams fully
recognize the special demands of retrofit projects.

A quality control inspector is responsible for making sure that all Midwest
Mechanical employees and subcontractors adhere to the high quality
standards for the project. This individual inspects all items of work for
conformance to specifications and drawings and periodically reviews the
project’s quality control plan to maintain its integrity.

Certain projects require the infusion of expertise outside the normal scope
of Midwest Mechanical. To ensure we meet our customers anticipated
timeframe we maintain a list of vetted professionals to assist with projects
outside the normal scope of our company.

76. What is your standard warranty on installation?
One year warranty on parts and labor.

77. What is your standard warranty on energy retrofit contracting?
One year warranty on parts and labor

78. Do you differentiate in your company’s standard warranty if financing is part of the
contract? If so, please describe.
No

79. State whether your company provides a quality guarantee on your service. If so,
please describe.



Yes. Exceptional quality was one of the founding precepts of our firm, if a
customer is not completely satisfied with the quality our services our firm will
work with clients until their expectations, which are defined and understood
during the design phase, are met regardless of any extenuating circumstances.

80. What states would your company not honor pricing on services for this contract, in
the event that this contract is made available to all states?
Alaska and Hawaii

SAFETY:

81. Describe your company’s safety program during service/repair work.
Midwest Mechanical, Inc. is fully committed to providing employees,
subcontractors, and our partners with a safe and healthy workplace. Senior
management provides the ultimate oversight and strategic direction for our
company safety programs. All employee recommendations to improve the
overall safety and/or health conditions within company facilities or at our
worksites are given serious consideration by our management team. It's
important to note that while senior management conducts the overall
oversight of the safety program; ALL employees regardless of position are
responsible for the company’s overall safety. From day one all our
employees are encouraged to speak-up, identify, and report unsafe
conditions and practices without exception or delay. Everyone who
uncovers a potentially unsafe condition has the authority to immediately
shut a worksite down until the issue is addressed without fear of
retribution. Our appointed Safety Coordinator is charged with the day-to-
day management and administration of the program and regularly
coordinates with our dedicated Safety Consultant.

Workplace safety and health orientation begins on the first day of initial
employment or job transfer. All employees participate in company
orientation and safety training before working on Midwest Mechanical
projects. All employees must have a current training sticker on their
hardhats for the current year. Each employee has access to a copy of our
Safety Management & Training Manual and personally receives a copy of
company safety rules, policies, and procedures pertaining to his or her job.
Supervisors ask questions of employees and answer employees' questions
to ensure knowledge and understanding of safety rules, policies, and job-
specific procedures described in our workplace safety program manual are
understood and followed.

Senior management is actively involved with employees in establishing and
maintaining an effective safety program. Our safety program coordinator or
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other members of our management team participate with field personnel in
ongoing safety and health program activities, which include:

*  Promoting safety committee participation

*  Providing safety and health education/training [weekly safety topics
sent company- wide]

*  Reviewing and updating workplace safety rules

To further enhance our safety program we hired a consultant [Alliance
Safety, LLC] in 2012 to provide independent oversight and direction for our
safety program. To date we are seeing some impressive and tangible results
of our increased focus on safety and our goal of instilling and maintaining a
culture of safety.

*  Midwest Mechanical, Inc. is a drug free company. In the event of a
workplace accident or incident all parties directly involved are required
to take a mandatory drug test at the nearest U.S. Health Works Medical
Group or Concentra Medical Center. An employee found to have tested
positive will face immediate disciplinary action up to and including
termination.

*  Our complete safety philosophy is contained in our Safety Management &
Training Manual; a complete copy is available upon request.

Describe your company’s safety program during construction.

We take the safety of our personnel and the safety of our clients’ safety very
seriously and do not differentiate between safety for service/repair work and
construction safety; both types of projects follow the same procedures
outlined above

Indicate number of lost hours or other benchmarks to verify your company'’s
effectiveness of their safety record.
Experience Modification Rate

2016 .66
2017 .70

2018 .68



84. What reporting mechanism does your company provided to the customer upon
completion of any project?
In the event of a safety incident at any of our worksites we immediately notify
the owner and provide a brief explanation of what took place. After the initial
response a formal investigation is completed by our Safety Consultant to
reveal the causes, response effectiveness, and any lessons learned. This formal
report is transmitted to the client as part of the overall project closeout
documentation.

MARKETING/ SALES

85. Detail how your organization plans to market this contract within the first 90 days of
the award date. This should include, but not be limited to:

A co-branded press release within first 30 days
Announcement of award through any applicable social media sites
Direct mail campaigns
Co-branded collateral pieces
Advertisement of contract in regional or national publications
Participation in trade shows
Dedicated NCPA and Region 14 ESC internet web-based homepage with:
i. NCPA and Region 14 ESC Logo
jii. Link to NCPA and Region 14 ESC website
iii. Summary of contract and services offered
iv. Due Diligence Documents including; copy of solicitation, copy of
contract and any
v. amendments, marketing materials

@me Ao o

Since Midwest Mechanical is already an NCPA contract holder, much of our
initial marketing has been done. However, we will need to spend considerable
time informing our customers and prospects as to how this new contract
would be different and offer additional value to the market place.

Our marketing strategy in the first 90 days will not only focus on announcing
our contract award but contacting all our existing customers and announcing
our new NCPA contract details and how will benefit them. Elements of our
initial marketing strategy will include:

e  Announcement posting on our website and other social media
platforms providing contract specifics.

e  Update of existing direct mail and handout materials reflecting new
contract information.



. Create a press release directed to the Illinois Park District Association.
IPDA members were some of our first customers to use cooperative
purchasing for services. Our plan is to let their membership know that
Midwest Mechanical now has a new contract for their use.

. Create a press release specifically for the Illinois Library Association.
Highlight the fact that Midwest will be exhibiting at the ILA’s October
trade show. Currently, there are no plumbing/mechanical contractors
exhibiting at the conference. Our highlight and focus will be our NCPA
cooperative relationship.

e New focused advertisements in regional publications like Illinois ASBO,
Suburban Superintendents Association, Illinois Park District
Association.

o  Continual participation in leading industry tradeshows and
conferences.

Website updates providing all new contract documentation.

86. Describe how your company will demonstrate the benefits of this contract to eligible
entities if awarded.
Midwest’s Vice President- Public Sector has had extensive experience in
getting a cooperative purchasing go-to-market strategy successfully launched
in the past. Our focus on providing services through our existing NCPA
contract has resulted in tremendous growth from less than $1M, to around
$10M in just a two year time.

Our experience over the last two years of growth tells us that many of our
public sector customers have used cooperative purchasing to some degree in
the past. However, most of the purchases made by public sector clients have
been for commoditized items such as paper, or supplies.

Because of this type of client experience, our focus will not be as much on
“what is a Co-Op?”, but more on “Did you know that you can use a Co-Op to...?”
Many public sector customers are not aware that they can save millions of
dollars by utilizing a cooperative purchasing agreement to purchase
agreement to purchase things like plumbing and mechanical services. Past
experience shows that many customers will purchase through a cooperative
when they understand that extent to which they can leverage them. Our focus
will be providing our sales force with presentations and material that support
this type of discussion.

Over the past two years, we have developed a number of case studies and
client relationships where our sales team can tell the “co-op story”. Our co-op
contract has proven that it is a Better, Faster, and More Cost Effective way to
deliver construction services.



We will demonstrate the value of the NCPA co-op contract by:

1. Identifying our Co-Op relationship on all trade show booths and trade
show marketing material.
2. Train all public sector sales on how to present our cooperative offering.
3. Train all public sector sales on the list of happy customers and case
studies that Midwest has. Use this list to tell our story.
4. Midwest believes the key elements that have attracted customers to the
cooperative purchasing experience in Illinois are:
a. The amount of money and time it saves the public entity in the
procurement process.
b. Being able to work with a provider that is accountable for a Quality
project.
c¢. How the cooperative purchasing process satisfies Illinois
procurement laws for a public sector procurement.

87. Explain how your company plans to market this agreement to existing government
customers.

e Personally engage all existing customers immediately after selection by NCPA.
At this meeting, Midwest would outline all of the benefits of our new NCPA
contract. At that meeting, we would coach the customer through the process of
getting signed up as an NCPA cooperative member- at no cost.

¢ Based upon our knowledge of our existing customer needs, we would present
the value that the NCPA cooperative could bring in addressing those needs.

¢ Update and enhance our qualified list of past customers who have a history of
utilizing purchasing cooperatives and/or alternative delivery methods; ensure
our sales force re-engages this customer base with the benefits of this new
contract.

¢ Actively engage existing customers via:
v' Get all of them signed up as NCPA members.
Attendance at conferences, trade shows, and other marketing events

v" Development and distribution of focused print marketing materials and
advertise in publications historically used by potential NCAP clients.

v' Update our website to capture potential NCPA clients

<

Targeted office visits and/or business meetings

v’ Utilization of existing governmental contacts to develop potential new
NCPA leads.



¢ Analysis and review marketing techniques of successful firms that serve NCPA
clients; adopt similar strategies if applicable.

o Develop on-going strategies to constantly enhance customer satisfaction
(examples include telephonic follow-up, in-person meetings, coordination of
marketing events, holiday cards, distribution of company marketing materials,

etc.)

¢ Provide potential clients with references of recently completed work thathas a
similar scope and project timeline.

88. Provide a detailed 90-day plan describing how the contract will be implemented
within your company.
First 30 Days:

a.

Pull our existing client database and contact all public sector clients over
the past five years with information on NCPA and our newly established
contract with them.

b. Personally visit all existing public sector clients with an updated “first
call”, which highlights our new NCPA relationship and the additional
value that it brings.

c. Getall existing public sector clients signed up with the NCPA cooperative.

d. Create specific flyer/brochure detailing Midwest’s capabilities and NCPA
contract.

e. Place contact and site information into Midwest CRM software for review
and follow up.

f. Modify exhibit booth to emphasize Midwest Mechanical’'s new NCPA
contract.

g. Schedule exhibit space at IPDA and ILA trade shows.

Day 31 to day 60:
a. Obtain NCPA client listing and prioritize them into categories.

b.

With the highest priority clients make phone and email contact with
flyer/brochure created in prior phase.

Follow up on each high priority contact to obtain a face to face meeting to
begin project development with initial budget and proposal.

Update CRM software to measure performance.



Day 61 to 90:

a. Continue to follow up on high priority contacts from prior phases via

email, phone and face to face meetings.

b. Filter through middle priority contacts then phone email then with

flyer/brochure

c. Follow up on each high/medium priority contacts to obtain face to face

meeting to begin project development with initial budget and proposal.

d. Update CRM software to measure performance.

89. Describe how you intend on train your national and/or regional sales force on the

Region 14 ESC agreement.

Midwest Mechanical currently has a salesforce which has been trained and
is successfully delivering value through our current NCPA contract. Upon a
successful selection from this solicitation, the Midwest sales team will be
appraised of the highlights of this contract and immediately begin to deliver
value to our customers. Our experience selling through our existing NCPA
contract has led The Midwest public sector sales force has been trained on
the following:

1.
2. The Midwest/NCPA relationship. Midwest's obligations and how

6.

What is a cooperative purchasing network and how does it work?

we will administer and manager the work that is sold through the
cooperative,

Review all applicable legislation that supports the legal
transactions through a cooperative.

Dan Brandolino will present some case studies on clients that he
has worked with to purchase large projects through the
cooperative purchasing process.

Break our public sector targets into four markets, Park Districts,
Libraries, Municipalities, Public Education. Our sales force will be
trained on the nuances of each market. Reps will then be assigned
to target specific markets based upon their strengths and
experience level.

The sales reps will then be trained on market specific “first calls”
to ensure that we have a specific message to each market.

The sales force will be deployed.

90. Acknowledge that your organization agrees to provide its company logo(s) to Region
14 ESC and agrees to provide permission for reproduction of such logo in marketing

communications and promotions.



Yes, we agree to provide company logos and give permission for reproduction
of such logo in marketing communications and promotions.

ADMINISTRATION

92. Describe your company’'s implementation and success with existing cooperative
purchasing programs, if any, and provide the cooperative’s name(s), contact
person(s) and contact information as reference(s).

Midwest is currently under contract with NCPA, under the terms of Contract

number: 02-61. To be selected, Midwest responded to RFP #14-18. The terms
of the contract are on the NCPA website.

We feel that our existing NCPA contract has been the foundation of our success
in the public sector.

93.Describe the capacity of your company to report monthly sales through this
agreement.
Under our existing NCPA contract, we are very familiar with all of the required

reporting. We communicate regularly with NCPA on monthly sales reporting.

Describe the capacity of your company to provide management reports, i.e.
consolidated billing by location, time and attendance reports, etc. for each eligible
agency.

Under our existing NCPA contract, Midwest has provided a great deal of
management reports upon request. We communicate regularly with NCPA,
and comply to all requests for reporting.

94. Please provide any suggested improvements and alternatives for doing business with
your company that will make this arrangement more cost effective for your company
and Participating Public Agencies.



Green Initiatives

We are committed to helping to build a cleaner future! As our business grows, we want
to make sure we minimize our impact on the Earth's climate. So we are taking every step
we can to implement innovative and responsible environmental practices throughout
Region 14 ESC to reduce our carbon footprint, reduce waste, promote energy
conservation, ensure efficient computing, and much more. We would like vendors to
partner with us in this enterprise. To that effort, we ask respondents to provide their
companies environmental policy and/or green initiative.

95. Please provide your company’s environmental policy and/or green initiative.
Midwest Mechanical is an Energy Star Member, Utility Trade Partner, a
member of the US Building Council and a member of the Associate of Energy
Engineers. We are also registered with Smart Energy Design Assistance Center
(SEDAC) as a Design Assistance firm and a Retro-commissioning Provider.
Midwest is a ComEd, Nicor and People’s Gas trade ally and registered with the
Illinois Commerce Commission to install energy efficiency projects.

Midwest Mechanical has also maintained an Energy Star Rated Building since
2010.

Vendor Certifications (i licable

96. Provide a copy of all current licenses, registrations and certifications issued by
federal, state and local agencies, and any other licenses, registrations or
certifications from any other governmental entity with jurisdiction, allowing
respondent to perform the covered services including, but not limited to licenses,
registrations or certifications. M/WBE, HUB, DVBE, small and disadvantaged
business certifications and other diverse business certifications, as well as
manufacturer certifications for sales and service must be included if applicable.
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Job Information Technical Data Sheet #

Job Name NORTH SCHOOL MWM FEB RELEASE

Date 2/28/2020
Submitted By Pam Siciliano m’z

Software Version 10.50 Image may aoct represent ordered unit
Unit Tag DST Air Cooled Chiller 001

Unit Overview

'LEED Enhanced Refrigerant

Management Credit

AGZ140E 139.3 460 v/ 60 Hz /3 Ph Across the Line '07,'10,'13 & '16 Pass

Unit Type Platform Unit Revision
Air-Cooled Scroll Compressor Chiller High Efficiency Packaged 00
Head Pressure Tubing
VFD's w/o Line Reactors [High Efficiency} Replaceable Filter Dryer with Discharge & Liquid Valves, no HGBP
Unit Controls Display
Electronic Expansion Valve On Controller only
Refrigerant Type Refrigerant Weight
R410A 152 Ib {per unit)
Pump Controls
Dual Evaporator Pumps - Dual Control Output
Approval
ET1/cETL, AHR] & ASHRAE 90.1
Evaporator

Water Volume:  15.0 gal
Connection Hand:  Universal Connection - Facing out back
Connection Size: 4.0 in
insulation:  Single Layer Insulation to Suction at each Compressor

Entering Fluid Leaving Fluid Fluid Type Glycol Fluid Fluid Flow Prassure Prassure Drop Fouling Factor
Temperature Temperature Concentration Flow {with glycol) Drop {with gtycol)
Min / Max Min / Max
. . Water & 400.0 1449 /603.9 240 270/414 0.000100
SH005E 44.00%F Propylene S0.05 gpm gpm ft H,0 ft H,0 °F.ft2.h/Btu

Note: Evaporator Pressure Drop includes Factory Installed Strainer. Pressure drop without strainer is 18.7. Minimum flow is based on a Variable Flow Pumping
System Type and applies to part load conditions only.

Condenser
Coil Fins: MicroChannel
Guards: None
Design Ambient Air Temp Ahitude Fan Diameter Minimum Design Ambient
Temparature
95.0°F 0.000 ft 30.0in 320°F
Job Number: NWWI10U Page Prepared Date: 2/28/2020
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Unit Performance

Design
Capacity Input Power Efficiency (EER) IPLV.IP* (EER)
139.3 ton 159.2 xw 10.50 Btu/w.h 17.24 Btu/w.h
Performance Points rated at AHRI Amblent Refief
Unit Evaporator Condenser
Point # % Load Capacity Input Efficiency  FluidFlow  Pressure Entering Leaving Ambient Ahtitude
ton Power {EER) gpm Drop Fluid Fluid Air ft
kw Btu/W.h ft H0 °F °F 53

1 100.0 139.3 159.2 10.50 400.0 18.7 53.00 44.00 95.0 0.000

2 90.0 1253 128.4 1171 400.0 18.7 52.10 44.00 89.0 0.000

3 80.0 1114 103.4 12.93 400.0 18.7 51.20 44.00 83.0 0.000

4 70.0 97.49 78.65 14.87 400.0 18.7 50.30 44,00 77.0 0.000

5 60.0 83.56 58.64 17.10 400.0 18.7 49.40 44,00 71.0 0.000

6 50.0 69.63 44.01 18.99 400.0 18.7 48.50 44.00 65.0 0.000

7 40.0 55.71 33.32 20.06 400.0 18.7 47.60 44.00 59.0 0.000

8 30.0 41.78 23.72 2114 400.0 18.7 46.70 44.00 $5.0 0.000

9 20.0 This load point is below the chiller minimum load.

10 10.0 This load point is below the chiller minimum load.

* IPLV reflects AHRI standord rating conditions with water and does not change with user defined conditions
Note: Evaporator Pressure Drop in this table does Not include strainer. For strainer presswwe drop dato see ‘Evaporator’ table on page 1.

Sound (with insulation)
Type of Sound Insulation:  Low Noise (Sound Reduction Compressor Blankets)

Sound Prassure [ot 30 fest)

63 Hz 125 Hz 250 Hz 500 Hz 1 kHz 2 kHz 4 kHz 8 kHz Overall 75% Load 30% Load 25% Load
dB dB dB dB d8 dB dB . dB dBA dBA dBA dBA
64 59 62 60 56 54 53 45 63 62 60 59

Sound Power

63 Hz 125 Hz 250 Hz 500 Hz 1 kHz 2kHz 4 kHz 8 kiz Overall 75% Load 50% Load 25% Load
dB dB dB dB dB dB d8 dB dBA dBA dBA dBA
91 86 20 87 82 81 80 72 89 88 86 85

Octave band is non 'A’ weighted and averall readings are ‘A’ weighted. Sound data rated in accordance with AHRI Standard-370.

Unit
Length* Height Width* Shipping Weight* Operating Weight*
238in 99 in 88m 6555 Ib 6674 1b

* Shipping and operating weights do not include the weights of any Options or Accessories. Contact Chiller Applications for additional Information.

Job Number: NWW10U Page Prepared Date: 2/28/2020
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Unit Electrical Data
Voltage Starter Type Fan Motor Quantity LRA Fan Motor (each) FLA Fan Motors [each)
460v/60Hz/ 3 Ph Across the Line 10 18a 36a
Power Connection Type:  High Short Circuit Current Rating with Single Point Disconnect Switch and Circuit Protection
Short Cireuit Current Rating: 65 kA
Single Point Power Connection
Mca: 3093 A
Fuse Size {recommended): 350 A
MOCP (maximum): 350 A
Connector Wire Range:  (2) 3/0-500
Compressor Electrical Data
Compressor Type Compressor Quantity Starter Type
Scroll 4 Across the Line
Cireuit #: 1 2
Compressor #: b 3 2 4
RLA: 545a 73 A 545A 73aA
Inrush Current: 310a 408 A 310 A 408 A

Note: Power wiring connections to the chiller may be done with either copper or aluminum wiring. Wire should be sized per NEC and/or local codes. Wire sizing
and wire count must fit in the power connection lug sizing listed in latest installation manual. Please contact your local sales office for more information.

Basic Unit
Control Box Ambient: High Ambient with Exhaust Fans {1252F maximum)
Evaporator Strainer:  Factory Installed Evaporator Strainer — 175 PSi Pressure Rating
Control
Communication: BACnet MS/TP
Electrical
Water Flow Indicator:  Thermal Dispersion Type

Unit Startup Domestic
Standard Warranty:  1st Year Entire Unit Parts & Labor
Extended Compressar Warranty:  Compressor Only; extended 4 years parts only (5 Years Total)

AHRI Certification

Certified in accordance with the AHRI Air-Cooled Water-Chilling Packages Certification Program, which is based
on AHRI Standard 550/590 (I-P) and AHRI Standard 551/591 (S). Unit contains freeze protection fluids In the
evaporator With a leaving chilled fluid temperature above 32°F [0°C] and is certified When rated per the

Crandard With uintar Cardifind onite mav ha frnmd In tha AURE Nirartane At anansr aheidicnctane are

Accessories
Optional

Part Number Description

332320106 Spring Isolator Kit; AGZ: PKGD, 140-150E (non-Seismic)
Job Number: NWW10U Page Prepared Date: 2/28/2020
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¢ Indoor Air Quality Products and Devices

>
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Type : Midwest offers all types of Indoor Air Quality products. Midwest Mechanical
has a unique distribution agreement with GPS, a manufacturer of Needlepoint
Bipolar Ionization

Brand Name(s): GPS and others

Capacity Range: all ranges

Standard Warranty (Parts & Labor): one year parts and labor

Optional Warranty (components covered & Labor): all options available

Estimated Lead/Delivery Time: Varies

Location of Manufacturing (City, State or Country): Locations around the USA and world
Range of Efficiencies : All

Estimated Market Share (North America): N/A

Provide example data on each type of product provided : See product detail below
Detail Features & Benefits: Below is an example of a product which is distributed by
Midwest Mechanical



GLOBAL PLASMA

SOLUTIONS

Engineering Air for a Cleaner World ~



With over 30 patems and mo than 1 50,000 instaRations wo rdwide using our NEED LEPOINT
BIPOLAR IDNEZATION tec hnology ako known as MPBI, GPS is truly the Indoor AirQuality (1AQ)
revo lutiONIZER.

Cur proven technology delivess clean indoor air that is safe and haalthy - producing neither
ozone norother hamnful by-products. Allour NPBI productsare ULandCEapproved. Through
NPBI, our products purify the air by eliminating airborne Particulatas, Odors and Pathogers.
All this while saving you 30% on Enargly consumption and lowering your tarbon fodtprirg by
reducing outdoor air intake by up 10 75%.

Enineering Air for @ Gearer Wordd™

Truly a revolutiONIZER

A pioneer with many innovations:
GPS FACT: GPS can be instalfed in 15 t

any system in any buiiding...

L with unive el supply
+ Agricuhure + Hos pitality _awith auto- 4
+ Airponts + Hospitals duct o unted desian
+ Animal Care + Institutional oy rbor fiber brush nesdlepoint emitters
+ Amnas & Stadiums + Manufacturing __\ith lon@zation bar
+ Banks + Office Building  Wwith flexible
+ Casinos + Retail mrodular
+Chid Care *Schools & Universities Arve ach
+ Convention Centers + Senior Care L AND O
+ Fitness + Trnsportation
* Food Service + Theater
* Healthcare * Worship lled in commercial hand driers

O fen




GPS DELIVERS P.O.PE.

ﬁﬁw |<[:)uss

Particde Reduction

The GPS NPBI technology redwes airbome partickes
fie., dust, pet dander, pollen through agglo menatio n
Theionsattach to theairborne particles. The partickes
aresubsequently attracted to one another effectivaly

increasing their mass andsize. Theairfiltration system
easily captures the larger partiles, incressing the

capture efficiency of your HYAC system.

=4 NEUTRALIZED

Odoar Reduction

During the GPS cleaning prxess chemical pet,
cooking, and other odors are broken down into basic
hamless compounds, leaving the indoor air fresh
smelling and free of odor cawsing VOCs.

w|: OboRs

WHY GPS?

ParuoceEns
KILLED

Pothogen Reduction

During the GPS cleaning process the NPBI wech nology
attacks and kilk viruses, mold spores and bacteria. The
ions stea) away hydrogen from the pathogers, leaving
them to die, and leaving you with clean and heatthy
indoor air.

GPS’ envimonmentally friendly cleaning pmoces
allows commercial buidings to significantly reduce
the amount of outdoor air required to operate. This
equatss 0 a safer, momre comfortable environment
that requires up 1o 30% less energy to condition.

THE GPS ADVANTAGE
COROHA CARBOHN |ULTRAVIOLET

GPSNPBI CITHER B¥ | DICHARGE | HEPA FILTERS FILTERS Uy UV-PCO
sl ol il i Il B
Reduces firbome Particles v Yes Yos Mo No No
v | % || o [omm| e | =
v | e | e | e fome| |
R S N I R e
v No o N N N/ N
% B0 IV B R P
O O O I S
/20 TR I O I I
/2 R O O IO O
v e |w|w|n]|e]|w




AUTO-CLEANING NPBI

T 7]

N
GPS-FC48-AC _ UNIVERSAL VOLTAGE
An automatic self-cleaning, lightweight NPBI
system that handles up to 4,800 CFvl or 12 tons.
Desigred for multiple mounting options including
faninlet interiorduct walk orfloors. Thecomposite
construction allows for mounting in tomosive
environments,

Featiwres

400 hdillion + and - lore Peric
Voltaoe Input O

Fiter Brush Emitter
+ Glamn Contacts

ASAINTENANCE IREE

GPS-FC24-AC™

An automatic self-cleaning, lightweight NPBIsystem
that handles up to 2,400 (FM or 6 tons. Designed
for mubkiple mounting options including fan
inlet, interior duct walk or floors. The composite
construction allows for mounting in cormsive
envimnments.

-

~ - - -
Features > PV 7 APPLICATIONS
+» 200 Million + and = lore Per coisec ! -Agricultute : Hospitality
» Unvaral Vohltage Input (24 0 Wac) 5 + Ajrports + Hospita ls
+ Pogrammable Awto-Cleaning b + Animal Care + Institutional
sh Emitters . - ' + Arenas & Stadiums + Manufacturing
N + Banks + Office Buiding
s + Casinos + Retail
+ Child Care +Schools & Universities
+ Comvention Centers +Senior Cam
CARBON FIBER EMITYERS + Fitness + Tmnsportation
+ Food Sernvke + Theaters
+ Healthcare + Worship

GPS-DM48-AC™

The world’s fist automatic self-cleaning duct mounted,

lightweight NPBI electronic air cleaner. The rmaintenance SELECLEANING
free unit isdesigned for indoor or outdoorduct mounting
and can handle up 10 4,800 CFvi or 12 tons.

Featwes

+ > 400 hitlion + and = lons Percckec

+ Universal Yoltage Input 24 -240 V4 Q)
+ Pogrammable Auto-Cleaning Cycle

« Carbon Fiber Erush Emittar
+ Alamn Contacts
+ 34 Quick-Turn Duct Adaprer

2016 [AQ GOLD AWARD WINNER



GPS-iMOD®
The GP5iMOD & a modular NPBI
sywem that & field ascembled @ any
length up 10 240 inches in&-inch increments. The
fiberglss compaosise and carbon fiber GPS-WIOD
can be mounted in cormsive emnvironments. it can treat

50 - 250 CFM per inch of bat, depending on the appiication.

GPS-iRIB* 18/36

The GPS-iRB & avaRablein 18” and 36° lengths. They are
made from a flexible chemical heat and cold mesistan?
Kapwon® material containing 2 circurtwithspeciatcarbon
fiber ion emitters soldesed into the cicuk traces, This
mec hanism is engineerad to deliver the highest level of
ionzzation with the least amount of energy in the most
comgact size. Designed for3200 (FM oré tons.

Features
+ >335 MENON 4+ and - Dres Mer Frooticse
+ Fod-ToLlength Circuit

+ Local LED Poweer Indeaton

= Integml Controd Relay for BAS interface
+ Yelcm® for Easy Installation

* Vohage Input 110WAC to 280VAC

"
L R B

BARS & STRIPS

T S e e e St SRR e [

Features
+» 140 illion + and - ors Per Inchu
* Universal Voltage Selector Swixh

OSHPD R

Perfiact For

+ Trditional SpiR Systens

+ Ductless Mind Splits

+ Haat Pumnp PTACs Vs
+ Dixted Wodules

+ Fan Codls

GPS-NEMA4-OF

The GPS-NEMA4OE is a NEMA 4£X-pted
fiberghss enciosure designed to howe one
GPSiOD power supply The panel adds a
syperior finished look f© amy project while
poviding the mguied protection agairnst
foreignsubstances, such as water and dust, when
power supphes ae moumsad in nonNEMA 1
raved envimonment.



 COMPACT NPBI

e

LIETEEN .
.

-
i
GPS-FC-1" /GPS-FC-2™ GPS-FC-3-BAS™
The GPS- K series sdesigned to be mourted insida fancoils, The GPS-FC.3-BAS unit & designad to be mo unted inside
heat purnps, PTACs, ductlass minksplits and air handlers up fan coib, heat pumps, PTACs, ductless min isplits, and
10 1,200 ¢(FM or 3 tons. Their compact size a Hows them to air handlers up t0 3,200 CFM or8 tons. i&s compact
be mounted almost anywhere in just a few minutes. size and simple mounting requirements allow it to be

quickly mounted almost anywhere.

Features
Featwres

) Operation Statw
* Carbon Fiber Brush Emitters

SENSORS & MEASUREMENTS

[ T - =

GPS-IMEASURE™ GPS-iIMEASURE-D™

The GPS-iMEASURE & the fist commerially awsilable ion The GPFSIMEASURED ion detector
detector that can be permanently mountedin thespaceto & permanently mounted in the duct

meas ure ion levels in real time and report back to a BAS. downstream of any GPS ionzation device.
k measures ion levek in real time and

reports back to 3 BAS, K includes three
sensitivity levels: 20,000/200,000/2 000,000
iorskcisex that can be set based on the
application and in-duct location.

NONITOR IN-DUCT
IONIZATION LEVELS
« 2000010 2M kreic

* Input Voltage
+ LED Operatio

MNMONITOR IONIZATION LEVELS REATOTELY

+ Auto Calibmtionfauto Zemo

GPS-/DETECT-P™ W
The GFSIDETECT-F is a plenummounted onization b ‘el _ i

detertor that confirms the output fom the GPS-iMOD. : » Universal Voltage Inpit

The GFS-IDETECT-P provides the ability to monitor + 1,000 -200,000000 reke (+0r-)
jonization status ina plenum to confimm that the + 0-100% Humidity
ionization equipment & working properly.



Howr fonization Works

GPS’ NPBI schrology works to safely clean the air inside mdwstrial commescial and residential buildings. The patented
technology usss an electionic charge 1o creawe a plasma field fifled with a highconcentmtion of +and - inns As these ions
travel with the air stram they attach 10 partickes, pathogens and gas molecules. The iores help w agglomente fine sub-
micron particles, making them fiterable The ions kill pathogers by mbbding them of life-swstaining hydmgen. The ions
breakdown hamful WOCs with an Electmn Volt Potential under twelve (2 <12) into harmiess compounds Bl G, (O, N,
and HZ. The ions produced travel within the air stream ino the occupiad spaces, cleaning the air evenawhame the fons
travel, even in spaces ungeen

po—y

1 31d Party Testing Summary
S| i - :

What s an Jon you may ask?
An bn F a molecule or stom that is postrvely or negatively charged maaning that # has electrons 10 give or needs
electrons o become uncharged, ths becoming stable.

Mother Nature’s 1Way of Jesoung

GPS tex hnology genemtes the same jons as Mother Natum ¢mates with fghtning wawerfall, and ocean waves. Mother
Natume wes energy to bmsak apart mobecules. It is nature’s way of cleansing the air naturally and cmating a healthy
envimnment. The only difiererce i that GPS tec hnology does it without forming czoneorather harmful brproducts.

GPS’ NPBI texhnology 1 as been certified
by UL 367 and UL 2998 & be ozone free.

L

Rubesculosis . GOminmes | 69085 EMSL Airborne Mold Spores

Closwidium Difficile  30mirutes | 968750 EMSL :
Norovirus 30minse; | 93.50% ATS Laos Reduced by 95%
MRSA WOminks | 96.24% EMSL
Staphwhoceocus 30 rvirser 95245 ERSSL . '

B s
Mokd Spores 2abaurs ‘ 99.50% oA & NTSTLABS
Ecoli 15 reinuees | 99585 ENt | e e i
Legione iia Omioses | 997I% EMSL ‘

wyrw Glohal 1 Solutions com



GPS PRODUCT CHART
AN TO-QEANNG LIE ¥YouOasE CEM RATHG O SAT/sac
24240 VAC 2400 » 300 million
24240 VAC 4900 » 400 roillion
24240 VAC 4900 > 400 rrillion
VOORGE CAN RETIHG DN SAT e
1200 > 25 millon
208-240 VAC 1200 » 25 milion
24VAC 3200 > 170 mithon
YOUORGE CPM RATMG OHSATSaC
24240 VAC | SD-250 CPldrch | » 140 milowin
110-240 VAC 3200 » 35 milonfft
110240 VAC 3200 » 35 milondft

GPS FACT: Aviation Application

GPS technoiogy is the only active 3ir purification system that has been designed and
approved to operam incommestial and private airraft Aviatibn applications requine
passing the stringemt RTCA DO-16D test proving the technoiogy does not generte
EME line noke or inertere with the avionics in any way ThE is important to note
becasse GPS’ techrology & used in many has khcane applications and will not cawsse

mterference with the imaging equipment.

GLOBAL PLAEMA
BOLUTIONS

Engineering Alr for 8 Oeaney Workl™
980-279-5622

www Gebal 0 —on o Selutiens com

2 e 8 WO AT w3 NG VN AR ARG LR5eD on GPSPRMCLY 61 1arannie ardor G sm e SES ges ths cvarmaton 0 U Aot of fei seiens bt
O RgAT Mz 5 COr oS aeeaet e £7 A Bhe ANERA T2, a3 ueahl i in $h0 apec T s pToaton Anos the s el of tho prociat oy e
JUOLE e & RGN OV S &5 aviTAlle T wios LRGN St € e

2200 3G losal Plasris Soh g s
WO A0 5190 G 3 At TOF G loha! Maroa S5t e
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ZaETEC TP a0 Andanani200 GloAn! Fiaeno Sab tong e
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¢ Unitary

> Type: Every type of unitary equipment
> Brand Name(s): All
» Capacity Range: All
» Heating Medium: Electric, Gas, Hot Water, Steam
» Cooling Medium :DX, Chilled Water
» Standard Warranty (Parts & Labor): One year parts and labor warranty is standard
> Optional Warranty (components covered & Labor): Mulit year warranties are available
> Estimated Lead/Delivery Time: Varies based upon manufacturer and type
» Location of Manufacturing: Various sites around the world
» Range of Efficiencies (EER, SEER, COP): Varies based upon product
» Estimated Market Share (North America): Varies based upon manufacturer
» Provide example data on each type of product provided
» Detail Features & Benefits
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Unit Parameters
UnitModel: 48GCEMO04A1M6-2U2C0

Two Stage Cooling Models



Dimensions (ft. in.) & Weight (ib.) ***

UnitLength 6'2.375"
Unit Width:_____ 3'10.625"
Unit Heights 2'9,375"
++» Total OperatingWeight:______ | 813 Ib

*** Weights and Dimensions are approximate. Weight does not include unit packaging. Approximate dimensions are provided primarily for shipping purposes. For

exact dimensions and weights, refer to appropriate product data catalog.

Lines and Filters

Return Air Filter Quantity:__
Return Air Filter Size:

Unit Configuration

Direct Drive - EcoBlue - Standard Static

Al/Cu - Al/Cu - Louvered Hail Guards

RTU Open Controller

Temp Ultra Low Leak Economizer w/Baro Relief Powered
Convenience Outlet

Non-Fused

Disconnect Standard

Packaging

Warranty
Information
1-Year parts(std.)
5-Year compressor parts(std.)
10-Year heat exchanger - Aluminized(std.) No

optional warranties were selected.

NOTE: Please see Warranty Catalog 500-089 for explanation of policies and ordering methods.

Ordering
Information
Part Number Description Quantity
48GCEMO04A1M6-2U2C0 Rooftop Unit 1
Base Unit
Al/Cu - Al/Cu - Louvered Hail Guards
Powered Convenience Outlet
Non-Fused Disconnect
RTU Open controls Ultra Low Leak Temp Econo 2, baro relief-Meets
Calf. Title 24 FDD & Leak Rate
Accessories
CRRFCURB002A01 24-inch Tall Roof Curb 1




¢ Air handling

> Types: Midwest Mechanical provides all types of Air Handling equipment including
packaged AHU’s, built up AHU’s, custom AHU’s, Make up air systems, coil sections, fan
arrays, etc.

Brand Name(s): All Major manufacturers

Fan Types: Midwest Mechanical provides every type of fan system

Capacity Range (CFM): All capacities

Heating Medium: Electric, Gas, Steam, Hot Water, VRF

Cooling Medium: DX, Chilled water, Ammonia

Standard Warranty (Parts & Labor): Standard warranty is one year

Optional Warranty (components covered & Labor):Mulit year warranties are available
Estimated Lead/Delivery Time: Varies based upon manufacturer and type

Location of Manufacturing: The products Midwest uses are manufactured in many
different locations around the world

Estimated Market Share: Varies based upon manufacturer

Provide example data on each type of product provided: Below is an example of one
specific type of equipment. Additional submittals available upon request

» Detail Features & Benefits

Table of Contents
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Drawing for AHU-1 fan array

13 -
(1611 somuan dawyey w0 PaTdyuneg wee F——

| 13955 NN SOTaugy RAg Ay EITEE O09E]

NIXIVA g

STG [+ DTSR

”..l T NIATKTEVIY

MIIA JELINOS!

NG N

—|'v I :r-
| LS5 N

- =
T
-~
" i
=
e=
% 4—
F
=~
T —

)2 GROL (I e
@auduy gu_ 835 AN TO0HDS HIBON dwen _uu_o&

(oFeIn) 3wy Eﬁ.ﬁmc,tg tiiﬂn&ﬁm
“NGTANOOVATTYS

Etm cm. 1-NHY 28e) Yun
T NGAORTINOYT

vl dom !

[gPata it
18 DUR K ..nco..m ~ rudvo:

‘uoneaaz/ cnK

Page Prepared Date: 2/27/2020
Sof18

10U
RTH SCHOOL MWM FEB

Job Number:



Drawing for AHU-1 fan array
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Drawing for AHU-1 fan array
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Drawing for AHU-1 fan array
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Drawing for AHU-1 fan array
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Drawing for AHU-1 fan array

/
-"J

5

i P
0

=, T8 :
X g

)

s\

g
waw A
H_:, L | /

S
o e
& - oAl
P

3

s, AN 55817

P DAIIN
Park Bivd, A

| Dy Usiits: in

S S—

«/-025"

Sates Office: Thermosystems, inc. (Chicago)
e

 Project Name: NORTH SCHOOL MWM FEB RELEASSe: Engreer

Unit Tag: AHU-1 fan array

Job Number:

10U
NORTH SCHOOL MWM FEB

Prepared Date:

2/27/2020
DaikinApolied




Fan Curve for AHU-

Daikin AHU Fan Curve

1 fan array

Prepared Date:
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CFM (IN 1.000's)
EBMAS0-RPN 1x3 (3 Fans) Ret/Exh Fan at Standard Conditions
L Adr volume 18090 cfm Fan spesd 2024 mm
mm
Total static 0.89 v Mo speed 2600
| Brake horsepower 83 hp ag
MinmumCFM 1563 ctm Efficency 40.1
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Fan Curve for AHU-1 fan array

Daikin AHU Fan Curve
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EBM355-RPN 2x3 (6 Fans) Supply Fan at Standard Conditions
——

Air volume 18000 ofim Fan speed 3206 mPm
Total static 420 insWg Max speed 3230 mPm
Brake horsepowwer 18.0 bhp Efficiency 8.0 Yo

Minimum CFM 4610 BT Minimum Fan Speed 1395 mm
Redundancy 80.3 % Motor Speed 3230 mPm

Unit tagging

AHU-1 fan array

Date

February-27-2020

Job name

NORTH SCHOOL MYWM FEB REEEASE Teme 13:35




Technical Data Sheet for AHU-1 fan array

=71
Job Name ll,” 5
Date NORTH SCHOOL MWM FEB RELEASE &3 P
Submitted By N
February 27 2020
Software Version

AHU-1 fan array

Unit Qverview

Return/Exhaust

External Dimensions

A By
inWe in

122* 80

inWe in
429 70* 122* 132

Model Number -

Air
Volume
cfm
18090

CAHO47GDCM 18090

2.00 0.75 0.89 70*
*Not including base rails, coil connectors, drain connectors and control boxes.
Unit
Model Number:  CAHO47GDCM
Approval:  ETL Listed / ETL Listed to Canadian Safety Standards (ETL Label / ETLc Label)
Outer Panel: 24 gauge G90 Galvanized Steel (unpainted)
Liner: 24 gauge Galvanized Steel {unless noted per section)
Insutation:  R-13 Injected Foam
Unit Configuration:  Inline horizontal Drive (Handling) Location:  Right
Base: 6" formed channel Wall Thickness: 2 in
Aftitude: O ft Parts Warranty:  Standard One Year

Return/Exhaust Fan Array Length: 30 in Shipping Section: 1

Fan Performance
Air Volume® Static Pressure Brake Speed Fan Circuit
External Total Cabinet Horsepower® Operating Maximum MOP MCA
6030 cfm 0.75 inwe 0.89 inwc 0.00 inwc 2.10 8HP 2024 rpm 2600 rpm 15.0A 146A
Fan Data
Fan Type Blade Type / Class Quantity of Fans Wheel Di Number of Blades Discharge Motor Location
ECM/1x3:3 Airfoil / N/A 3 17.71mn 5 Axial Behind Fan
Motor Data
Power Electrical Supply Speed Control Signal Supplier Lock Rotor Current*  Full Load Current*®
3.5uP 460/60/3 2140 rpm 0-10V EBM-Papst 450aA 450a
V/Hz/Phase
Fan Options
Isolator Type:  Rigid
VFD/Starter/Disconnect Data
Selection Type:  Integrated Drive Vendor:  Daikin Applied
Auxiliary Controf:  Disconnect w/ motor starter Vohage: 460V
Disconnect Type: Fused Height x Widthx Depth: 23.60inx 15.75inx 10.76in
Mounting: Drive Side Enclosure: NEMA 3R
Pane{
Location Width Opening
Removable panels -in Outward
Notes

* ofter a unit label denotes the data for an individual fan.



¢ Air Terminal Devices and Heating Products

>
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Type: Midwest Mechanical provides all types of Air Terminal devices and heating
products used in commercial HVAC. The list includes VAV components, Fan coils, Unit
Ventilators, Unit Heaters, Fin Tube Radiation, VRF units, etc.

Brand Name(s): Midwest Mechanical supplies all major Brand Names

Capacity Range (CFM): Our products cover all capacity ranges

Heating Medium: Electric, Gas, Steam, Hot water, VRF

Cooling Medium: DX, Chilled Water

Standard Warranty (Parts & Labor): Midwest Mechanical’s standard warranty is one
year

Optional Warranty (components covered & Labor): Optional warranty terms are
available

Estimated Lead/Delivery Time: Varies based upon manufacturer and product

Location of Manufacturing: Products used by Midwest Mechanical are manufactured in
various parts of the world

Estimated Market Share (North America): Varies based upon manufacturer and product
Provide example data on each type of product provided: Below is an example of the
types of equipment provided by Midwest Mechanical. Further detail will be provided

Detail Features & Benefits below

D30RW

Single Duct Terminal Unit with Hot Water Reheat e Digital

BEN Nailor

Industries Inc.

for each individual project

ltems: 1,3, 4,5, 6,7, 8,10, 11, 12, 13, 14, 15, 16, 17, 18, 19, 23, 25, 29, 30, 31, 32, 33, 34, 35, 36, 37, 38, 39, 40, 41; Tags: VAV- 3; VAV-9; VAV-
10; VAV-11; VAV-12; VAV-14; VAV-15; VAV-23; VAV-24; VAV-25; VAV-97; VAV-98; VAV-99; VAV-100A; VAV-

100B; VAV-1

00C; VAV-100D; VAV-128-2; VAV-132-1; VAV-136; VAV-137A; VAV-137-1; VAV-137-2; VAV-143; VAV-147; VAV-H1; VAV-H2;

VAV-H3; VAV-H4; VAV-HS5; VAV-H6; VAV-H7

SLIP AND DRIVE CONNECTION
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AVERAGING FLATOVALOR  CONTROLS
FLOW SENSOR RECTANGULAR  ENCLOSURE
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Right-hand controls location shown

*Controls Enclosure optional with field mounted

controls
DIMENSIONAL DATA
Unit Inlet Air Flow Range | Width | Height Inlet Coil Length (L) | Coil Connections
Size Size cfm (I/s) (w) (H) Size (Nominal) 1&2 Rows 2 Row
6 6 0-550 10 10 57/8 5 7/8
{0 -260) (254) (254) (149) Round (127) (22)
12 12 0-2500 18 1212 |12 15/16 x9 13/16 5 7/8
(0-1180) (457) (318) | (329 x 249) Oval (127) (22)

Access Door

8x5

8x5

Maximum airflow limit

0.D. male solder sweat connections.

based upon 1.5" w.g. (373 Pa) max. differential pressure signal from Diamond Flow Sensor.




D30RW Single Duct Terminal Unit with Hot Water Reheat o Digital m u N a ’ I o r

- Industries Inc.

¢ 16 ga. (1.61) corrosion-resistant steel inclined opposed blade damper with extruded PVC seals. 45° rotation, CW to close.
Tight close-off. Damper leakage is less than 2% of the terminal rated airflow at 3" w.g. (750 Pa)

e 1/2" (13) dia. plated steel drive shaft. An indicator mark on the end of the shaft shows damper position

¢ Multi-point averaging Diamond Flow Sensor. Aluminum construction. Supplied with balancing tees

e 1/2" (13) Copper tubes and aluminum ripple fins, 10 per inch

« D1 - Digital Controls: Unknown, Factory Mounted (Supplied by Others)

¢ MA - Damper Actuator: By Controls Manufacturer

¢ OL - 22 ga. (0.86) zinc coated steel casing, mechanically sealed, low leakage construction, left hand (determined when
looking opposite in the direction of airflow)

¢ QF - Toggle disconnect switch

* FG2 - 3/4" (19) Fiber Free Liner

¢ FN - Full NEMA 1 type 24V Controls Enclosure

® FP - Access Door

¢ FS - Hanger Brackets

® W2L - Hot Water Coil: 2 Row, Left-hand

FG2 - Fiber Free Liner

FACTORY INSTALLED S-CLEAT " : 3
CONNECTION AND END NOSING = 3/4" (19) thick closed cell elastomericfoam

Meets requirements:

* UL181&723

* ASTM E 84, C209 & C 665
¢ CAN/ULC S102-M88

FIBER FREE LINER

OL/W2L - Top View Orientation- Controls Location, Hot Water Coil Connection
l_ _:_"_' ) Left Hand Controls Location/Left Hand Hot Water Coil Connection

ARFLOw [
— |

 Ultra-low leakage, flat oval design

* 22 ga. (0.86) galvanized steel flanged frame and door panel

* 1" (25) insulation with 22 ga. (0.86) galvanized steel backing plate
* Positive bulb door seal

¢ Plated steel camlock fasteners

—

Project: JAMIE McGEE ELEMNTARY SCHOOL (FPB & VAV) Date: 3/19/2020
Engineer: Version No: 3.78.00 Rev.11



D30RW Single Duct Terminal Unit with Hot Water Reheat e Digital m N a i I O r®

- Industries Inc.

Items: 2, 9, 20, 21, 22, 24, 26, 28; Tags: VAV-4; VAV-22; VAV-127; VAV-128; VAV-128-1; VAV-131; VAV-132-2; VAV-133

SLIP AND DRIVE CONNECTION \

CERTIFIED.

]
A U www shridirecioryorg :
Y S
w+— DAMPER il
ARFLOW ~_ DRIVESHAFT U .
-—* oo /, U
y's
s 0
| — y——— o \ € b
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| e— ey b-i.L
s LT 151/2° (394) — L ¢ us

(140)

ACCESS DOOR e

MULTI-POINT INLET: ROUND, Intertek
AVERAGING FLATOVALOR  CONTROLS
FLOW SENSOR RECTANGULAR  ENCLOSURE
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—— e

13°

@

H °° | ey g D) H
@
@

) o
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21%)"“' W Ea (1%2)_“" e ——

Right-hand controls location shown
*Controls Enclosure optional with field mounted

controls
DIMENSIONAL DATA
Unit Inlet Air Flow Range | Width | Height Inlet Coil Length (L) | Coil Connections
Size Size cfm (1/s) (W) (H) Size (Nominal) 182 Rows 2 Row

6 6 0-550 10 10 57/8 5 7/8

(0-260) (254) (254) (149) Round (127) (22)

12 1 0-2500 18 12172 |1215/16x9 13/16 5 7/8

(0-1180) (457) (318) | (329 x 249) Oval (127) (22)

Access Door

8x5

8x5

|Maximum airflow limit § based upon 1.5" w.g. (373 Pa) max. differential pressure signal from Diamond Flow Sensor.

0.D. male solder sweat connections.

FEATURES S

Project: JAMIE McGEE ELEMNTARY SCHOOL (FPB & VAV) Date: 3/19/2020
Engineer: Version No: 3.78.00 Rev.11




D30RW Single Duct Terminal Unit with Hot Water Reheat ¢ Digital M u N a I I o r

Industries Inc.

¢ 16 ga. (1.61) corrosion-resistant steel inclined opposed blade damper with extruded PVC seals. 45° rotation, CW to close.
Tight close-off. Damper leakage is less than 2% of the terminal rated airflow at 3" w.g. (750 Pa)

» 1/2" (13) dia. plated steel drive shaft. An indicator mark on the end of the shaft shows damper position

» Multi-point averaging Diamond Flow Sensor. Aluminum construction. Supplied with balancing tees

» 1/2" (13) Copper tubes and aluminum ripple fins, 10 per inch

¢ D1 - Digital Controls: Unknown, Factory Mounted {Supplied by Others)

» MA - Damper Actuator: By Controls Manufacturer

* OR - 22 ga. (0.86) zinc coated steel casing, mechanically sealed, low leakage construction, right hand (determined when
looking in the direction of airflow)

* QF - Toggle disconnect switch

» FG2 - 3/4" (19) Fiber Free Liner

* FN - Full NEMA 1 type 24V Controls Enclosure

® FP - Access Door

* FS - Hanger Brackets

* W2R - Hot Water Coil: 2 Row, Right-hand

FG2 - Fiber Free Liner

FACTORY INSTALLED S-CLEAT " : :
CONNECTION AND END NOSING * 3/4" (19) thick closed cell elastomericfoam

Meets requirements:

e UL181 & 723

e ASTM E 84, C209 & C 665
e CAN/ULC S102-M88

FIBER FREE LINER

OR/W2R - Top View Orientation- Controls Location, Hot Water Coil Connection

“’ : —#“=  Right Hand Controls Location/Right Hand Hot Water Coil Connection

AIRFLOW,
—_— . RH

T

o

FP - Access Door

¢ Ultra-low leakage, flat oval design

» 22 ga. {0.86) galvanized steel flanged frame and door panel

» 1" (25) insulation with 22 ga. (0.86) galvanized steel backing plate
* Positive bulb door seal

* Plated steel camlock fasteners




D3001 Single Duct Terminal Unit e Digital Controls

R0 Nailor

Item: 27; Tags: VAV-132-3

SLIP AND DRIVE CONNECTION \

N

AN DAMPER
7 DRIVESHAFT

AIRFLOW N

— oo

| 14° (356) | |
«5’R—J—'— 151/2" (304) ———>

(140)
MULTI-POINT INLET: ROUND,
AVERAGING FLATOVALOR  CONTROLS
FLOWSENSOR  RECTANGULAR  ENCLOSURE
jnplupley |
1"
H °° | o9
72 _J1| (e
(13" W sy

Right-hand controls location shown
*Controls Enclosure optional with field mounted
controls

DIMENSIONAL DATA
Unit Air Flow Range | Width | Height Inlet
Size cfm (I/s) (w) (H) Size
12 0-2500 18 12172 12 15/16 x 9 13/16
(0-1180) (457) (318) (329 x 249) Oval

€Y.

LigTed

Intertek

Maximum airflow limit is based upon 1.5" w.g. (373 Pa) max. differential pressure signal from Diamond Flow Sensor.

FEATURES

¢ 16 ga. (1.61) corrosion-resistant steel inclined opposed blade damper with extruded PVC seals. 45° rotation, CW to close.
Tight close-off. Damper leakage is less than 2% of the terminal rated airflow at 3" w.g. (750 Pa)

¢ 1/2" (13) dia. plated steel drive shaft. An indicator mark on the end of the shaft shows damper position

* Multi-point averaging Diamond Flow Sensor. Aluminum construction. Supplied with balancing tees

« D1 - Digital Controls: Unknown, Factory Mounted (Supplied by Others)

¢ MA - Damper Actuator: By Controls Manufacturer

¢ OL - 22 ga. (0.86) zinc coated steel casing, mechanically sealed, low leakage construction, left hand (determined when

looking opposite in the direction of airflow)
* QF - Toggle disconnect switch



D3001 Single Duct Terminal Unit ¢ Digital Controls m u N a ' I o r

Industries Inc.

e FG2 - 3/4" (19) Fiber Free Liner
e FN - Full NEMA 1 type 24V Controls Enclosure
e FS - Hanger Brackets

FG2 - Fiber Free Liner

FACTORY INSTALLED S-CLEAT " . .
CONNECTION AND END NOSING » 3/4" (19) thick closed cell elastomericfoam

Meets requirements:

* UL181 & 723

e ASTME 84, C209 & C665
¢ CAN/ULC S102-M88

FIBER FREE LINEH

OL - Top View Orientation- Controls Location

Left Hand Controls Location

o

; .
AIRFLOW |
— . |

1

[



D3SNW Fan Powered Terminal Unit with Hot Water Heat ® Parallel

BN Nailor

industries Inc.

Items: 42, 43, 45, 47, 48, 49, 51, 53, 56; Tags: FPB-1; FPB-1A; FPB-5; FPB-7; FPB-8; FPB-13; FPB-17; FPB-19; FPB-26
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DIMENSIONAL DATA
Unit Inlet Induced Air inlet | Outlet Duct Size
Size Size A B P w H L IWx IH CxD E
3 12 8 6 17 381/4 18 289/16| 259/16x 14 3/4 16 x 15 11/2
(305) (203) (152) (432) (972) (457) {725} (649 x 375) (406 x 381) (38)
Filter Motor 277V
Size HP
27 x 17 . 35

FLA = Full load amperage. All motors are single phase/60 Hz

Refer to Nailor® SelectWorks for application performance data

*The ECM is a variable horsepower motor

FEATURES
¢ 20 ga. (1.00) galvanized steel constructi

on




D35NW Fan Powered Terminal Unit with Hot Water Heat ¢ Parallel m u N a ' I o r

. =, ... _— - Industries Inc.

¢ Round laminated 2 x 20 ga. (1.00) butterfly damper with peripheral gasket, 90° rotation, CCW to open
¢ Backdraft damper mounted on fan discharge

¢ Multi-point averaging Diamond Flow Sensor

e Bottom access panels

¢ Discharge opening designed for flanged duct connection

¢ Ultra-high efficiency ECM fan motor, EPIC fan volume controller

¢ Standard flush mount, hinged line voltage enclosure

¢ Single point electrical connection

« Hot Water Coil: Coil installed on unit discharge, 1/2" (13) copper tubes, aluminum ripple fins (10 FPI).
* Bottom access panels for inspection and coil cleaning

¢ Hand of hot water coil connection is determined looking in the direction of airflow. Right-hand shown above is standard.
Left-hand connection terminals (optional) are inverted/built as mirror image. Connections must be selected same hand as
controls enclosure location

¢ Hot Water Coil 0.D. Sweat Connections: 2 Row - 7/8" (22)

* EPIC card option fan status (on/off) contact closure not included

* V6 - Fan Motor Voltage: 277V EPIC ECM/1 phase

» D1 - Digital Controls: Unknown, Factory Mounted (Supplied by Others)

® MN - EPIC Fan Card: Manual volume control

* MA - Damper Actuator: By Controls Manufacturer

* OR - Right-hand controls location standard (shown)

* QF - Toggle disconnect switch

® FG2 - 3/4" (19) Fiber Free Liner

e FN - Full NEMA 1 type 24V Controls Enclosure

® FQ - Induced air inlet attenuator. Top entry, 6" (152} clearance is required above unit

* FR - Induced Air Filter: 1" Throwaway

¢ FS - Hanger brackets

* W2R - Hot Water Coil: 2 Row, Right-hand

OR - Top View Orientation- Controls Location, Hot Water Coil Connection

| E— Right Hand Controls Location/Right Hand Hot Water Coil Connection

AIRFLOW, | R



D3SNW Fan Powered Terminal Unit with Hot Water Heat ¢ Parallel

BN Nailor

Industries Inc.

FG2 - Fiber Free Liner

FACTORY INSTALLED S-CLEAT
CONNECTION AND END NOSING

FIBER FREE LINER

* 3/4" (19) thick closed cell elastomericfoam
Meets requirements:

e UL181& 723

¢ ASTME 84, C209 & C 665

¢ CAN/ULC 5102-M88



D35NW Fan Powered Terminal Unit with Hot Water Heat e Parallel

Nailor

Industries inc.

Items: 44, 46, 50, 52, 54, 55, 57; Tags: FPB-2; FPB-6; FPB-16; FPB-18; FPB-20; FPB-21; FPB-27
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DIMENSIONAL DATA
l;;i: lsnil:: A 8 p W H L lnducl:;;i xA'i;l Inlet Outle:: 3cht Size £
3 12 8 6 17 381/4 18 289/16| 259/16x 14 3/4 16 x 15 11/2
(305) | (203) | (152) | (432) | (972) | 457) | (725) (649 x 375) (406 x 381) (38)
Filter Motor 277V
Size HP
27x17 . 35

FLA = Full load amperage. All motors are single phase/60 Hz
Refer to Nailor® SelectWorks for application performance data

*The ECM is a variable horsepower motor

FEATURES
* 20 ga. {1.00) galvanized steel construction



D35NW Fan Powered Terminal Unit with Hot Water Heat ¢ Parallel m u N a i I o r®

_ e e e - - Industries Inc.

* Round laminated 2 x 20 ga. (1.00) butterfly damper with peripheral gasket, 90° rotation, CCW to open
» Backdraft damper mounted on fan discharge

¢ Multi-point averaging Diamond Flow Sensor

¢ Bottom access panels

e Discharge opening designed for flanged duct connection

» Ultra-high efficiency ECM fan motor, EPIC fan volume controller

e Standard flush mount, hinged line voltage enclosure

* Single point electrical connection

¢ Hot Water Coil: Coil installed on unit discharge, 1/2" (13) copper tubes, aluminum ripple fins (10 FPI).
¢ Bottom access panels for inspection and coil cleaning

» Hand of hot water coil connection is determined looking in the direction of airflow. Right-hand shown above is standard.
Left-hand connection terminals {optional) are inverted/built as mirror image. Connections must be selected same hand as
controls enclosure location

* Hot Water Coil 0.D. Sweat Connections: 2 Row - 7/8" (22)

¢ EPIC card option fan status (on/off) contact closure not included

* V6 - Fan Motor Voltage: 277V EPIC ECM/1 phase

¢ D1 - Digital Controls: Unknown, Factory Mounted (Supplied by Others)

* MN - EPIC Fan Card: Manual volume control

* MA - Damper Actuator: By Controls Manufacturer

¢ OL - Left-hand controls are built as mirror image. Inlets and discharge are opposite of drawing

* QF - Toggle disconnect switch

» FG2 - 3/4" (19) Fiber Free Liner

* FN - Full NEMA 1 type 24V Controls Enclosure

¢ FQ - Induced air inlet attenuator. Top entry, 6" (152) clearance is required above unit

* FR - Induced Air Filter: 1" Throwaway

e FS - Hanger brackets

¢ W2L - Hot Water Coil: 2 Row, Left-hand

OL - Top View Orientation- Controls Location, Hot Water Coil Connection

T o | Left Hand Controls Location/Left Hand Hot Water Coil Connection

ARFLOW, L[ 7
— . |
| [LH|



D35NW Fan Powered Terminal Unit with Hot Water Heat e Parallel

BN Nailor

Industries Inc.

FG2 - Fiber Free Liner

FACTORY INSTALLED S-CLEAT
CONNECTION AND END NOSING

FBER FREE LINER

* 3/4" (19) thick closed cell elastomericfoam
Meets requirements:

o UL181 & 723

¢ ASTME 84, C209 & C665

¢ CAN/ULC S102-M88



Nail

Industries
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Unit Airflow Range* . Coil Connections
Size cfm (I/a)g w H Inlet Size 1Row | 2Row | 3 Row 4 Row
4 0-225(0~-106) 10(254) 10254} 37/8(98) Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
5 0-400(0-189) 10(254) 10(254) 47/8(124)Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
6 0-550(0-260) 10(254) 10(254) 57/8{149)Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
7 0-800(0~-378) 12(305) | 121/2(318) 67/8{175)Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
8 0-1100(0-519) 12(305) | 121/2(318) 77/8{200)Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
9 0-1400(0-661) 14(356] | 121/2(318) 87/8(225)Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
10 0-1840 (0 - 868} 14(356) | 121/2(318) 9 7/8 {251) Round 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
12 0-2500(0-1180) 18(457) | 121/2(318) 12 15/16 x 913/16 (329 x 249) Oval | 1/2(13) | 7/8{22) | 7/8(22) | 7/8(22)
14 0-3125(0-1475) 24(610) | 121/2(318) 16 1/16 x 9 13/16 (408 x 249) Oval | 1/2(13) | 7/8(22) | 7/8(22) | 7/8(22)
16 0-~3725(0-1758) 28(711) | 121/2(318) | 193/16 x913/16(487x249)Oval 7/8(22) | 7/8(22) | 7/8{22) | 7/8(22)
24 x 16 0-8330(0-3931) 38(965) 18 (457) 23 7/8 x 15 7/8 (606 x 403) Rect. 7/8(22) : 8 B

@ Al o2 CERTIFIED..
AR Standar 850

c us

s s

Intertek

P

oL




u Nailor

Industries

SINGLE DUCT TERMINAL UNIT HOT
WATER REHEAT COILS
FOR USE WITH MODELS: (D, A or P) 30RW
MODEL SERIES: 30HWC

Description:

* 0.0045" (0.11) Aluminum sine-wave
corrugation and rippled fins, 10 fins per
inch.

o L—-u-
= 1/2" (13) O.D. copper tubes, 0.016" (0.41) I
wall thickness. 1 —5 _%B
« 20 ga. {1.00) galvanized stee! casing. :@ : I
«1/2" (13), 7/8" (22) or 1 3/8" (35) 19 i
0.D. copper male solder sweat :@ :
connections. : @:
« Connection Is slip and drive to ductwork, :%:
both sides. | 1
» Leakage tested to 360 psi {2481 kPa). ig gi
* AHRI Certified. \ oL T
F
Dimentional Pata 1 Row B ™2 Row
Size w " Part No. L A B C D Part No. L A B [4 D
TS, 6 [T01258] [ T0(254] | VIURWCIOE | SVIZ7T| 3176] | B3/3Z 10T | T 1732 (26 [ 172 113] STIZIT| 311021 | P30T 37321107 [ 778 122
7,8 [12{305) |121/2(318) | vaouwc108 [S(127)| 3(76) |13/32{10)(11/32(26)|1/2(13)| V3OHWC208 |5(127) [31/2(89) | 3/8(10} | 3/8(10) 7/8(22)
9,10 |14(356) |12 1/2 (318) | V3OHWC110 |5(127)| 3(76) |13/32(10)(11/32(26})|1/2(13) V30HWCZ10 |5{127) [31/2(89) [ 3/8(10) | 3/8{10) |7/8(22)
17 [T8@S/T I TZ{3T8] | VEURWCIIZ [STIZZT| 3 (78] | L3732 (07| T 1732 (6] [ 1/Z(13]| VURWCZIZ |5 (1Z7] [ 3 1/Z189] [ 332110 | B73Z (107 [ 778 2]}
14 |24(610) |12 1/2 (318} | V30HWC114 |S(127)| 3(76) | 3/8(10) | 1(25) |[1/2{13)| v3oHwC214 | 5(127) (3 1/2(89) | 3/8 (10) 3/8(10) (7/8(22)
16 [28(711) |12 1/2 (318) | VAOHWC116 | 5(127) [43/4(121)| 3/8(10) | 1(25) |7/8(22)| V30HWC216 |5(127) |4 3/4(121)|11/16(17) | 11/16(17) (7/8 (22)
24 x 16 |38(965) | 18(457) | V3OHWC124 | 5(127) |43/4(121) 9/16 (14) |13/16(30) | 7/8{22)| V3OHWC224 |S5(127) |[43/4(121)] 7/8(22) | 7/8 (22) |7/8{2)
Unit W 3 Row 4 Row
Size H Part No. L A B C D Part No. L A B [+ D
T, 5,6 |10(258) | 10(Z254] | VIURWCI0e |7 L Z(101][2 173 [108]] TI3TTIET| /T8 22T TI7Z7I9T)| 4 73 TT08]| TUT6117T| THI6TI7T| 778 (22T |
7,8 |12(305) | 121/2(318) | Viowwic308 |7 1/2(191)| 4 1/4 (108) | 23/32 (18} | 23/32 (18) | 7/8 (22) | VaOHWCA08 |7 1/2(191)| 4 1/4 {108)| 18/16{17) | 13/16(17}| 7/8(22)
9,10 |14(356) | 121/2(318) | V3oHwC310 |7 1/2(191)] 4 1/4(108)] 11/16 {17}| 13/16 (17) | 7/8 (22) | VBOHWCALD |7 1/2{191)| 41/4 {108)| 11/16(17) | 11/16(17) | 7/8 (22}
17 [TBS7T | IZ1/Z(3 18] | VIURWC3IZ |7 72 TIST) |3 /A 108] | 23732 (18] | 3732 (18] | 778 (22 | V3URWUALZ |7 L/ Z(I51]| % L/3 {T08]| B3/3Z (18] | B3Z(I8] | 778 (2] |
14 |24(610) | 121/2(318) | VBOHW(314 |7 1/2{192)|4 1/4(108)| 11/16(17)| 11/16 (17) | 7/8 (22) | VBOHWCAL4 |7 3/2(191) 41/41108)| 23/32(18) | 23/32(18) | 7/8(22)
16  [28{711) | 121/2(318) | V3OHWC316 |7 1/2(191)|4 1/4(108)| 11/16 (17)| 13/16 (17) | 7/8 (22) | VROHWCALG |7 1/2(191) 41/4(108)| 23/32(18) | 23/32(18)| 7/8 (22}
24 x 16 |38(965) | 18(457) | V3OHWC324 |71/2(191)(43/4(121)(11/8 (29)| 1 1/8 (29) |13/8(35)| VaOHWCA24 |71/2(191)|43/4(121)| 21/8(29)|11/8 (29} 13/8(35)

1 Row 2 Row 3 Row 4 Row
W@i&hi ¢Dry Coil | Water Water | DryCoil | Water Water | DryCoil | Water Water | DryCoil | Water Water
Size Weight | Weight | Volume | Weight | Weight | Volume | Weight | Weight | Volume | Weight | Weight | Volume
(Ibs) {ibs) (gal) (Ibs) (Ibs) (gal) {Ibs) {ibs) {gal) {lbs) {Ibs) (zal)
4,5, 6 5 U 16 0UZ 7 Ua3 006 10 U655 0.0 12 UEI U 11
7,8 7 0.21 0.03 9 0.53 0.07 11 0.80 0.11 14 1.01 0.14
9,10 7 0.23 0.03 10 0.58 0.08 12 0.87 0.12 15 1.11 0.15
1Z B U.Z8 U0 1T U657 U0Y 13 TUT U 13 17 T.30 U7
14 10 0.35 0.05 13 0.82 0.11 16 123 0.17 20 1.58 0.21
16 12 0.65 0.09 16 132 0.18 19 1.67 0.23 23 1.77 0.24
24 x 16 19 0.96 0.13 28 2.49 0.34 43 4,53 0.61 51 5.19 0.70
SCHEDULE TYPE: Page 1 of 1.
PROJECT: JAMIE MCcGEE (FPB & VAV) Dimensions are in inches {mm).
ENGINEER: DATE B SERIES SUPERSEDES | DRAWING NO.
CONTRACTOR: Midwest Mechanical 9-6-19 3000 11-3-17 D30HWC-1
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Unit Airflow Range * w H Inlet
Size cfm (I/s) Size
a 0-225(0-106) 10(254) | 10(254) 37/8 (98)Round
5 0-400(0-189) 10(254) | 10{254) 47/8{124)Round
6 0-550(0-260) 10(254) 10(254) 57/8(149)Round
7 0-800(0-378) 12(305) | 121/2(318) 67/8(175)Round
8 0-1100(0-519) 12(305) | 121/2(318) 77/8{200)Round
9 0-1400(0-661) 14(356) | 121/2(318) 87/8(225)Round
10 0-1840 (0 - 868) 14(356) | 121/2(318) 97/8(251) Round
12 0-2500(0-1180) 18(457) 121/2(318)| 1215/16x913/16(329x249)0val
14 0-3125{0-1475) 24(610) |121/2(318)| 161/16x913/16(408x249)O0val
16 0-3725(0-1758) 28(711) | 121/2(318)| 193/16x913/16(487x249)0val
24x 16| 0-8330(0-3931) 38 (965) 18 (457) 237/8x157/8(606x403) Rect.
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DDC Controls

Type: Midwest Mechanical offers all types of commercial DDC controls for HVAC and
lighting. Midwest Mechanical is brand independent when it comes to controls

System Protocol: Midwest Mechanical can offer service and installation on virtually any
control system, including proprietary type systems.

LAN Communication Structure: Midwest can design, build, and maintain DDC systems with
any type of LAN communication structure

Human Machine Interface: Midwest Mechanical can design, build, and maintain DDC
control systems with every type of HMI available in the market today

Remote alarm and message capabilities: Midwest Mechanical has a call center which is
manned 24 hours per day, seven days per week. Our call center has the capability to
monitor alarms and offer web based diagnosis and repairs of all BAS systems.

Standard Warranty (Parts & Labor):Standard Warranty is one year parts and labor
Optional Warranty (components covered & Labor):Multiyear warranties are available upon
request

Estimated Lead/Delivery Time: Varies based upon manufacturer

Location of Manufacturing (City, State or Country): Various locations around the world
Estimated Market Share (North America):Varies based upon manufacturer

Detail Features & Benefits: Below
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PROJECT

Cooling Towers

Type (e.g., open, closed, evaporative, other): Midwest uses all types of commercial cooling
towers

Brand Name(s): All major brand names

Capacity Range (tons): All

Standard Warranty (Parts & Labor): One year parts and labor

Optional Warranty (components covered & Labor): Extended warranty programs are
available on every project

Estimated Lead/Delivery Time: Delivery time varies based upon manufacturer and type of
equipment

Location of Manufacturing (City, State or Country): Midwest’s cooling towers are
manufactured in cities and countries around the world.

Range of Efficiencies : All

Estimated Market Share (North America): Varies based upon manufacturer

Provide example data on each type of product provided: Below is an example of the type of
cooling tower used on Midwest Mechanical projects. Please understand that this is just
an example, and each job varies based upon the customer need and engineering.

Detail Features & Benefits: Below

December 06, 2016

EVAPCO— SUBMITTAL PACKAGE

CARRINGTON ASSISTED UNIT (2) ESWA-144-45M CLOSED CIRCUIT COOLERS

CUSTOMER EVAPCO SERIAL P.O. ENGINEER

NO.

MIDWEST MECHANICAL S6050N-06

16-803145-803146 MIDWEST MECHANICAL / GAUGE

SUBMITTAL DATA ENCLOSED



DESCRIPTION DOCUMENT NUMBER

PERFORMANCE AND MECHANICAL SPECIFICATIONS ESW-125T-ST

UNIT CERTIFIED DRAWING WZ12124810-ERA-029
STEEL SUPPORT CONFIGURATION SLWZ31212DA
HEATER LOCATION HLWX12VE-DA
SLOPED LADDER LDWZ1212EA-01

30 HEATERWIRING DIAGRAM B2AUOQ000-ED

IBC CERTIFICATE IBCIDCOC001
GUARANTEE OF THERMAL PERFORMANCE A0S2636

EVAPCO...TAKING QUALITY AND SERVICE TO A HIGHER LEVEL!



PERFORMANCE AND MECHANICAL SPECIFICATIONS EVAPCO®

CLOSED CIRCUIT COOLER

Date 12/6/2016

PROJECT:  Carrington Assisted Living -Lincolnwood, IL

CUSTOMER: Midwest Mechanical

ENGINEER: mMidwest Mechanical / GaugeEngineering

CUSTOMER P.O. S6050N-06 EVAPCO SERIAL NO.

Fach Linit 1000 GPM OF

16-803145-803146

CAPACITY: 30% ETHYLENE GLYCOL 100.9 °F IN 90 °F OUT 78 °F E.W.B.
FAN MOTOR: Each Unit (1) 30 HP ELEC.SPEC.  460/3/60
PUMP MOTOR: (1) 10 HP ELEC.SPEC.  460/3/60

COIL PRESSURE DROP:

9 PSIG DRIVES SIZED FOR 0" ESP.

UNIT TYPE

CONSTRUCTION

1BC COMPLIANT

Factary assembled, induced draft, counterflow closed circuit cooler.

All galvanized steel construction. Cold water basin, vertical support members, and

removable access panels are constructed from heavy gauge mill hot-dipped galvanized steel. Upper
casing panels, support members and structure are heavy gauge mill hot-dipped galvanized steel. All
galvanized steel is coated with a minimum of 2.35 ounces of zinc per square foot area (G-235
designation). During fabrication, all galvanized steel panel edges are coated with a 95% pure zinc-
rich compound.

The unit structure is designed, analyzed, and constructed in accordance with the latest
edition of International Building Code (IBC) for: Ip = 1.00, Sds = 0.42, P = 119 psf.

All type 304 stainless steel construction with large area removable perforated screens.

Sliding door is provided in the upper casing for fan drive and water distribution system access.
Removable basin access panels are provided on two sides for access to the cold water basin and

Close-coupled centrifugal pump with mechanical seal. The pump is installed in a vertical position so
that water will drain from the pump when the cold water basin is emptied. Pump motor is totally

PAN STRAINER™
ACCESS
heat exchanger coil.
BLEED-OFF* Waste water bleed line with adjustable valve provided.
PUMP*
enclosed with protective canopy for outdoor operation.
FAN SHAFT Solid shaft of ground and polished steel. Exposed surface coated with rust preventative.

FAN SHAFT BEARINGS

Heavy-duty, self aligning bali type bearings with extended lubrication lines to grease
fittings on the exterior casing. Bearings are designed for a minimum 1-10 life of 75,000 hours.

Page1of3



FAN(S)

FAN MOTOR

FAN DRIVE

FILL

COIL

Fans are axial propeller type constructed of aluminum alloy and statically balanced. The fan is
installed in a closely fitted galvanized steel cowl with venturi air inlet. Fan screens are galvanized
steel mesh and have galvanized steel frames bolted to the fan cowl.

Totally enclosed, ball bearing type electric motor(s) suitable for moist air service. Motor(s) are
Premium Efficient, Class F insulated, 1.15 service factor design. Inverter rated per NEMA MG1 Part
31.4.4.2 and suitable for variable torque applications and constant torque speed range with
properly sized and adjusted variable frequency drives.

The fan drive is a multi-groove, solid back, reinforced neoprene V-belt type with taper lock sheaves
designed for 150% of the motor nameplate horsepower. Fan sheave and motor sheaves are
constructed of aluminum alloy. The fan and fan sheave are mounted on the shaft with a specially
coated bushing for maximum corrosion protection.

Polyvinyl Chloride (PVC) of cross-fluted design. PVC sheets are bonded together for strength and
durability. Fill is self-extinguishing for fire resistance, has a flame spread of 5 under A.S.T.M.
designation E-84-81a, and is resistant to rot, decay and biological attack.

Patent pending Sensi-Coil design utilizing tightly spaced elliptical tubes of prime surface steel,
encased in steel framework with the entire assembly hot-dip galvanized after fabrication. Designed
with sloping tubes for liquid drainage and tested to 390 psig air under water. Coil assembly shall be
completely enclosed and protected from sunlight exposure, environmental elements and debris.
Removable panels shall be provided around the coil to permit easy inspection of the coil without
unit entry.

WATER DISTRIBUTION SYSTEM Precision molded ABS spray nozzles with large 1-1/4" x 5/16" orifice and internal sludge

ELIMINATORS

AIR INLET LOUVERS

WATER MAKE-UP ASSEMBLY*

PASSIVATION

*OMITTED ON UNITS FOR REMOTE
SUMP OPERATION

Evapco Serial Number: 16-803145-803146

ring to eliminate clogging. Nozzles are threaded into Schedule-40 PVC headers equipped with
removable end plugs for ease of cleaning.

The eliminators are constructed entirely of non-corrosive PVC. Design incorporates
three changes in air direction and limits the water carryover to a maximum of 0.001% of the
circulating water rate.

The air inlet louvers are constructed from UV inhibited polyvinyl chloride (PVC) and

incorporate an interlocking design. The louvers have a minimum of two changes in air direction and
are of a non-planar design to prevent splashout, block direct suntight and debris from entering the
basin.

Brass float valve with adjustable plastic float.

All evaporative cooling equipment utilizing galvanized construction requires initial

passivation to maximize the service life of the equipment. The sites water treatment vendor should
be contacted several weeks prior to adding any water to the system to provide a passivation plan
along with associated passivation plan costs.

Page 2 of 3



SPECIAL REMARKS:
* (2) 6 KW Pan Heater(s), 460/3/60, with thermostat and low water cutoff(s).

« 3 ft extension(s) provided with ladder(s). (Note: If extension(s) are over 3 feet, they are to be externally supported by others.)
« Unit(s) provided with ladder(s).

« Nitrogen charged coils (removal of welded end plate and coil connection preparation by others).

¢« Unit Arranged with High Flow Coils.

+ IBC Standard Structural Design.

Evapco Serial Number: 16-803145-803146 Page 3 of 3
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Guarantee of Thermal
Performance

EVAPCO® unequivocally guarantees the thermal performance of its equipment as shown on
the certified drawings, when the equipment is installed in accordance with good engineering
practice. If after installation and start-up there is any question regarding thermal
performance of the equipment, at the owner’s request EVAPCO will send its engineers to the
jobsite to conduct a performance test. This test may be observed by the owner and the
consulting engineer or by their authorized representatives. if the results of the evaluation
show the equipment to be deficient, EVAPCO will make the necessary repairs or alterations
to correct the deficiency at no cost to the owner. If the equipment is found to be performing
in accordance with its certified drawing, the owner is expected to reimburse the company
for its costs associated with this performance test. This guarantee is subject to all conditions

‘\K\amqll\imitations' set forth in the express warranty that applies to the equipment.
¢ ]

r"'n

P T 6:{.&;3: ""1 w #.H‘

ITal -, !

40

i M ; bR R: ':'?'"EL ‘==' *u"uwil sﬁu#"‘u,{"pqu
' ""'“'&-'w‘ o X R ”’ i ms £ Ayt
ey bt 0 e o O 4 u‘a, y ;‘ - \‘ 2 \ 2 !" 3
s’m*f A S é vow *ﬁa . ék




VVVVY &

v

>
»
>

Pumps

Type: Midwest Mechanical provides every type of pump available for the HVAC industry
Brand Name(s): Midwest Mechanical offers all major name brands of pumps

Capacity Range (GPM): Midwest Mechanical provides pumps of every necessary capacity
Standard Warranty (Parts & Labor): One Year parts and labor

Optional Warranty (components covered & Labor): All non-standard warranty terms are
available upon request

Estimated Lead/Delivery Time: Varies based upon manufacturer and product

Location of Manufacturing (City, State or Country): Midwest Mechanical’'s pumps are
manufactured in a variety of locations around the world

Estimated Market Share (North America):Varies based upon manufacturer

Provide example data on each type of product provided :Examples are below

Detail Features & Benefits

Series e-1510 2BD
Base Mounted End Suction Pump

DESCRIPTION:

The Series e-1510 s available in 26 sizes and 3 vaciety of configuration options that enable customization and fiexibility to fit 8 broad range of operating conditions. Flows up to 4950 GPM heads to

534 feet.

SPECIFICATIONS EIATERIALS OF CONSTRUCTION PARALLEL SENSORLESS CONTROLLER
FLOW 200 {GPM) HEAD 60 (FT) £ staintess steet Fitted Pumg Mounted Wall Mounted
HE, > RPM____ 1800 FEATURES Pumps in Paralel
]
VOLTS 208-230/460 & ANSI/OSHA Coupling Guard Center
Drop Out Spacer Coupling Fabricated
80 PHASE 3 Heavy Duty Basepiate
- ODP Nema Premium Efficlent %AXMUM WORKING PRESSURE
APPROX. WEIGHT 268 175 psi (12 bar) W.P.
SPECIALS w/ 125# ANSI flange drilling
PUMP VARIABLE SPEED CONTROL
0
Note: Equippad with NEOPRENE coupling C, grated Technologlc™ Sensorless Coatrol (ITSC)
E inmegratad Technologic” (IT)
C
External input by others Pressure
Sensor(s)

Differential Pressure Sensor(s) Flow
sensorts) [ley Others

FjARALLEI. PUMPING SYSTEM

DSensoﬂess Control (ITSC) Sensored
Control {IT)



TYPE OFSEAL

B standard seal
(Buna-Carbon/Ceramic})
-20" to 225° F (-29° to 107° C}
Max Working Pressure 175 psi {12 bar} D -F Standard Seal w/ Flush tine

(Buna-Carbon/Ceramic})
-20" to 225° F {-29° to 107" C)

Max Working Pressure 175 psi {12 bar}

O Stuffing Box construction w/ Flushed Mechanical Single Seal
(EPR-Tungsten Carbide/Carbon)
-20° to 250° F (-29” t0 121° C)

Max Warking Pressure 175 psi {12 bar)

O-rr Stuffing Box Construction w/ Flushed Packing (Graphite Impregnated Teflon)
0°t0 250° F{-17° 0 121° C)

Max Working Pressure 175 psi {12 bar}



120-

HEAD (Feet)

: E-1510 2BD Design Capac_lty =200.0 GPM
o — _ 1 | 1750 RPM Design Head =60.0 Feet
100- o E6%— N ! — 1 1 | SuctionSizez25"
j\ T 73"/74% L N N N N N I Suct. Velocity = 13.4 fps
! / 8 oM 7 s R 1 I | | Discharge Size=2"
80- L 7 N T8%_ | | ] il Disc. Velocity = 19.1 fps
Pa 1Y ;7 I I E— -
85" I~/ - S I - ,1 Min, Imp. Dia. = 7 "
] = B L Max. Imp. Dia.=9.5"
60- —— Lo~ — — CutDla.=85"
A [ s ——1
B = B i R il S ) | T r8HP I Max. Flow = 264 GPM
YN | i I . R I o i Bl W . N A S B.E.P. Flow =193 GPM
[ 1 %y . 1 opr HP ] .
I AN = | — 1 1 T 1 Eff. @ Duty-Point=73.73 %
- MP\X;T# o - L } ! Motor Size =5 HP
20- —— I i . B— _._‘_ <ALy (T . | [, S —
| 1 BHP.@
/ ——————— ] e s Tl R Duty-Point = 4.14 BHP
0- I 1 | 1 = | | | I | I~ T [ Max. B.H.P. for
0 100 200 300 400 'MPp-Cut=4.78 BHP
Capacity (GPM)
¢ Invertors
> Brand Name(s): All
» Capacity Range (HP): Varies based upon design
> Standard Warranty (Parts & Labor): One year parts and labor
» Optional Warranty (components covered & Labor): Extended warranties are available
» Estimated Lead/Delivery Time: Varies based upon manufacturer and product
» Location of Manufacturing (City, State or Country): The Invertors used by Midwest Mechanical
are manufactured in various locations around the world
> Estimated Market Share (North America): Varies based upon manufacturer
> Provide example data on each type of product provided: Below is just a small example of the
types of Invertors provided by Midwest Mechanical. Additional detail is available upon
request.
> Detail Features & Benefits
460 Volt
Tag Frame Size Nominal Max. Amps Drive Drive | Option
Qty. | Numbers HP | NEMA1/12 Model Voltage Output |Disconnect | Fusing Card
1.5 A2/A5 FC-102P1K1T4 460 2.7
A2/AS FC-102P1K5T4 460 3.4
A2/AS FC-102P2K2T4 460 4.8
HWP-
5 [1,2,&5FAN| 5 A2/AS FC-102P3K7T4 460 8.2 X X
3&5
7.5 A3/A5 FC-102P5K5T4 460 11
1 RF-4 10 A3/A5 FC-102P7K5T4 460 14.5 X X
CWP-1,2,
4 SE3ta 15 B1 FC-102P11KT4 460 21 X %
20 B1 FC-102P15KT4 460 27
25 B1 FC-102P18KT4 460 34
30 B2 FC-102P22KT4 460 40
40 B2 FC-102P30KT4 460 52




50 C1 FC-102P37KT4 460 65
60 C1 FC-102P45KT4 460 77
75 C1 FC-102P55KT4 460 106
100 c2 FC-102P75KT4 460 130
125 Cc2 FC-102P90KT4 460 160
150 D1 FC-102P110KT4 460 190
200 D1 FC-102P132KT4 460 240
250 D2 FC-102P180KT4 460 302
300 D2 FC-102P200KT4 460 361
350 D2 FC-102P250KT4 460 443
450 E1l FC-102P315KT4 460 540
500 El FC-102P355KT4 460 590
550 El FC-102P400KT4 460 678
600 El FC-102P450KT4 460 730
SPECIFICATIONS
Drive Input Power
Input voltage, 3 phase ... 200-240, or 380460, or 525-600 VAC
Input voltage range for full oUtPUL ..oereevenecrievenin e Nominal £10%
Undervoltage trip Point c.ccoveeersinece i s 164, 313 VAC, or 394 VAC
Overvoltage trip POINT ...vcecriimiticene e 299, 538, or 690 (792 for 100 HP and above) VAC
INPUL FrEQUENCY 1.vevecreremrcrecreeeee et sneresstases s S00or60Hz, +2Hz
Displacement power factor ........ccoivmnvinnnncnnne i 0.98 or greater at all speeds and loads
Total POWET FACTON ..c.eeveerirrcrenrrrrir e reermrr e essess 0.90 or greater at full load and nominal motor speed
Drive Output Power
OULPUL FFEQUENCY evevererrcrenrnresr et Selectable 0 to 120 Hz
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MOTOT VOILAZES .vvivveeeririiriiincreetitene e cmt e 200, 208, 220, 230; 380, 400, 415, 440, 460; 550 or 575 VAC
Continuous outpUt CUITENT .ieees e reeeee e 100% rated current

Output current limit SEttiNg......cccvceveririniniicccr s Adjustable to 110% of drive rating

Current Hmit tIMEr ..cecvvvcrree e 0 to 60 seconds or infinite

Adjustable maximum speed ..., From minimum speed setting to 120 Hz

Adjustable minimum speed ..., From maximum speed setting to 0 Hz

ACCEleration TIME....ivoeiiiriirirrerirererrenss e sirees e sasane s To 3,600 seconds to base speed

Deceleration tiMe .......reeererensseecnrnnee s crcenee s esesarssssinesans To 3,600 seconds from base speed

Breakaway torque time .....coeeececncnennnncnmmnneeesiinnn. 0.0 to 0.5 seconds (1.6 times motor nameplate current)
SEArt VORAZE .oveeeeee e 0to 10%

DC braking time ....ccccoceiiiicnennicsinr e s 0 to 60 seconds

DC braking Start .....cccveeeenircencnrevcnirienir et e e e 0 to maximum frequency

DC braking CUFTENE.......ocomrceeeenricen it beseos 0 to 50% of rated motor current

Environmental limits:

EffICIENCY . ceeerereeeeecenecrerensr s et ssesrest e s anssasansrs s 97% or greater at full load and nominal motor speed '
Ambient operating temperature ...t 14°F to 113°F (-10°C to 45°C) frames A2—C2; 14°F to 104°F
(-10°C to 40°C) frames D1-E1
HUMIAILY cvevveeeerereeeeeeee e e s st sen s < 95%, non-condensing
Altitude: maximum without derating ......ccceevecrcncviiinnnnne, 3,300 ft. (1,000 m)
Drive and options encloSure(s) .......c.ccereererveesenreincieiienninninnens NEMA/UL Types 1 and 12; 3R optional
T ions:
Low frequency and high frequency warnings .......ccccoeevivennnene. 0to120 Hz
Low current and high current warnings..............cececvveveceenene.. 0 t0 maximum current
Low reference and high reference warnings .......cccviviiinneans -999,999 to 999,999
Low feedback and high feedback warnings .......ccceevvviiiimenenas -999,999 to 999,999
Ground fault ......cocovvmmiinm e e Protected
MOtOr Stall .cc..eeiiiiicciii e Protected
MoOtor OVErtEMPEratUre ....coocoecevieiritciseese s st nnis Protected (Predictive motor temperature)
Motor Condensation..........cceerirrieniccsinssncenesesensiessssens Protected (Motor preheat circuit)
Pump no-flow ......ccceecerinnns reveerert i esrnes s anre s resrnane e ssse e aneran Protected
Pump end-of-CUrVe ..o Protected
DY PUMP ceeecvreiiiieee e sesses s e smesse s b sen e srnenaeennee s Protected
SHOME-CYCIR ettt ae e Protected
MOtOr OVEriOad. .. .cccoviiiiiieeee e ees e csnessaee s br s sae s Protected (Programmable action)
Vibration protection ..., Protected (Programming automated)
Control Connections
Follower signal, analog input ... 2; selectable voltage or current, direct and inverse acting
Programmabile digital INputs........covvemnevenvsinnccninen, 6 (2 can be used as digital outputs)
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Programmable analog outputs ... 1;0/4t0 20 mA
Programmable relay OUtpULS ......cecemiiemsrimissccnnnneenes 2 standard Form C 240 V AC, 2 A; 1 or 3 additional optional
AUXiliary VOITAEE ..vveeeeenrenrrrireerr st +24 V DC, maximum 200 mA

Control Optional

MCB 101 General PUrpose 1/ e oreeeinierieceenieneneesennneeeseas 3 DI, 2 DO, 2 Al (voltage), and 1 AO (current)

MCB 105 Relay Card ......coovvmrevisossmsecnsiinmineenmmons 3 standard Form C 240 VAC, 2 A

MCB 107 24V DC SUPPIY vvrrremrreremrccnrise s Allows external 24 V DC power to be connected to the VLT HVAC
Drive

MCB 109 ANAIOZ 1/0 c..ooiiieereerennseiiriinscesesennessieseens 3 AO (voltage), 3 Al (voltage or PT1000 or NI1000), battery backup

MCB 110 Battery back-up ...cccceeveeieirnerrerne e Battery backup for real-time clock

Software

Lost speed reference action........coineomnen. Selectable to go to a preset speed, go to maximum speed, stay at

last speed, stop, turn off, or stop and trip Time

delay for lost speed reference action ... 1 to 99 seconds
Adjustable auto restart time delay ..o, 0 to 600 seconds
Automatic restart attempts.......cccvi i, 0 to 20 or infinite
Automatic restart time delay ... 0 to 600 seconds between each attempt
Relay ON delay and relay OFF delay ... 0 to 600 seconds
Maximum number of preset speeds...........cccccvviiiiiiiiveiernennns 16

Maximum number of frequency Stepovers .........cccoeervereereenens 4

Maximum stepover width............ccccnnnn, 100 Hz
Maximum number of accel rates.......ccvinnieceine 4

Maximum number of decel rates............cccoiiininiininceenne 4

Delayed STart ....ovccrerrmrerrerrrcer e e e 0 1o 120 seconds

DRIVE FEATURES — OPERATOR INTERFACE
The VLT HVAC Drive

The VLT HVAC Drive Series is a microprocessor-based, high frequency IGBT-based, PWM AC drive with control functions and software designed
solely for the unique needs of HVAC systems. The VLT HVAC Drive uses state-of- the-art Voltage Vector Control to supply full rated motor
voltage at rated load and frequency, full motor performance without derating, high efficiency for both drive and motor, and a nearly perfect
output sine wave. The diode-bridge rectifier and DC-link reactor provide a high displacement power factor at all speeds and loads and minimize
power line harmonics. The VLT HVAC Drive utilizes a common user interface for all units.

Fully Graphic, Multilingual Display

The VLT HVAC Drive uses a large, bright, backlit graphic display to provide complete drive information at a glance. The logical arrangement
of all elements simplifies the setup, operation and monitoring of the drive. Choose from 25 different items to display, including input
reference, motor current, hours run, output frequency, horsepower, kW or kwWh. Or select from custom units, such as GPM or HP and
calibrate the maximum value to the maximum frequency of the unit. After programming one drive, the keypad can be used to transfer the
same settings to all other drives.

Drive can run without the keypad in place to assure tamper-proof operation. Drive status is shown even with the keypad removed.

LED Indication

Three LEDs are provided on the VLT HVAC Drive for indication of power applied, warning and fault. Upon power up, all LEDs will briefly light
as a lamp test.
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Warning — Will flash yellow to indicate a situation exists that exceeds the normal drive/system parameters, and if that condition
continues, a trip may be imminent.

Alarm - Will flash red when the drive has registered a fauit condition which has caused the drive to shut down.

On - Will glow green to indicate that the VFD is connected to AC power (line voltage is present).
Operating Keys

Hand On - Starts the drive regardless of remote start/stop contact (assuming safety interlock is closed). The speed of the drive will
generally be controlled manually via the keypad "+" and "-" buttons.

Off — Shuts the drive down regardless of other commands.

Auto/On — The drive will start and stop via the external contact closure (building automation time clock). The speed is generally
controlled via the building automation signal (4 to 20 mA, 0 to 10 V DC, etc.).

Reset — Will reset any trip level fault {not trip lock) if the drive is not set for infinite automatic fault resets.
Directional Keys

Right / Left / Up / Down arrows — Used as the electronic potentiometer to manually control the speed in the Hand/Start mode. Ali
four keys are active during operation as well as programming. They provide the ability to move the cursor around the display, or
sequence through display values.

Programming Keys

Status — Used to display operational data and status.

Cancel — Used to cancel the last programming command so the change is not carried out.

OK - Used to confirm that the last programming change should be saved to memory.

Back — Used to exit present display or menu to the previous display or menu.

Quick Menu — Used for programming the VLT HVAC Drive for the most typical applications.

Main Menu — Used to access all parameters for programming. It can switch directly from this mode to quick menu.
Alarm Menu — Used 1o access all fault and warning data.

Info Key — Accesses an on-board manual that gives detailed explanation of a parameter.

DRIVE FEATURES — PROGRAM OPTIONS
Application-Specific Software

The VLT HVAC Drive was designed specifically for the HYAC market. This specialization has allowed Danfoss to factory program and
configure the VLT HVAC Drive to make it ready to use, out of the box. This eliminates the time- consuming and often confusing job of
selecting the correct parameters in the field. For the advanced user, the parameters are logically grouped, making modifications simple.
Customized text fields are available to show user- specific data. Four independent setups are available for unmatched flexibility.

Menu Structure
Quick Setup Menu — Contains the 14 required setup parameters to easily start the application.

HVAC Application Menu — Easy access to the most relevant parameters for each of the most common HVAC
applications.

Personal Menu — Contains up to 20 user-selectable parameters for customized access.

Changes Made Menu — Provides easy access to previously modified parameters
Keypad FeaturesHot-pluggable with upload and download capabilities

¢  On-screen scroll bars and graphs

e Up to five separate meters displayed simultaneously
¢ Two-level password protection

e  Plain language alarms and warnings

¢ Remote keypad mounting kits available
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The VLT HVAC Drive can be remotely commissioned and monitored through a standard USB connection and MCT 10 PC software.

USB Connectivity

DRIVE FEATURES — MOTOR AND DRIVE INTERACTION
Constant-Torque Start

The VLT HVAC Drive’s constant-torque start mode provides full torque to accelerate different loads until the drive reaches the setpoint.
Breakaway current can be set up to 160% for up to 0.5 seconds for starting high friction loads.

Current Limit Circuit
Adjustable from 0 to 110% of the VLT HVAC Drive's rated current (factory set at 110%). If during acceleration the current required to
accelerate the load exceeds the current limit, the VLT HVAC Drive will stop accelerating until the motor current is reduced to normal levels,

at which time the load will continue to accelerate at the rate set by the acceleration time.

Three-Phase Output Current Measurement

The VLT HVAC Drive's software measures output current on all three phases. Phase grounding is detected instantly. Output contactors may be
repeatedly used with no damage to the drive. Multiple motors may be run from one drive.

Advanced Motor Protection
The VLT HVAC Drive features integrated electronic, thermal motor protection. The VFD calculates the motor temperature based on current,
frequency, and time. This system allows for changing cooling conditions as speed and load vary. The drive can predict motor overheating and

reports a % of thermal load.

Motor Preheat Circuit

This preheat function can be activated to avoid condensation on the motor windings when it is stopped.

Stall Protection

The VLT HVAC Drive provides protection against a stalled motor. When activated, this function can provide a warning or a fault condition
caused by excessive mator current at low speeds.

DRIVE FEATURES
DC-Link Reactor

A dual, 5% DC-link reactor on the positive and negative rails of the DC bus is standard equipment on the VLT HVAC Drive. This reactor reduces
the level of harmonics reflected back into the building power system without causing a voltage loss at the drive’s input and reducing
efficiency as an external AC line reactor would. This reactor also improves input power factor. The reactor is non-saturating (linear) to provide
full harmonic filtering throughout the entire load range. In performance, the DC-link reactor is equivalent to a 5% AC line reactor.

Power Line Protection

Power line voltage surge protection is provided by means of input Metal Oxide Varistors (MOVs). This protects the diodes in the VLT HVAC
Drive's 3-phase full wave diode bridge. The DC-link reactor also acts to reduce input current caused by power line disturbances.

Sleep Mode

Automatically stops the drive when speed drops below set "sleep” level for specified time. Automatically restarts when speed command
exceeds set "wake" level. Saves energy and reduces wear on driven equipment.

Run Permissive Circuit

Ability to accept a "system ready” signal assures that dampers or other auxiliary equipment are in the proper statefor drive operation. This
feature also provides the ability for the drive to send a “start signal applied” signal to the system to notify the auxiliary equipment of the drive’s
request to start.



Firefighter’s Override Mode

Overrides all other commands to provide desired operation. Ignores most alarms including overload, overcurrent, overtemperature, and
phase loss. When used with bypass, selectable to run from drive, from bypass, or switch from drive to bypass in the event of a drive failure.
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The VLT HVAC Drive can provide four individually controlled sets of acceleration/deceleration rates each from 1 to 3600 seconds. The shape
of these curves may be automatically contoured to prevent tripping.

Acceleration / Deceleration Rates

Plenum Rated

The VLT HVAC NEMA 1 or NEMA 12 drive is recognized by UL for installation in air handling compartments.

Auto Restarts

The VLT HVAC Drive can be automatically restarted up to 20 times or infinitely at 0 to 600 second intervals. If the application causes the drive
to trip more than the number of trials set, the drive will stop operating and display the fault on the display screen. A manual reset will be
required by means of the reset key, a digital input, or EIA—485 command. In cases of severe trips, as a safety feature, the drive's input power
may have to be cycled to restart a fault.

Carrier Frequency

By using IGBTSs, the VLT HVAC Drive can employ high switching frequencies, so the motor current is practically sinusoidal. Audible motor
noise can also be minimized by adjusting the switching frequency. These frequencies can be set or adjust themselves automatically to fit the
application.

Input Power

The VLT HVAC Drive is equipped with an automatic sustained power or phase loss circuit. The VLT HVAC Drive will provide a full rated output
with an input voltage as low as 90% of the nominal. The drive will continue to operate with reduced output with an input voltage as low as 164
volts for 208/230 volt units, 313 volts for 460 volt units, and 394 volts for 600 volt units.

Automatic Motor Adaptation (AMA)

Knowing motor stator resistance, the drive automatically optimizes performance and efficiency. The motor does not have to be run or
decoupled from the load for the AMA setup to be performed.

Automated Frequency Avoidance / Critical Frequency Lockouts

For applications where it may be necessary to avoid specific frequencies due to mechanical resonance problems in the driven equipment, the
VLT HVAC Drive, with its Critical Frequency Lockout Function, makes it possible to set up to four different frequency ranges which will be
avoided during operation of the drive. This feature can beprogrammed by simply activating the feature and pushing OK at the top and bottom
points that you wish to avoid.

. Each critical frequency setting can avoid a frequency band which is from 1 to 100 Hz wide. If the reference signal
defines that the VLT HVAC Drive is to operate within this critical frequency range, the critical frequency lockout
function will keep the drive operating continuously within this range.

. When the frequency reference signal rises above the critical frequency maximum limit, the VLT HVACDrive will allow
the motor to accelerate through the critical frequency at the rate set by the acceleration rate.

Automatic Energy Optimization Circuitry

The Automatic Energy Optimization (AEQ) function adapts the output of the drive to the specific motor and load connected. This circuit
optimizes the system efficiency as system loads change. The AEO function regulates the output voltage on the basis of the reactive current
and the effective current. A savings of 3 to 10% in power consumption can be obtained with this function.

Preset Speeds

The VLT HVAC Drive allows for a maximum of 16 programmable preset speeds to be selected from the digital inputs.

Energy Monitoring

Real energy savings are always available without the additional expense of external equipment.



Real-Time Clock

Adds sophisticated performance to basic control schemes for increased comfort and energy savings.

Automatic High Ambient Derate

If the ambient temperature exceeds the normal limit, the drive can be set to warn of its overtemperature and continue to run, keeping the

HVAC system functional. To control its temperature, the drive will reduce the output carrier frequency and then, if necessary, reduce the
output current.
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Preventive Maintenance Scheduling

The VLT HVAC Drive can monitor system usage and notify the operator when preventive maintenance is required.
Intelligent HVAC Controller

Four auto-tuning PIDs control the drive and up to three other devices, eliminating external controllers and reducing cost.

e Proportional: The proportional gain dictates the rate at which the deviation between actual and desired
feedback signal is corrected. The higher the gain, the faster the response, but too high a gain can cause hunting
and a large overshoot.

¢ Integral Time: The integral time continually compares the feedback value with the desired setpoint over time to make
sure the setpoint is reached. The greater the integral time, the longer it takes to actually achievethe setpoint, but
improves the system stability.

e Derivative: The derivative function monitors the rate at which the feedback is closing on the desired setpoint and slows
the rate of approach to prevent overshooting. This function allows rapid accurate system control.

Built-in Communications

The VLT HVAC Drive is fully equipped for serial communication (EIA-485). Up to 31 drives can be connected to one serial bus up to 5,000 feet
long.

Communicates directly with Johnson Controls Metasys (N2), Siemens Building Technologies System 600 (FLN*), Modbus
RTU and BACnet MS /TP systems with no hardware changes or additional costs.

Optional communications include for Lon-Works with the addition of an Option A card

Broken Belt, Loss of Load

A minimum motor current value can be set to indicate the motor is not using any more current than to run at idle. This can be used to indicate
a broken belt or coupler. This feature can also be used to detect when a motor is disconnected from the drive.

WARRANTY

The VLT HVAC Drive carries a standard 18-month on-site warranty from the date of shipment. This warranty includes parts, labor, travel and
expenses.

EXTENDED RANTY

If specified, the standard 18-month warranty can be extended to a maximum of 60 months.

STARTUP
If specified, a Danfoss-authorized service technician will perform a professional startup service.

AGENCY LISTING

All drives and option packages are factory built and carry UL and C-UL listings. All drives and
option packages are built in 1SO 9000 and 14001 certified facilities.
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Boilers & Water Heaters

Type (e.g., modulating, condensing, cast iron, water tube, packaged, other): Midwest Mechanical
installs all types of commercially available boilers and water heaters

Brand Name(s): Al

Heating Medium (Electric, Gas, Steam, Hot Water): All

Capacity Range (MBH): All

Standard Warranty (Parts & Labor): Standard warranty is one year parts and labor

Optional Warranty (components covered & Labor): Extended warranty terms are available
Estimated Lead/Delivery Time: Lead time varies based upon manufacturer and type of
equipment

Location of Manufacturing (City, State or Country): The boilers and hot water heaters used by
Midwest Mechanical are manufactured in different locations around the world.

Range of Efficiencies: All

Estimated Market Share (North America): Varies based upon manufacturer

Provide example data on each type of product provided : Attached below is an example ofa
boiler used on one specific job. Additional details can be provided upon request.

Detail Features & Benefits
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CRCST

CONDENSING
OUTDOOR CERTIFIED
12 INPUTS FROM 750,000 TO 6.0 MILLION
BIUJHR
CON-X-US™ REMOTE CONNECT
MONBUS AND BACnet MSTP PROTOCO!I

Smart Touch™ Features

CON-X-US Remate Connect

SMART TOUCH Touchscrean Operating Control
Full-Color 8™ Touchscreen LCD Display

Bultt-in Cascading Sequencer for up to B Bollers
» Built-m Redundancy
» Cascade Multiple Sized Bailers
> leadflag Cascade
y Efficiency Oplimized Cascade
Front-End Loading Capability with Copper-fin I1©
and Power-Fin® Boilers

Bullding M 1 System by it
with 0-10 VDC lnput
BACnet MSTP Communkations
Outdoor Reset Control wi h Outdoor Air Sensor
Password Security

Domestic Hot Water Prioritization
» DHW tank piped with pdanity in the boiler loop

BOILER

CASCADING SEQUENCER WITH
CASCADE REDUNDANCY

UP 7O 2521 TURNDOWN RATIO
FLEXIELE FLOW RATES UP 10 600 GPM
TRONT END LOADING CAPABILITY

Programmable System Efficioncy Optimizers
» Night Setback
»Anti-Cycling
» Outrtoor Al Reset Curve
> Rarmp Delay
» Boost Temperature & Time
+ Modulation Factor Control
Theee Pump Control
» System Pump
+ Bodler Pump
+ Domestic Hot Water Pump
High-Yoltage Terminal Strip
» 1HIV/1PH/60H7 Power Supply
OF D751-2001)
» 208V/ 3PH/60H? Power Supply
OF 2501-3501)
» 4B0V/3PH/60H7 Power Supply
(OF 40601-6001)

+ System Pump, Boiler Pump and DHW Pump Power

Co_des & Registrations

ANS) 721.13/CSA Certified

ASME Certifled, " Stamp / Natlonal Boanl

Catifornia Code Compliant

(501 / Factory Mutual / GE Gap Complant

South Coast Air Quality Management Oistrict Qualified &
Energy Star Rated {OF 0751 - 20011)

ALIRI Certified

Standard Features

Proof of Closure Valve (FB 6001)
Modulating Bumer with up 10 25:1 Tumdoewn
Direcl-Spark Ignition
Low ROx Operation
Sealerd Combustion
Airinlet Filter
Low Gas Pressure Operation
Vertical and Horizontal Direct Venting

» Direct Veniup n 100 Feet

» VC, CVC, Polypropylene orAL29-4C

(FB 0751-4007)

»A129-4C (FB 0751-6001)
ASME “H" Stamped Heat Exchanger
316L Stainless Steel Fire Tubes
160 psi Working Pressure
On/Olf Swilch
Adjustable High Limit with Manual Reset
Low Water Cutofl with Manual Resel & Test

Zero Clearances to Combistible Materials
10-Year Limited Warranty {See Wamanly for Details)
1 Year Warraniy on Parts {See Warranty for Details)

Optional Equipment
1 Alarm on Any Failure

ASME Relief Valve Options:
O7spst Ooopsi  Ch2spsi
] BMS Gateway - BACnet IP or LonWorks
] Condensate Neutrallzation Kit

[Osopsi

> [;:n\:lpl:r:l;:mdas; ;‘T;:;l:e;syrs:emm with the o Terminal Strip High & Low Gars Pressttre Swilches w/Manuat Reset O Common Veat Dampt.‘l’ Kits
» DNW Modulation Limiting ' » 74 VAC Auxlliary Device Relay Low Alr Pressure Swliches ClModestommifion,
» Separately Adjustable SH/DHW Switching Jimes » Auiliary Proving Switch Contacts Condensate Trap w/Blocked Drain Switch ] Motorized lsolatian Valve (NEWA 4
Low Water Flow Safety Control & Indication 2 Alamm an Any Fallure Cortact Drain Vatve 2 sl P
e e DAy » Runtime Contacts System Senisor a Re.amme 0, feedback™
perature Readout » DHW Thermostat Contacts Outdoor Air Sensor [ Wireless Outdoor eniperature Sensor
Freeze Protection » Linit Fnahle/Disable Contacts fnlet & Outlet Temperature Sensors Electrical Transformer Options (Shipped Lonse);
Serwvice Reminder » Syslem Sensor Contacts 5 - »OF(751-2001
Tiitis ClicE » DHW Tank Sensar Contacts High Voltage Tenninal Strip [ 208V/3PH/60Hz > 120V/1 PHI6OH:
b » Outtedoor Air Sensor Conlacts Low Voliage Temina Strip 1 480V /3PH/60kz — 120V/1 PH/6OH?
Data Logging ) ' + Casrade Lontacls Downstream Gas Test Cocks 3 600V/3PH/6012 - 120¥/1 PHJ60H2
s ::zurs Runaing, Space ﬂez::mzw_ »0-10 VDC BMS Extemnal Control Contact 50 psi ASME Relief Valve + OF 7501.3501
:Hu:: :::::::' zagﬁazn‘:at:ter » 8110 VD Vadable Speed Boiler Pump Cantrol Zontact lemperature & Pressiire Gauge [ s80v/3PH/60Hz — 208V/IPH/60H2
}ignition Atlempts i 1 600V /3PH/50Hz > 208V/3PH/60Hz
»Last 10 Lockouts ° 300 Wackox Shoson Pakey 207 4001 6001
h]nvar et L suno 0 20873t — 48ov/3PH6ohe
Hion sFmcrency sonas awarer Hearens | BRI tochinvan.com 0 s00v/3rmi60Hz ~ 450V/3PH]60Hz
05/20—Primed in USA
¢ HVAC Specialty Products
> Type: All
> Brand Name(s):All
> Heating Medium (Electric, Gas, Steam, Hot Water): All Types of Heating Medium
> Cooling Medium (DX, Chilled Water):All Types of Cooling Medium
> Capacity Range (CFM and/or MBH): All
> Standard Warranty (Parts & Labor): Standard Warranty is one year
> Optional Warranty (components covered & Labor):Optional Warranties are available
> Estimated Lead/Delivery Time: Varies based upon manufacturer
> Location of Manufacturing (City, State or Country): Midwest's Specialty products are

manufactured in various locations around the world

VVVY

Range of Efficiencies: All
Estimated Market Share (North America):Varies based upon manufacturer
Provide example data on each type of product provided :Examples below

Detail Features & Benefits



PLENUM SLOT DIFFUSER

SUPPLY = ADJUSTABLE

"WIPER BLADE" PATTERN CONTROLLERS
MODEL: 5750, 5775, 5710 AND 5715

DESCRIPTION:

1. The 5700 Series Plenum Slot Ceiling Diffusers have
been designed for standard lay-in T-Bar ceiling grid
applications. They integrate and blend with the
suspended grid, so offering an extremely
unobtrusive method of air distribution.

2. The 5700 Series incorporates an extruded aluminum
adjustable pattern controller. The direction of airflow is
adjustable from the face through a full 180°. The
controller incorporates a soft gasket seal that seats
against the inside of the plenum casing or center tee

on multi-slot models in the horizonta! setting, ensuring
a tight projection of air across the ceiling. The

horizontal pattern is maintained throughout a wide ®
range of cataloged air volumes from maximum to

minimum flow. They offer the discerning engineer and S TE i ok
architect premium quality construction and design &

features, making them an excellent choice for VAV
applications. Factory furnished center tees are
dropped below diffuser face to match theceiling grid. 1 2 3 4
Standard nominal lengths: 20", 24", 30", 36", 48" I
and 60" to suit imperial ceiling grids. 500, 600, 750, -
900, 1200 and 1500 mm to suit metric grids. 7l
Slot width: Choice of 1/27, 3/4", 1" and 1 1/2" (13, 19, |
25 and 38).

:':Uol:]r;ilgbuer;t?gns;ots: Choice of 1, 2, 3 or 4slot I I I E I I I I I I

Standard inlet sizes: 6", 8", 10" and 12" (152, 203, 254 - - - .
; : [t - W —] - |
and 305). Other sizes are available. " S-I l_ ] s-| L . * L s J
w

4 The pattern controller is split mid-way on units 36"

{900) long and over. This allows a 2-way opposite
blow pattern from a single slot.

¥ 107 WITHOPTIONALIDINLETDAVPER

& Material: Corrosion resistant steel for plenum,
pattern controllers and center tees. D MODEL 5750 D MODEL 5710
8 standard Finish: 1/ . (13) Slot width 1" (25) Slot width
Rty Slaskmstsmrprbodenandpsuposed surfaces. D 5775 D MODEL
% 3/ % (19) Slot width 11/2" (38) Slot width
OPTIONS:
1. D EX External Foil Back Insulation S Slot Width
2. Internal Insulation
a D Model 57501 D Model 57101 1/2"(13) [3/a" (19) |1" (25) 11/2" (38)
D Model 57751 D Model 5715)
b D FGt 1/4* (6) Coated Fiberglass (standard) 1siot [11/2"(38) |13/a" (a4) |2" (51) 2172 (64)
D FFi3/8" {10} Fiber-free foam
3.D ID Inlet Damper - 2slot |3 (76) 31/2" (89) [4" (102) 5" (127)
4. D CN Cross Notch. Bisects diffuser length to allow a 48"
{1200) unit to install in a 2' x 2’ (600 x 600) grid.
5.D PFPlaster Frame Mol Inlet Sice
6. Supplementary T-Bars
D 71 One (inlet side) & (152) 8" (203) Ji0" (254) |12" (305)
D 10 One {(opposite inlet side)
D 12 Two (both sides) Round Round  |Oval oval
7. Mounting Clips
D M1 One side (2 opposite inlet side)
D M2 Both sides (4)
8.D sP Special features
SCHEDULE TYPE: . . P
Dimensions are in inches (mm).
PROJECT: JAMIE McGEE - ADDED SLOT DIFFUSERS
ENGINEER: DATE B SERIES SUPERSEDES DRAWING NO.
CONTRACTOR: Midwest Mechanical 3-1-16 5700 11-11-13 |5700-1

Nailor Industries Inc. reserves the right to change any information concermning product or pricing without notice.




PERFORMANCE DATA ¢ MODEL SERIES 5700
MODEL: 5710(1) * 1" (25) SLOT WIDTH

2 Slot ¢ 24" (610) Long
Airflow, CFM 50 75 100 125 150 175 200
6" Total Pressure 016 036 064 100 144 196 256
Round Static Pressure 012 026 046 073 105 142 .186
Inlet Noise Criteria - 15 22 D7 32 36 38
Throw 2613  [6-10-19 5-13-21 11-17-24 14-19-26 16-20-28 18-21-30
Airflow, CFM 70 100 130 160 190 220 250
8" Total Pressure 021 043 072 1109 154 207 267
Round Static Pressure 018 037 063 1095 135 1186 233
Inlet Noise Criteria = 15 22 27 B2 36 40
Throw 5918  [5-13-21 11-17-24 14-19-26 16-20-28 18-21-30 19-23-32
Airflow, CFM 90 125 160 195 230 265 300
10" Total Pressure 032 061 100 149 207 274 352
Round Static Pressure 030 057 054 140 194 258 .330
Inlet Noise Criteria - 16 24 30 35 38 41
Throw 81219 [11-16-23 14-19-26 16-20-28 18-22-30 20-24-32 22-25-33
2 Slot » 48" (1219) Long
Alrflow, CFM 80 115 150 85 220 bS5 290
6" Total Pressure 025 051 086 131 (185 249 322
Round | Static Pressure 014 029 050 076 (107 144 .186
Infet Noise Criteria - - 16 03 29 s 40
Throw 3-6-14 1-10-20 [8-14-25 11-18-28 13-20-30 16-23-33 19-25-36
Airflow, CFM 85 110 140 h7s 220 b5 360
8" Total Pressure 019 033 053 083 1131 219 349
Round Static Pressure .015 025 041 064 1101 170 271
Inlet Noise Criteria - - - 15 22 29 37
Throw 3-6-16 4-10-20 7-13-24 11-16-27 14-20-30 18-24-34 22-27-38
Airflow, CFM 110 140 180 0 290 k70 430
10" Total Pressuse 021 033 055 090 (143 233 315
Oval Static Pressure 018 029 048 079 1126 205 276
inlet Noise Criteria - - - 0o 27 35 40
Throw 4-10-21 7-13-25 11-18-28 14-22-32 19-25-36 ba-29-40 25-31-43
Airflow, CFM 110 140 180 25 285 kes 465
12" Total Pressure 016 025 042 1066 1105 172 .280
Oval Static Pressure .014 023 039 1060 .097 159 .258
inlet Nolse Criteria - - = il 23 B1 39
Throw 5-11-22 7-14-25 12-18-28 13-20-30 19-25-36 D3-28-37 25-31-44

2 Slot » 60" (1524) Long

SYASNIJIQYII40UL LHOIT ANV 1OTS WAN3Id



Airflow, CFM 70 115 160 205 1250 295 340
6" Total Pressure 019 050 097 159 237 329 437
Round Static Pressure .010 027 .052 .086 127 1177 .235
Inlet Noise Criteria - = 19 26 132 36 38
Throw 3-5-12 6-9-17 19-12-19 11-16-22 14-18-25 15-19-27 16-20-28
Airflow, CFM 90 150 210 270 330 390 450
g" Total Pressure 016 .044 .086 142 1212 297 .395
Round Static Pressure .011 .032 .062 .102 .153 214 284
Inlet Noise Criteria ~ — 15 23 30 35 40
Throw 4-7-15 8-12-19 12-16-23 15-18-26 16-20-28 18-22-31 19-23-33
Airflow, CFM 160 225 . 290 355 420 485 550
10" Total Pressure .031 .060 .100 151 211 281 361
Oval Static Pressure 024 .048 .080 120 ,168 224 288
Inlet Noise Criteria ~ 15 22 29 34 39 43
Throw 8-12-19 12-16-23 15-19-26 17-21-30 19-23-32 20-24-34 21-26-37
Airflow, CFM i 220 300 380 460 540 620 700
12" Total Pressure i .03 066 .106 155 214 282 .360
Oval Static Pressure .029 .054 .087 127 ,175 231 294
Inlet Noise Criteria - 19 26 32 37 41 44
Throw 12-16-23 15-19-26 18-22-31 19-23-33 21-25-36 22-27-38 24-29-41

A2 74

A2
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Equipment Parts and Supplies

Type (e.g., manufactured parts, emergency parts service, miscellaneous material
and supplies and other): Midwest is a service organization at its core.
Midwest Mechanical maintains a stock of equipment parts and supplies
which are normally used in commercial HVAC repairs

Brand Name(s) stocked: All Brands.

Location of stocking parts: Many parts are stocked at our Lombard
warehouse. Whatever material is not stocked in Midwest's warehouse is
stocked at a variety of parts warehouses within a 10 mile radius. The
Midwest service team has ready access to a variety of parts and supplies
which are stocked locally

Standard Warranty (Parts & Labor): Midwest Mechanical's work is warrantied
for one year

Optional Warranty (components covered & Labor): Optional warranties are
available

Estimated Lead/Delivery Time: Varies based upon product and manufacturer
Percentage of locally stocked parts to delivered parts: It is estimated that
Midwest has access to 85% of their needed parts in local warehouses.

Detail Features & Benefits

Respondents are requested to provide service forms with detailed description of your
service offerings. Provide the minimum information as listed for your service categories on
the following classifications of service:

+ Startup & Commissioning Services

Define process for validation of system or equipment operation to design: System
validation is self-performed or via factory representatives depending on the specified




requirements, project documentation, or owner preferences. The basic procedures normally
involve three elements 1) Installation Qualification (IQ), 2) Operational Qualification (0Q), and
3) Performance Qualification (PQ) To complete the process the following documentsand
procedures are reviewed for accuracy, functionality, and proper operation depending on the
system design and complexity:

Functional specifications (the conceptual design)

Design drawings, plans, and specifications

Contractor documents (e.g. shop drawings and submittals)

Testing, adjusting, and balancing (TAB) and start-up reports

Commissioning report (the actual executing of validation protocols may commence;
commissioning may be performed as part of the development phase of validation)
Validation (1Q, 0Q, and PQ)

» Type (e.g., equipment startups, system checkouts, control verification, retro

commissioning, M & V verifications, rebate auditing, other):Midwest technicians
provide startup and checkout services on all types of HVAC equipment

> List key personnel (factory, sub-contract, other): Key personnel include:

o Project Manager
o Lead Midwest Technician
o Lead Factory Technician

» References (public sector only):

o South Suburban College
Lombard School District 44
West Chicago Library

Palos School District 118

Cook County District 104

Valley View School District 365U
Buffalo Grove Park District

O O O O O O

> Case studies describing benefits of services: See Case Studies in the Turnkey

section of this RFP

¢ Service & Maintenance

» Type: Midwest Mechanical offers a full range of maintenance and repair

services on all types of HVAC Systems, including preventative, full service
and emergency 24/7 repair

Define processes for each type of service and/or maintenance of the system or
the equipment: Midwest Mechanical has a dedicated Service Sales and
Operations staff which is dedicated to customizing our Service and
Maintenance offering to each individual client. Out process starts with a
clear understanding of the customer’s needs, and then sales and
operations work together to offer a proposal which meets those needs.
List key personnel: Roger Baaske (VP of Service Operations), Jason Nape
(Service Sales Manager)- Roger and Jason work together to provide service
and maintenance offerings to our clients



» References:

o South Suburban College ( Full Service Maintenance)
River Trails School District (chiller maintenance)
College of Lake County (HVAC maintenance)
Lombard School District 44 (HVAC maintenance)
Glencoe Park District (HVAC maintenance)
West Chicago Library (HVAC maintenance)
Downers Grove Park District (HVAC maintenance)
Village of Bartlett (HVAC maintenance)
Morton Grove Public Library (HVAC maintenance)
Palos School District 118 (HVAC maintenance)
Thornton High School District 205 (HVAC maintenance)
Crete Monee School District 201 (HVAC maintenance)
Lockport School District 91 (HVAC maintenance)
Waubonsie Community College (HVAC maintenance)

0O O 0O 00000000 Oo0CC

¢ Installation and Turnkey Contracting for HVAC and
related Scopes of Work

» Type: Turnkey Contracting for HVAC and Controls on new and existing
buildings
» Define process:
o Understand Client Needs for HVAC and related services
o Co-Author a Design Build solution with the owner
o Verify that the design and budget meets the customer needs
o Deliver a Co-Op proposal which details the scope of work and
pricing to the owner
o Begin Construction
» Bonding and licensing capabilities:
o Midwest Mechanical is licensed as a designer and contractor
o Midwest Mechanical offers P&P bonds to all public sector clients
» List key personnel:
o Dan Brandolino (Vice President- Public Sector)
o Lyle Weseloh (Director of Operations- Public Sector)
o Bob Hayes (Vice President of Engineering)
» References (public sector only)
o River Forest School District 90
Cook County School District 104
Buffalo Grove Park District
Palos School District 118
Valley View District 365U
Lombard School District 44
o Glenview Park District
» Case studies describing benefits of services

O 0 0 0 O



Case Study 1

N O) )
‘E E River Forest
& Public Schools

River Forest School District 90

To inspire a love of learning and ensure educational excellence
for every child

The Challenge

River Forest School District is a highly successful K-8 learning environment based in one of the premier
suburbs of Chicago. The three school buildings within the District were all constructed over 50 years ago
and each building includes several additions and renovations. Due to the age of the buildings, there was
a significant need to address a Building Automation System that was not maintainable and classroom
Unit Ventilators which were broken. The District was interested in an approach which provided a cost
effective but also high quality solution, and the ability to adhere to the District’s vision of cooling
readiness and a very restrictive construction schedule.

The Solution

Midwest Mechanical was in a unique position to offer the District the ability to do a true Design/Build
project through its NCPA Cooperative Purchasing (co-op) contract. This contract vehicle allowed the
District to work with Midwest directly to establish project scope, which resulted in reduced cost to the
District. The engineering, skilled labor and material, and project management needed to do the work
was purchased directly through the co-op contract, avoiding layers of markups. The District’s architect
performed an independent price check for the proposed scope. It was found that the Midwest proposal
price was 20% below the architect estimate. In addition, Midwest’s proposal was a guaranteed price
with no change orders.

The project schedule proved to be very challenging. In two of the buildings, Midwest could not start
work until July 15 and had to be substantially complete by the start of school on August 26. Planning
and logistics were critical in ensuring project success

About the Client



The main contact for District 90 throughout the project was the Business Manager, Anthony Cozzi. Mr.
Cozzi has been at the District for 12 years and has had the opportunity to do many projects there, using
different procurement vehicles. He was able to offer insight on his use of the co-op for this project.

Q: How were you able to show your School Board that this project was a “good deal” for the District?

A: “After receiving the scope of work and cost proposal from Midwest, we asked our architect, along
with our mechanical engineering consultant, to provide us with their own estimates. We did not share
the Midwest proposal with them, and theirs came in significantly higher. We then share with them
Midwest’s proposal for a complete review and they found no issues.”

Q: Why did you initially consider doing this work through the co-op?

A: “We initially felt that the cost savings were the driving factor. However, after we had in-depth
discussions with Midwest, we felt that their expertise was equally as important.”

Q: How did your Board react to using the co-op approach for purchasing services?

A: Once the Board understood that there were significant cost savings and that our District’s legal
counsel reviewed the contract, they were very supportive.”

Q: Describe how Midwest Mechanical interfaced with your architect on this project.

A: “Midwest was open to discussing all facets of the project with our architect in order for him to review
progress reports, pay out requests and perform walk thru’s in order to develop punch lists.”

Q: Did you experience any additional or “hidden” costs using this approach?
A: “No. As Midwest promised, their proposal included all costs, even found conditions in the field.”

Q: How would you describe the level of communication that you received from Midwest during Design
Development and Project Implementation?

A: “Midwest was always available whenever | needed help. Lyle, Jeff and Aaron always kept us informed
and handled every issue that arose.”

Q: Would you do more projects through the co-op?
A: “Absolutely!”
About Midwest Mechanical

Established in 1974, Midwest Mechanical is a privately held commercial HVAC services and facility
management company focused on energy efficiency for building owners and operators throughout
Chicagoland. As a licensed mechanical engineering design firm, with in-house Union labor, we partner
with clients to help control the cost of HVAC system operations through maintenance programs,
operations and design/retrofit projects. Midwest Mechanical is a member of the NCPA Purchasing
Cooperative allowing public sector clients the ability to purchase skilled labor and services direct.

How Can we Help Your School District



Case Study 2

The Challenge

Cook County School District 104 is a highly successful K-8 learning environment situated on the outskirts
of Chicago. The five school buildings within the District were all constructed over 50 years ago and each
facility includes several additions and renovations. The buildings were heavily renovated around 2000
with several phases of construction and upgrades being done since then. One of the few remaining
needs was the heating plant at Walker School. The plant was nearly 50 years old and represented the
largest financial risk to the District. The District was interested in an approach which provided a cost
effective but also high quality solution.

The Solution

Midwest Mechanical was in a unique position to offer the District the ability to do a true Design/Build
project through its NCPA Cooperative Purchasing (co-op) contract. This contract vehicle allowed the
District to work with Midwest directly to establish project scope, which resulted in reduced cost to the
District. The engineering, skilled labor and material, and project management needed for the project
was purchased directly through the co-op contract, avoiding layers of markups.

The existing heating plant had several ceiling mounted inline zone pumps with no redundancy. Midwest
engineering worked with the District’s Director of Building and Grounds, Don Dames to develop a scope.
The new heating plant include re-designed distribution system that reduced the number of pumps,
added system redundancy and located system pumps to the floor to allow for ease of maintenance. The
District was then able to conduct due diligence by comparing pricing developed by their architect with
the pricing established though the co-op. The co-op pricing was very favorable. In addition, Midwest's
proposal was a guaranteed price with no change orders.

About the Client



The Midwest team worked with two key District Administrators throughout the project. For all strategic
and business issues, Dr. Troy Whalen, the Superintendent was the main contact for District 104. Dr,
Whalen has been the Superintendent at 104 for six years. Don Dames, a 24 year District employee, was
responsible for all things technical. An interview was conducted with Dr. Troy Whalen and here are a
few of the exchanges:

Q: What was your experience purchasing services through a co-op prior to this project?
A: The District had done a Unit Vent/AC project through a purchasing co-op a few years ago. But other

than things like furniture, those were the only two projects for services.

Q: How would you describe your relationship with Midwest Mechanical?

A: Very positive. Midwest offers great communication. The project team gave me consistent updates.
They were very patient fielding our concerns.

Q: How were you able to show your board that this project was a “good deal” for the district?
A: The pricing which Midwest provided was compared to the architect’s estimate for the work.

Midwest’s pricing was below the estimate.

Q: How did you determine the scope of the project?
A: Our Buildings and Grounds Director worked directly with the Design/Build team at Midwest to co-
author a scope of work. The District was able to determine what manufacturers were used and what

layout was used for the mechanical room.

Q: How would you compare and contrast this project with similar HVAC projects that you've done in the
past using a different procurement vehicle?

A: The co-op approach is much simpler than any other method. It is very straightforward. Once a
solution is developed, the pricing is very prescriptive and easy to understand. Having done Performance
Contracting in the past, the co-op was a much more comfortable approach.

Q: Did you experience any additional or “hidden” costs using this approach?
A: “No.

Q: Would you do more projects through the co-op?
A: Yes

About Midwest Mechanical

Established in 1974, Midwest Mechanical is a privately held commercial HVAC services and facility
management company focused on energy efficiency for building owners and operators throughout
Chicagoland. As a licensed mechanical engineering design firm, with in-house Union labor, we partner
with clients to help control the cost of HVAC system operations through maintenance programs,



operations and design/retrofit projects. Midwest Mechanical is a member of the NCPA Purchasing
Cooperative allowing public sector clients the ability to purchase skilled labor and services direct.

How Can we Help Your School District

+ Warranty Services

» Type: Midwest Mechanical offers a standard one year parts and labor
guarantee on all Projects. In addition to our standard warranty, Midwest
has the ability to offer up to 10 years of additional parts and labor
warranty on a project. These additional warranty options allow the
customer to have peace of mind over an extended amount of time.

» Define processes for each type of warranty

o When a project is in the midst of completion, a warranty turnover
meeting is scheduled with the customer. In this meeting, the owner
is introduced to their service technician and service team that will
be their main contact during the warranty period.

o The Service/Warranty team is part of the equipment startup
process.

o Once work is complete and all equipment has been installed and
officially started up, the warranty term will commence.

o The customer will be in contact with their service team to address
any warranty or service issues that arise during the warranty
period.

» List key personnel (factory, sub-contract, other)

o Joe Senese, Project Manager

o Lyle Weseloh, Director of Operations- Public Sector

o Dustin Purcell, Service Sales- Public Sector

» References (public sector only)

o River Forest School District 90

Cook County School District 104

Buffalo Grove Park District

Palos School District 118

Valley View District 365U

Lombard School District 44

Glenview Park District

c O 0 0O OO0

¢ Energy Services

Type:
¢ Midwest Mechanical can provide a full array of Performance Contracting and Energy
Services.



Process:

Step 1: Preliminary Energy Audit
Conduct a relatively quick inspection of the customer's facilities to get a general idea of

the current energy use, improvements needed, and the potential for savings. Compile
the results of the preliminary analysis and prepare/present the findings to the
customer. At this point a decision is made to proceed with a formal investment grade
audit or pursue a different project path.

Step 2: Investment Grade Audit (IGA)

The IGA is a comprehensive audit of the customer's facilities. Prior to the IGA, the
customer and Midwest determine the audit scope. Following the IGA, Midwest presents
the final IGA Report to the customer to include an outline of a proposed project.

Step 3: Energy Performance Contract
The Energy Performance Contract defines the project scope, the terms of the guarantee to

include the terms of the Measurement and Verification (M&V) period and construction
schedule. Before the contract is finalized, the customer and Midwest work together to
determine the final project scope, based on the customer's priorities, projected energy
and O&M savings, and costs. The final Energy Performance Contract is reviewed to
ensure compliance with existing procurement rules and regulations. Energy Performance
Contract is signed by the customer and Midwest and the project commences. Note: While
developing the performance contract Midwest Mechanical can help the customer make
financing arrangements, most projects are financed through tax-exempt municipal leases
or state/local bonds.

Step 4: Measurement and Verification (M&V)

o Measurement and verification occurs after the project is completed when energy
and O&M cost savings are calculated to verify that the reduction in energy usage
meets the terms of the guarantee. Midwest performs the M&V and reports results
monthly or at agreed intervals to the customer.

o Midwest will offer full validation and guarantee of the energy savings to our
customer. This includes providing a financial guarantee of any shortfall of the
contractually committed energy savings.

¢ Describe the value to participating agencies
o Midwest Mechanical can offer a full array of Plumbing, Electrical and HVAC services
that allow the customer to take full advantage of the cooperative to save time,
money and resources.
¢ Describe the value to NCPA
o Midwest provides NCPA with a supplier that can offer customers a wider array of
services and solutions. By expanding our offering to include the scope of our



“Value Added Products and Services”, Midwest can increase the amount of revenue
sold through NCPA.
¢ Describe how your company would market this product and/or service through this contract
o Midwest is currently a leading provider of HVAC Service and Replacement to
private sector clients throughout its service territory. Midwest has created a
dedicated public sector sales team that would present this offering to clients in the
public sector. Midwest would market through public associations such as ASBO,
IPDA, and ILA to connect our offering with the end user.
¢ Provide an anticipated size of the market for this product and/or service in the public arena
o Our analysis indicates that the market opportunity for Midwest by being able to
offer HVAC service and replacement through the cooperative represents a $3M
annual growth opportunity.

Detailed Description

¢ Where is the product manufactured?
o Energy Services and Performance Contracting are not product centric offerings
¢ Any certifications provided?
o Our engineers are professionally licensed and degreed. We have Certified Energy
Managers as part of our Engineering team
o Our tradesman are all union trained and certified
¢ Where is the service performed?
o This service is performed by Midwest throughout the Chicagoland area.
¢ Who performs the service and what is their expertise?
o This service is performed by the following professionals:
» HVAC service- performed by union technicians that are trained and certified
to work on this type of equipment
=  HVAC replacement- performed by licensed engineers and union tradesman
that are trained and certified to do this type of work.
¢ s this a proprietary product and, if not, who is your competition?
o This service is not proprietary. Our competition is ESCO’s in the Chicago area.
¢ Provide references
The following are a list of school districts that Dan Brandolino, our Vice President-
Public Sector has entered into a contract with over the course of his career. These
projects were secured while Dan was representing other companies. However, they
do represent the level of relationship and knowledge that Midwest exhibits within the
K12 marketplace.



Reed-Custer CUSD255 (2002)

Braidwood, IL

Contract Amount: $2,000,000
Main Contact: Dr. Don Hendricks, Superintendent

Improvements: Roofing

¢ Equipment Rentals

» Type: Midwest Mechanical offers all types of HVAC and Power Rentals
> Brands available: Midwest Mechanical installs rental equipment which is
manufactured by all of the major manufacturers
» Locations of rental fleet:
o Midwest accesses four different local rental fleets, all within 20
miles of our Lombard office
» Process of accessing rental fleet during disaster event
> List key personnel
o Lyle Weseloh (Director of Operations- Public Sector)
o Joe Senese (Project Manager- Public Sector)
» Case studies describing benefits of services

The Following Case Study comes from one of our Rental Partners

The Setup

After a university lost operation of its chilled water plant as the result of a failed
compressor bearing, their local mechanical contractor recommended a temporary
solution during repairs that would span approximately two weeks in the middle of
the semester.

The Story

This university’s maintenance staff discovered a chiller failure on a quiet Saturday
morning, causing a scramble to find assistance and to put into a place a solution that
would allow for temporary operation by Monday morning when classes began, an
ambitious timeline. Contacted by the university’s mechanical contractor, Carrier
Rental Systems responded to the call, determined a preliminary solution, and
arrived onsite with equipment.



After doing an assessment for seasonality, Carrier determined that the full 1,700
tons represented by the failed chiller would not be necessary and that a 1,500 ton
system would suffice, capitalizing on space and a savings capture for the university.
Once on campus, Carrier quickly realized that space was at a premium on that end of
the premises and that a water-cooled system with cooling towers would answer the
challenge. Yet, another snag appeared: after a brief planning session, the university
realized it did not have enough internal power to run Carrier’'s temporary system.
Once that became evident, Carrier delivered portable generators along with taps for
the temporary chilled water lines.

Including these decisions, points of planning, and delivery and setup of equipment,
Carrier had the temporary system fully functional and running by Monday morning
for class.

The Upshot

The practical effect of the mishap was largely invisible to the faculty and student
body, Carrier reduced the university’s expenditure by meeting their need and
effectively engineering a solution that avoided unnecessary equipment and fuel
charges on an extremely tight timeline.

¢ Financial Services

» Type: Municipal Lease Offering
» Describe each type of funding and availability:
o Municipal Lease Offering
=  Midwest Mechanical has developed a private label municipal
lease offering which is designed to help customers finance
much needed HVAC projects. This offering is available to all
public sector clients.
> Funding Sources: Municipal Lease priced at current Muni Bond prices
> List key personnel
o Dan Brandolino (Vice President- Public Sector)
» References (public sector only)
o Johnston Community College ($3.5M)
o Alamance Community College ($2.5M)

¢ Professional Services

> Midwest does not offer “Professional Services” such as Engineering and
Architectural Services through our NCPA contract. Any Engineering provided is
inherent or incidental to the Turnkey Contracting Services which we provide.

¢ Site Surveys



Type: The Midwest team has the capability to provide a wide array of site
surveys. Our team of experienced engineers, field superintendents and
service technicians can survey equipment, energy, and maintenance items.
Describe type of survey

o All types of building surveys
Licensing and certification capabilities

o Midwest Mechanical is a licensed engineering firm in the state of

Illinois

o Midwest has several Certified Energy Managers on staff

o Midwest has several Professional Engineers on staff
Advanced technology uses for each type of survey

o Midwest has BIM modeling capability
List key personnel (internal and/or external)

o Lyle Weseloh, Director of Operations- Public Sector

o Dan Hollenbach, Engineering Manager
References (public sector only)

o Upon Request



Tab 8 - Va_ll_m_eAdded Products _a_n_d S_ervice__s

¢ Include any additional products and/or services available that vendor currently
performs in their normal course of business that is not included in the scope of the
solicitation that you think will enhance and add value to this contract for Region 14
ESC and all NCPA participating entities.

Executive Summary

Describe the product and/or service in an outline format
Describe the value to participating agencies
Describe the value to TCPN
Describe how your company would market this product and/or service through this
contract
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
Detail Description

L K I R 4

Where is the product manufactured?

Any certifications provided?

Where is the service performed?

Who performs the service and what is their expertise?

[s this a proprietary product and, if not, who is your competition?

Provide references

Provide case studies

Provide any pricing that is different than the pricing in Appendix C in this solicitation.
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Flooring

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various flooring materials in a building including:
= Demolition of existing flooring

= VCT Flooring

= Carpet

* Wood

* Gymnasium and Fieldhouse flooring
= Tile

¢ Describe the value to participating agencies
o Inmany cases, the replacement of flooring is a natural part of a larger
project within a building. There is tremendous value to an agency to have



one entity purchase and coordinate all trades and scopes of work within a
building.
¢ Describe the value to NCPA
o By having Midwest complete the flooring, it allows customers to utilize
NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Flooring would be offered as part of a larger project centered around HVAC
and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois
Detail Description

¢ Where is the product manufactured?
o The product is manufactured in various states and countries
¢ Any certifications provided?
o All required certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty flooring contractors will perform the work
¢ s this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
o Pricing is as outlined in this RFP response

Fire Alarm Systems

Executive Summary

¢ Describe the product and/or service in an outline format
o Fire Alarm systems and components in a building including
= Fire alarm panels
= Fire alarm detection devices
= Fire alarm communication wiring
¢ Describe the value to participating agencies
o Inmany cases, the replacement of a fire alarm system is a natural part of a
larger project within a building. There is tremendous value to an agency to



have one entity purchase and coordinate all trades and scopes of work
within a building.
Describe the value to NCPA
o By having Midwest complete the Fire Alarm work, it allows customers to
utilize NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Any Fire Alarm work would be offered as part of a larger project centered
around HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois

Detail Description

L

L4

Where is the product manufactured?
o The product is manufactured in various states and countries, by a variety of
manufacturing companies.
Any certifications provided?
o All fire alarm systems and components will meet required certification for
their intended purpose and use.
Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty Fire Alarm contractors will perform the work
Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response

Building Technology

Executive Summary

¢

Describe the product and/or service in an outline format
o Replacement of various Building Technology components in a building
including:
= Internet routers, servers and cabling
= Audio/Visual equipment



= (Classroom projection devices
= (Classroom learning technology
= Computers
Describe the value to participating agencies
o In many cases, the replacement of Technology Components is a natural part
of a larger project within a building. There is tremendous value to an
agency to have one entity purchase and coordinate all trades and scopes of
work within a building.
Describe the value to NCPA
o By having Midwest complete the renovation of Technology, it allows
customers to utilize NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Technology Replacement would be offered as part of a larger project
centered around HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois

Detail Description

*

L4

Where is the product manufactured?
o The products are manufactured in various states and countries
Any certifications provided?
o Any necessary certifications are provided as part of our scope of work
Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty Technology contractors will perform the work
[s this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Security Systems

Executive Summary

¢

Describe the product and/or service in an outline format



o Replacement of various Building Security Systems and Components in a
building including:
= Security Panels
= Security sensors
= (Cameras
= Communication devices and cabling
» Security software
»  Security monitoring
= On-site Security services
Describe the value to participating agencies
o Inmany cases, the replacement of a Security System is a natural part of a
larger project within a building. There is tremendous value to an agency to
have one entity purchase and coordinate all trades and scopes of work
within a building.
Describe the value to NCPA
o By having Midwest complete the Security work, it allows customers to
utilize NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Building Security work would be offered as part of a larger project centered
around HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois

Detail Description

*

*

*

*

Where is the product manufactured?
o The products used are manufactured in various states and countries
Any certifications provided?
o All necessary certifications are provided as part of our scope of work
Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty Security System contractors will perform the work
Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response



Roofing
Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various types of Roofing materials in a building including:
= Demolition of existing roofing
= Various types of roof decking
= Various types of roofing insulation
= Various types of roofing membrane
= Shingles of various types
» Tile roofs
= Metal roofing
=  Gutters and related work
¢ Describe the value to participating agencies
o In many cases, the replacement of roofing is a natural part of a larger
project within a building. There is tremendous value to an agency to have
one entity purchase and coordinate all trades and scopes of work within a
building.
¢ Describe the value to NCPA
o By having Midwest complete the roofing, it allows customers to utilize NCPA
for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Roofing would be offered as part of a larger project centered around HVAC
and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois
Detail Description

¢ Where is the product manufactured?
o The many roofing products are manufactured in various states and
countries
¢ Any certifications provided?
o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty roofing contractors will perform the work
¢ s this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request



¢ Provide case studies

o Available upon request

¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Energy Analysis

Executive Summary

*

Describe the product and/or service in an outline format
o Conducting an Energy Analysis in a building including:
= Collecting and analyzing electric and gas bills
= Conducting an energy audit
= Performing a building survey to understand existing conditions
* Providing an analysis of various retrofit options
=  Perform calculations showing energy savings
= Provide recommendations for equipment replacement
Describe the value to participating agencies
o In many cases, an energy audit is a natural part of a larger project within a
building. There is tremendous value to an agency to have one entity
purchase and coordinate all trades and scopes of work within a building.
Describe the value to NCPA
o By having Midwest complete an energy analysis, it allows customers to
utilize NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o An energy analysis would be offered as part of a larger project centered
around HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois

Detail Description

*

*

Where is the product manufactured?

o There is no product
Any certifications provided?

o Professional and Energy Engineering licenses provided
Where is the service performed?

o This service is performed in any large public building
Who performs the service and what is their expertise?

o Midwest Mechanical will perform the work



¢ Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Concrete work

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement and Installation of various concrete components in a building
including:
= Demolition of existing concrete structure
= Necessary framing
= Necessary site work and prep
= Any required civil engineering to perform the work
= Concrete pouring
= Concrete finishing
¢ Describe the value to participating agencies
o Inmany cases, the replacement of concrete is a natural part of a larger
project within a building. There is tremendous value to an agency to have
one entity purchase and coordinate all trades and scopes of work within a
building.
¢ Describe the value to NCPA
o By having Midwest complete the concrete, it allows customers to utilize
NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Concrete services would be offered as part of a larger project centered
around HVAC and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois
Detail Description

¢ Where is the product manufactured?
o The product is manufactured in various states and countries

¢ Any certifications provided?



o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty concrete contractors will perform the work
¢ Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
# Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

General Contracting

Executive Summary

¢ Describe the product and/or service in an outline format
o Performing various General Contracting duties in a building including:
= Site work
= General Carpentry
= Site Supervision
=  Cleanup
= Coordination of Subcontractors
= Development of a project schedule
= Site Security and Safety
= Purchasing and managing of various subcontractors
¢ Describe the value to participating agencies
o Inmany cases, General Contracting is a natural part of a larger project
within a building. There is tremendous value to an agency to have one
entity purchase and coordinate all trades and scopes of work within a
building.
¢ Describe the value to NCPA
o By having Midwest complete necessary General Contracting work, it allows
customers to utilize NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o General Contracting would be offered as part of a larger project centered
around HVAC and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena



o The market size is in excess of $100M in Illinois
Detail Description

¢ Where is the product manufactured?
o The necessary products are manufactured in various states and countries
¢ Any certifications provided?
o All Necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Midwest Mechanical will perform the work
¢ s this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Cabinetry and Millwork

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various cabinetry and millwork in a building including:
= Demolition of existing cabinetry and millwork
= Design of new cabinetry and millwork
= Installation of new cabinetry and millwork
= [Installation of necessary trim and finish work

¢ Describe the value to participating agencies
o Inmany cases, the replacement of cabinetry and millwork is a natural part
of a larger project within a building. There is tremendous value to an
agency to have one entity purchase and coordinate all trades and scopes of
work within a building.
¢ Describe the value to NCPA
o By having Midwest complete the cabinetry and millwork, it allows
customers to utilize NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract



o Cabinetry and millwork would be offered as part of a larger project
centered around HVAC and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in Illinois
Detail Description

¢ Where is the product manufactured?
o The product is manufactured in various states and countries
¢ Any certifications provided?
o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty cabinetry and millwork contractors will perform the work
¢ Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Electrical

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various Electrical components in a building including:
= Electrical Service into the building
= Main electrical distribution
= Electrical distribution panels
= Electrical disconnect switching
*  Wiring and conduit
= Switching and control
= Breakers panels and circuiting
= Transformers
¢ Describe the value to participating agencies
o In many cases, the replacement of electrical components and wiring is a
natural part of a larger project within a building. There is tremendous
value to an agency to have one entity purchase and coordinate all trades
and scopes of work within a building.
¢ Describe the value to NCPA



o By having Midwest complete the electrical work, it allows customers to
utilize NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Electrical services would be offered as part of a larger project centered
around HVAC and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $100M in lllinois
Detail Description

¢ Where is the product manufactured?
o The products used for electrical work are manufactured in various states
and countries
¢ Any certifications provided?
o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Midwest Mechanical will perform the work
¢ Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Fencing

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various Fencing materials in a building including:
= Demolition of existing fencing
= Selection of new fencing material
= (Civil engineering required to locate new fence
= Installation of new fencing

¢ Describe the value to participating agencies



o Inmany cases, the replacement of fencing is a natural part of a larger
project within a building. There is tremendous value to an agency to have
one entity purchase and coordinate all trades and scopes of work within a
building.
Describe the value to NCPA
o By having Midwest complete the fending, it allows customers to utilize
NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Fencing would be offered as part of a larger project centered around HVAC
and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois

Detail Description

¢

¢

*

L

Where is the product manufactured?
o The product is manufactured in various states and countries
Any certifications provided?
o All necessary certifications are provided
Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty fencing contractors will perform the work
Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response

Site Work

Executive Summary

*

Describe the product and/or service in an outline format
o Performing site work for a building project including:
= Excavation of the site
» Removal of spoils



= Grading of site
= Backfill of site
» Introduction of new materials
= Site drainage and water detention
= Storm sewer
= Erosion remediation
Describe the value to participating agencies
o In many cases, site work is a natural part of a larger project within a
building. There is tremendous value to an agency to have one entity
purchase and coordinate all trades and scopes of work within a building.
Describe the value to NCPA
o By having Midwest complete the site work, it allows customers to utilize
NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Site Work would be offered as part of a larger project centered around
HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois

Detail Description

*

¢

Where is the product manufactured?
o The products used for site work are manufactured in various states and
countries
Any certifications provided?
o All necessary certifications are provided
Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty site contractors will perform the work
Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response

¢

Masonry



Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various masonry materials in a building including:
= Demolition of existing masonry work
= Selection of new masonry material
= Layout and site engineering necessary
» [Installation of new masonry
# Describe the value to participating agencies
o Inmany cases, the replacement of masonry is a natural part of a larger
project within a building. There is tremendous value to an agency to have
one entity purchase and coordinate all trades and scopes of work within a
building.
¢ Describe the value to NCPA
o By having Midwest complete the masonry, it allows customers to utilize
NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Masonry services would be offered as part of a larger project centered
around HVAC and related services. '
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois
Detail Description

¢ Where is the product manufactured?
o The products used for masonry services are manufactured in various states
and countries
¢ Any certifications provided?
o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty masonry contractors will perform the work
¢ Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies
o Available upon request
¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response



Windows and Curtainwall

Executive Summary

¢ Describe the product and/or service in an outline format
o Replacement of various window and curtainwall materials in a building
including:
= Demolition of existing windows and curtainwall
» Prep for new windows and curtainwall
= Selection of new windows and curtainwall
= Necessary engineering
= All caulking and sealing necessary
= Installation of required insulation
¢ Describe the value to participating agencies
o In many cases, the replacement of windows and curtainwall is a natural
part of a larger project within a building. There is tremendous value to an
agency to have one entity purchase and coordinate all trades and scopes of
work within a building.
¢ Describe the value to NCPA
o By having Midwest complete the windows and curtainwall, it allows
customers to utilize NCPA for even more value on a given project.
¢ Describe how your company would market this product and/or service through this
contract
o Windows and Curtainwall would be offered as part of a larger project
centered around HVAC and related services.
¢ Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois
Detail Description

¢ Where is the product manufactured?
o The window and curtainwall products are manufactured in various states
and countries
¢ Any certifications provided?
o All necessary certifications are provided
¢ Where is the service performed?
o This service is performed in any large public building
¢ Who performs the service and what is their expertise?
o Specialty window and curtainwall contractors will perform the work
¢ s this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
¢ Provide references
o Available upon request
¢ Provide case studies



*

o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response

Painting

Executive Summary

L

Describe the product and/or service in an outline format
o Performing various painting services in a building including:
= Scraping and Removal of existing painting
= Selection of new paint
» Necessary scaffolding
= Necessary floor and furniture protection
* General painting services
Describe the value to participating agencies
o Inmany cases, Painting is a natural part of a larger project within a
building. There is tremendous value to an agency to have one entity
purchase and coordinate all trades and scopes of work within a building.
Describe the value to NCPA
o By having Midwest complete the painting, it allows customers to utilize
NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Painting services would be offered as part of a larger project centered
around HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois

Detail Description

L

¢

Where is the product manufactured?

o The products are manufactured in various states and countries
Any certifications provided?

o All certifications are provided
Where is the service performed?

o This service is performed in any large public building
Who performs the service and what is their expertise?

o Specialty Painting contractors will perform the work
[s this a proprietary product and, if not, who is your competition?

o None of the products under this scope of work is proprietary
Provide references



o Available upon request

¢ Provide case studies

o Available upon request

¢ Provide any pricing that is different than the pricing in Appendix C in this solicitation.
Pricing is as outlined in this RFP response

Ceilings

Executive Summary

¢ Describe the product and/or service in an outline format

o Replacement and Installation of various ceiling products in a building
including:
* Demolition of existing ceiling material
= Design of new ceiling
= Selection of new ceiling material
= (Coordination with lighting contractor
= Installation of new grid
= Installation of new ceiling material
= Necessary floor protection and cleanup

Describe the value to participating agencies
o Inmany cases, the replacement of ceiling is a natural part of a larger project
within a building. There is tremendous value to an agency to have one
entity purchase and coordinate all trades and scopes of work within a
building.
Describe the value to NCPA
o By having Midwest complete the ceiling work, it allows customers to utilize
NCPA for even more value on a given project.
Describe how your company would market this product and/or service through this
contract
o Ceiling work would be offered as part of a larger project centered around
HVAC and related services.
Provide an anticipated size of the market for this product and/or service in the public
arena
o The market size is in excess of $10M in Illinois

Detail Description

¢ Where is the product manufactured?

o The product is manufactured in various states and countries

¢ Any certifications provided?

o All necessary certifications are provided
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Where is the service performed?
o This service is performed in any large public building
Who performs the service and what is their expertise?
o Specialty ceiling contractors will perform the work
Is this a proprietary product and, if not, who is your competition?
o None of the products under this scope of work is proprietary
Provide references
o Available upon request
Provide case studies
o Available upon request
Provide any pricing that is different than the pricing in Appendix C in this solicitation.

Pricing is as outlined in this RFP response



Tab 9 - Required Documents

¢ Clean Air and Water Act / Debarment Notice

¢ Contractors Requirements

¢ Antitrust Certification Statements

¢+ FEMA Standard Terms and Conditions Addendum for Contracts and Grants
¢ Required Clauses for Federal Assistance by FTA

¢ State Notice Addendum



Clean Air and Water Act & Debarment Notice

I, the Vendor, am in compliance with all applicable standards, orders or regulations issued
pursuant to the Clean Air Act of 1970, as Amended (42 U.S. C. 1857 (h), Section 508 of the
Clean Water Act, as amended (33 U.S.C. 1368), Executive Order 117389 and Environmental
Protection Agency Regulation, 40 CFR Part 15 as required under OMB Circular A-102,
Attachment O, Paragraph 14 (1) regarding reporting violations to the grantor agency and to
the United States Environment Protection Agency Assistant Administrator for the
Enforcement.

I hereby further certify that my company has not been debarred, suspended or otherwise
ineligible for participation in Federal Assistance programs under Executive Order 12549,
“Debarment and Suspension”, as described in the Federal Register and Rules and
Regulations

Potential Vendor Midwest Mechanical Group, LLC.

Print Name .- Sam Giampapa | a
Address arkview R
City, Sate, Zip L.thandJLﬁﬂli& _

Authorized signature . ((_1/ ,C = Z: ——r

Date 7 -7~ é



Coniractor Requirements

Contractor Certification
Contractor’'s Employment Eligibility

By entering the contract, Contractor warrants compliance with the Federal Immigration and Nationality
Act (FINA), and all other federal and state immigration laws and regulations. The Contractor further
warrants that it is in compliance with the various state statues of the states it is will operate this
contract in.

Participating Government Entities including School Districts may request verification of compliance from
any Contractor or subcontractor performing work under this Contract. These Entities reserve the right
to confirm compliance in accordance with applicable laws.

Should the Participating Entities suspect or find that the Contractor or any of its subcontractors are not
in compfiance, they may pursue any and all remedies allowed by law, including, but not limited to:
suspension of work, termination of the Contract for default, and suspension and/or debarment of the
Contractor. All costs necessary to verify compliance are the responsibility of the Contractor.

The offeror complies and maintains compliance with the appropriate statutes which requires
compliance with federal immigration laws by State employers, State contractors and State
subcontractors in accordance with the E-Verify Employee Eligibility Verification Program.

Contractor shall comply with governing board policy of the NCPA Participating entities in which work is
being performed

Fingerprint & Background Checks

If required to provide services on school district property at least five (5) times during a month,
contractor shall submit a full set of fingerprints to the school district if requested of each person or
employee who may provide such service. Alternately, the school district may fingerprint those persons
or employees. An exception to this requirement may be made as authorized in Governing Board policy.
The district shall conduct a fingerprint check in accordance with the appropriate state and federal laws
of all contractors, subcontractors or vendors and their employees for which fingerprints are submitted
to the district. Contractor, subcontractors, vendors and their employees shall not provide services on
school district properties until authorized by the District.



The offeror shall comply with fingerprinting requirements in accordance with appropriate statutes in the
state in which the work is being performed unless otherwise exempted.

Contractor shall comply with governing board policy in the school district or Participating Entity in which
work is being performed

Business Operations in Sudan, Iran
In accardance with A.R.S. 35-391 and A.R.S. 35-393, the Contractor hereby certifies that the contractor
does not have scrutinized business operations in Sudan and/or fran,

Authorized signature 7 ’

Date B v Ry '_.;L -
Antitrust Certification Statements (Tex. Government Code § 2155.005)

| affirm under penalty of perjury of the laws of the State of Texas that:

(1) tam duly authorized to execute this contract on my own behalf or on behalf of the company,
corporation, firm, partnership or individual (Company) listed below;

(2) In connection with this bid, neither | nor any representative of the Company has violated any
provision of the Texas Free Enterprise and Antitrust Act, Tex. Bus. & Comm. Code Chapter 15;

(3) In connection with this bid, neither 1 nor any representative of the Company has violated any federal
antitrust law; and

(4) Neither | nor any representative of the Company has directly or indirectly communicated any of the
contents of this bid to a competitor of the Company or any other company, corporation, firm,
partnership or individual engaged in the same line of business as the Company.

Company name Midwest Mechanical Group, LLC.
Address 801 Parkview Blvd -
City/State/Zip Lombard, IL. 60148
Telephone No. 630-850-2300
Fax No. 630-655-0730
Email address Sam.Giampapat@midwestmech.com

Printed name Sam Giampapa



Position with company President
Authorized signature /,;?T 77 7 )\

FEMA Standard Terms and Conditions Addendum for Contracts and
Grants

If any purchase made under the Master Agreement is funded in whole or in part by Federal Emergency
Management Agency (“FEMA”) grants, Contractor shall comply with all federal laws and regulations
applicable to the receipt of FEMA grants, including, but not limited to the contractual procedures set
forth in Title 44 of the Code of Federal Regulations, Part 13 (“44 CFR 13”).

In addition, Contractor agrees to the following specific provisions:

1) Pursuant to 44 CFR 13.36(i)(1), University is entitled to exercise all administrative, contractual, or
other remedies permitted by law to enforce Contractor’'s compliance with the terms of this Master
Agreement, including but not limited to those remedies set forth at 44 CFR 13.43.

2) Pursuant to 44 CFR 13.36(i)(2), University may terminate the Master Agreement for cause or
convenience in accordance with the procedures set forth in the Master Agreement and those
provided by 44 CFR 13.44.

3) Pursuant to 44 CFR 13.36(i)(3)-(6){12), and (13}, Contractor shall comply with the following federal
laws:

a. Executive Order 11246 of September 24, 1965, entitled “Equal Employment
Opportunity,” as amended by Executive Order 11375 of October 13, 1967, and as
supplemented in Department of Labor ("DOL”) regulations (41 CFR Ch. 60);

b. Copeland “Anti-Kickback” Act (18 U.5.C. 874}, as supplemented in DOL regulations (29
CFR Part 3);

¢. Davis-Bacon Act (40 U.S.C. 276a-276a-7) as supplemented by DOL regulations (29 CFR
Part 5);

d. Section 103 and 107 of the Contract Work Hours and $afety Standards Act (40 U.S.C.
327-30) as supplemented by DOL regulations (29 CFR Part 5);



4)

5)

6)

7)

8)

e. Section 306 of the Clean Air Act {42 U.5.C. 1857(h), section 508 of the Clean Water Act
(33 U.5.C. 1368), Executive Order 11738, and Environmental Protection Agency
regulations {40 CFR part 15); and
f. Mandatory standards and policies relating to energy efficiency which are contained in
the state energy conservation play issued in compliance with the Energy Policy and
Conservation Act (Pub. L.94-163, 89 Stat. 871).
Pursuant to 44 CFR 13.36{i){7), Contractor shall comply with FEMA requirements and regulations
pertaining to reporting, including but not limited to those set forth at 44 CFR 40 and 41.
Pursuant to 44 CFR 13.36(i)(8), Contractor agrees to the following provisions 72 regarding patents:
a. All rights to inventions and/or discoveries that arise or are developed, in the course of
or under this Agreement, shall belong to the participating agency and be disposed of in
accordance with the participating agencies policy. The participating agency, at its own
discretion, may file for patents in connection with all rights to any such inventions
and/or discoveries.
Pursuant to 44 CFR 13.36{i)(8), Contractor agrees to the following provisions, regarding copyrights:
3. Ifthis Agreement resuits in any copyrightable material cr inventions, in accordance with 44
CFR 13.34, FEMA reserves a royalty-free, nonexclusive, and irrevocable license to reproduce,
publish or otherwise use, for Federal Government purposes:
1) The copyright in any work developed under a grant or contract; and
2) Any rights of copyright to which a grantee or a contactor purchases ownership with
grant support.
Pursuant to 44 CFR 13.36(i)(10), Contractor shall maintain any books, documents, papers, and
records of the Contractor which are directly pertinent to this Master Agreement, At any time during
normal business hours and as often as the participating agency deems necessary, Contractor shall
permit participating agency, FEMA, the Comptroller General of United States, or any of their duly
authorized representatives to inspect and photocopy such records for the purpose of making audit,
examination, excerpts, and transcriptions.
Pursuant to 44 CFR 13.36{i){11), Contractor shall retain all required records for three years after
FEMA or participating agency makes final payments and all other pending matters are closed. In
addition, Contractor shall comply with record retention requirements set forth in 44 CFR 13.42.

Required Clauses for Federal Assistance provided by FTA

ACCESS TO RECORDS AND REPORTS

Contractor agrees to:

a) Maintain all books, records, accounts and reports required under this Contract for a
period of not less than three (3) years after the date of termination or expiration of this
Contract or any extensions thereof except in the event of litigation or settlement of claims
arising from the performance of this Contract, in which case Contractor agrees to maintain
same until Public Agency, the FTA Administrator, the Comptroller General, or any of their
duly authorized representatives, have disposed of all such litigation, appeals, claims or
exceptions related thereto.



b)

Permit any of the foregoing parties to inspect all work, materials, payrolls, and other data

and records with regard to the Project, and to audit the books, records, and accounts with
regard to the Project and to reproduce by any means whatsoever or to copy excerpts and
transcriptions as reasonably needed for the purpose of audit and examination.

FTA does not require the inclusion of these requirements of Article 1.01 in subcontracts. Reference 49
CFR 18.39 (i)(11).

1)

2)

CIVIL RIGHTS / TITLE VI REQUIREMENTS

Non-discrimination. In accordance with Title Vi of the Civil Rights Act of 1964, as amended,
42 U.S.C. § 2000d, Section 303 of the Age Discrimination Act of 1975, as amended, 42 U.S.C.
§ 6102, Section 202 of the Americans with Disabilities Act of 1990, as amended, 42 U.S.C. §
12132, and Federal Transit Law at 49 U.5.C. § 5332, Contractor or subcontractor agrees that
it will not discriminate against any employee or applicant for employment because of race,
color, creed, national origin, sex, marital status age, or disability. in addition, Contractor
agrees to comply with applicable Federal implementing regulations and other implementing
reguirements FTA may issue.

Equal Employment Opportunity. The following Equal Employment Opportunity
requirements apply to this Contract:

a. Race Color, Creed, National Orizin, Sex. In accordance with Title Vil of the Civil Rights
Act, as amended, 42 U.5.C. § 2000e, and Federal Transit Law at 49 U.S.C. § 5332, the
Contractor agrees to comply with all applicable Equal Employment Opportunity
requirements of U.S. Dept. of Labor regulations, “Office of Federal Contract Compliance
Programs, Equal Employment Opportunity, Department of Labor, 41 CFR, Parts 60 et
seq., and with any applicable Federal statutes, executive orders, regulations, and
Federal policies that may in the future affect construction activities undertaken in the
course of this Project. Contractor agrees to take affirmative action to ensure that
applicants are employed, and that employees are treated during employment, without
regard to their race, color, creed, national origin, sex, marital status, or age. Such action
shall include, but not be limited to, the following: employment, upgrading, demotion or
transfer, recruitment or recruitment advertising, layoff or termination, rates of pay or
other forms of compensation; and selection for training, including apprenticeship. In
addition, Contractor agrees to comply with any implementing requirements FTA may
issue.

b. Age. Inaccordance with the Age Discrimination in Employment Act (ADEA) of 1967, as
amended, 29 U.S.C. Sections 621 through 634, and Equal Employment Opportunity
Commission (EEOC) implementing regulations, “Age Discrimination in Employment Act”,
29 CFR Part 1625, prohibit employment discrimination by Contractor against individuals
on the basis of age, including present and prospective employees. In addition,
Contractor agrees to comply with any implementing requirements FTA may issue.

c. Disabilities. In accordance with Section 102 of the Americans with Disabilities Act of
1990, as amended (ADA), 42 U.S.C. Sections 12101 et seq., prohibits discrimination
against gualified individuals with disabilities in programs, activities, and services, and



imposes specific requirements on public and private entities. Contractor agrees that it
will comply with the requirements of the Equal Employment Opportunity Commission
(EEQC), “Regulations to Implement the Equal Employment Provisions of the Americans
with Disabilities Act,” 29 CFR, Part 1630, pertaining to employment of persons with
disabilities and with their responsibilities under Titles | through V of the ADA in
employment, public services, public accommodations, telecommunications, and other
provisions,

d. Seprecated Facilities. Contractor certifies that their company does not and will not
maintain or provide for thelr employees any segregated facilities at any of their
establishments, and that they do not and will not permit their employees to perform
their services at any location under the Contractor’s control where segregated facilities
are maintained. As used in this certification the term “segregated facilities” means any
waiting rooms, work areas, restrooms and washrooms, restaurants and other eating
areas, parking lots, drinking fountains, recreation or entertainment areas,
transportation, and housing facilities provided for employees which are segregated by
explicit directive or are in fact segregated on the basis of race, color, religion or national
origin because of habit, local custom, or otherwise. Contractor agrees that a breach of
this certification will be a violation of this Civil Rights clause.

3) Solicitations for Subcontracts, Including Procurements of Materials and Equipment. In all
solicitations, either by competitive bidding or negotiation, made by Contractor for work to
be performed under a subcontract, including procurements of materials or leases of
equipment, each potential subcontractor or supplier shall be notified by Contractor of
Contractor's obligations under this Contract and the regulations relative to non-
discrimination on the grounds of race, color, creed, sex, disability, age or national origin.

4) Sanctions of Non-Compliance. In the event of Contractor's non-compliance with the non-
discrimination provisions of this Contract, Public Agency shall impose such Contract
sanctions as it or the FTA may determine to be appropriate, including, but not limited to: 1)
Withholding of payments to Contractor under the Contract until Contractor complies,
and/or; 2) Cancellation, termination or suspension of the Contract, in whole or in part.

Controctor agrees to include the requirements of this clause in each subcontract financed in whole or in
part with Federal assistance provided by FTA, modified only if necessary to identify the affected parties.

DISADVANTAGED BUSINESS PARTICIPATION

This Contract is subject to the requirements of Title 49, Code of Federal Regulations, Part 26, “Participation
by Disadvantaged Business Enterprises in Department of Transportation Financial Assistance Programs”,
therefore, it is the policy of the Department of Transportation (DOT) to ensure that Disadvantaged
Business Enterprises (DBEs), as defined in 49 CFR Part 26, have an equal opportunity to receive and
participate in the performance of DOT-assisted contracts.

1) Non-Discrimination Assurances. Contractor or subcontractor shall not discriminate on the
basis of race, color, national origin, or sex in the performance of this Contract. Contractor
shall carry out all applicable requirements of 49 CFR Part 26 in the award and administration
of DOT-assisted contracts. Failure by Contractor to carry out these requirements is a



material breach of this Contract, which may result in the termination of this Contract or
other such remedy as public agency deems appropriate. Each subcontract Contractor signs
with a subcontractor must include the assurance in this paragraph. (See 49 CFR 26.13(b}),

2) Prompt Payment. Contractor is required to pay each subcontractor performing Work under
this prime Contract for satisfactory performance of that work no later than thirty (30) days
after Contractor’s receipt of payment for that Work from public agency. n addition,
Contractor is required to return any retainage payments to those subcontractors within
thirty (30) days after the subcontractor’s work related to this Contract is satisfactorily
completed and any liens have been secured. Any delay or postponement of payment from
the above time frames may occur only for good cause following written approval of public
agency. This clause applies to both DBE and non-DBE subcontractors. Contractor must
promptly notify public agency whenever a DBE subcontractor performing Work related to
this Contract is terminated or fails to complete its Work, and must make good faith efforts
to engage another DBE subcontractor to perform at least the same amount of work.
Contractor may not terminate any DBE subcontractor and perform that Work through its
own forces, or those of an affiliate, without prior written consent of public agency.

3) DBE Program. In connection with the performance of this Contract, Contractor will
cooperate with public agency in meeting its commitments and goals to ensure that DBEs
shall have the maximum practicable opportunity to compete for subcontract work,
regardless of whether a contract goal is set for this Contract. Contractor agrees to use good
faith efforts to carry out a policy in the award of its subcontracts, agent agreements, and
procurement contracts which will, to the fullest extent, utilize DBEs consistent with the
efficient performance of the Contract.

ENERGY CONSERVATION REQUIREMENTS

Contractor agrees to comply with mandatory standards and policies relating to energy efficiency which
are contained in the State energy conservation plans issued under the Energy Policy and Conservation
Act, as amended, 42 U.5.C. Sections 6321 et seq. and 41 CFR Part 301-10.

FEDERAL CHANGES

Contractor shall at all times comply with ail applicable FTA regulations, policles, procedures and
directives, including without limitation those listed directly or by reference in the Contract between
public agency and the FTA, as they may be amended or promulgated from time to time during the term
of this contract. Contractor’s failure to so comply shall constitute a material breach of this Contract.

INCORPORATION OF FEDERAL TRANSIT ADMINISTRATION (FTA) TERMS

The provisions include, in part, certain Standard Terms and Conditions required by the U.S. Department
of Transportation {DOT), whether or not expressly set forth in the preceding Contract provisions. All
contractual provisions required by the DOT, as set forth in the most current FTA Circular 4220.1F, dated
November 1, 2008, are hereby incorporated by reference. Anything to the contrary herein
notwithstanding, all FTA mandated terms shall be deemed to control in the event of a conflict with other



provisions contained in this Contract. Contractor agrees not to perform any act, fail to perform any act,
or refuse to comply with any public agency requests that would cause public agency to be in violation of
the FTA terms and conditions.

NO FEDERAL GOVERNMENT OBLIGATIONS TO THIRD PARTIES

Agency and Contractor acknowledge and agree that, absent the Federal Government'’s express written
consent and notwithstanding any concurrence by the Federal Government in or approval of the
solicitation or award of the underlying Contract, the Federal Government is not a party to this Contract
and shall not be subject te any obligations or liabilities to agency, Contractor, or any other party
(whether or not a party to that contract) pertaining to any matter resulting from the underlying
Contract.

Contractor ogrees to include the above clause in each subcontract financed in whole or in part with
federal nssistance provided by the FTA. It is further agreed that the clause shall not be modified, except
to identify the subcontractor who will be subject to its provisions.

PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS

Contractor acknowledges that the provisions of the Program Fraud Civil Remedies Act of 1986, as
amended, 31 U.S.C. §§ 3801 et seq. and U.S. DOT regulations, “Program Fraud Civil Remedies,” 49 CFR
Part 31, apply to its actions pertaining to this Contract. Upon execution of the underlying Contract,
Contractor certifies or affirms the truthfulness and accuracy of any statement it has made, it makes, it
may make, or causes to me made, pertaining to the underlying Contract or the FTA assisted project for
which this Contract Work is being performed.

In addition to other penalties that may be applicable, Contractor further acknowledges that if it makes, or
causes to be made, a false, fictitious, or fraudulent claim, statement, submission, or certification, the
Federal Government reserves the right to impose the penalties of the Program Fraud Civil Remedies Act of
1986 on Contractor to the extent the Federal Government deems appropriate.

Contractor also acknowledges that if it makes, or causes to me made, a false, fictitious, or fraudulent claim,
statement, submission, or certification to the Federal Government under a contract connected with a
project that is financed in whole or in part with Federal assistance originally awarded by FTA under the
authority of 49 U.S.C. § 5307, the Government reserves the right to impose the penalties of 18 U.S.C. §
1001 and 49 U.5.C. § 5307 (n)(1) on the Contractor, to the extent the Federal Government deems

appropriate.

Contractor agrees to include the above clauses in each subcontract financed in whole or in part with
Federal assistance provided by FTA. It is further agreed that the clouses shall not be modified, except to
identify the subcontractor who will be subject to the provisions.



State Notice Addendum

The National Cooperative Purchasing Alliance (NCPA), on behalf of NCPA and its current and potential
participants to include all county, city, special district, local government, school district, private K-12
school, higher education institution, state, tribal government, other government agency, healthcare
organization, nonprofit organization and all other Public Agencies focated nationally in all fifty states,
issues this Request for Proposal (RFP} to result in a national contract.

For your reference, the links below include some, but not all, of the entities included in this proposal:

htt :/ www.usa.i;ov-A-encies Local Government/Cities.shtm!

htt.: ‘nces.ed.zov.zloballocator;

htt.s: “harvester.census.zov/imls/search/index.as;

htt: ;' ‘nccsweb.urban.orz/PubAp s search.uh.

htt.: ; www.usa..ov;Government, Tribal-Sites/index.shtml

htty: ;www.usa.. ov/A.encies;State-and-Territories.shtm|

htti,:  www.nreca.coo; ‘about-electric-coo-eratives/member-director:,
htti.s: /sos.ore;on.zov’blue-hook/Pa_es/state.asux

htt; s: . ortal.ehawaii. .ov; overnment’

htti's: access.wa..ov. ;overnmenta encies.html




Region XIV Education Service Center
1850 Highway 351
Abilene, TX 9g601-4750
325-675-8600
FAX 325-675-8659

Monday, August 24, 2020

Midwest Mechanical LLC
ATTN: Sam Giampapa
801 Parkview Blvd
Lombard, IL 60148

Dear Sam:

Region XIV Education Service Center is happy to announce that Midwest Mechanical
LLC has been awarded an annual contract for HYAC Equipment, Installation, Service
& Related Products based on the proposal submitted to Region XIV ESC.

The contract is effective immediately and will expire on August 31%, 2021. The
contract can then be renewed annually for an additional four years, if mutually
agreed on by Region XIV ESC and Midwest Mechanical LLC.

We look forward to a long and successful partnership underneath this contract.

If you have any questions or concerns, feel free to contact me at 325-675-8600.

Sincerely,

j’“/‘/i”

Shane Fields
Region XIV, Executive Director



iy Region XIV Education Service Center

1850 Highway 351
Abilene, TX 79601-4750

325-675-8600
FAX 325-675-8659

Monday, November, 28, 2022

Midwest Mechanical LLC
ATTN: Sam Giampapa
801 Parkview Blvd
Lombard, IL 60148

Re: Annual Renewal of NCPA contract #02-91

Dear Sam:

Region XIV Education Service Center is happy to announce that Midwest Mechanical LLC
has been awarded an annual contract renewal for HVAC Equipment, Installation, Service &

Related Products based on the proposal submitted to Region XIV ESC.

The contract will expire on August 31%, 2024, completing the fourth year of a possible five-
year term. If your company is not in agreement, please contact me immediately.

If you have any questions or concerns, feel free to contact me at 325-675-8600.

Sincerely,

T

&
é ,ﬂ/;% .

Shane Fields
Region XIV, Executive Director

—



DocuSign Envelope ID: 733C2518-0E10-4CF4-AAA6-11DD8DAY161F

“\_Region XIV Education Service Center

1850 Highway 351
Abilene, TX 79601-4750
325-675-8600

FAX 325-675-8659

April 1, 2024

Mr. Sam Giampapa
President

Midwest Mechanical LLC
801 Parkview Blvd
Lombard, IL 60148

Sent via email to: Sam.giampapa@midwestmech.com

Re: Renewal of Region 14 ESC contract - #02-91, HVAC Equipment, Installation, Services & Related
Products

Dear Mr. Giampapa:

Region 14 Education Service Center is pleased to announce it is renewing contract #02-91, HVAC
Equipment, Installation, Services & Related Products for the period August 31, 2024 through
August 31, 2025, in accordance with the contract.

If you have any questions or concerns, feel free to contact me at 325-675-8600.

Sincerely,

DocuSigned by:

Shane Fidds

8998FDEESAEE4F7...

Shane Fields
Region 14, Executive Director






23 ORLAND PARK

-
CERTIFICATE OF COMPLIANCE
The undersigned Kevin Boyle ,
(Enter Name of Person Making Certification)
as Controller
(Enter Title of Person Making Certification)
and on behalf of Midwest Mechanical Group, LLC , certifies that:

(Enter Name of Business Organization)

1) BUSINESS ORGANIZATION:

The Proposer is authorized to do business in lllinois: Yes[X] No[ ]

Federal Employer 1.D.#: 26-0142416

{or Social Security # if a sole proprietor or individual)

The form of business organization of the Proposer is (check one):

___Sole Proprietor
___Independent Contractor (Individual)

Partnership
X LLC _
__ Corporation Delaware established 1974

(State of Incorporation) (Date of Incorporation)

2) STATUS OF OWNERSHIP

lllinois Public Act 102-0265, approved August 2021, requires the Village of Orland Park to collect “Status
of Ownership” information. This information is collected for reporting purposes only. Please check the
following that applies to the ownership of your business and include any certifications for the categories
checked with the proposal. Business ownership categories are as defined in the Business Enterprise for
Minorities, Women, and Persons with Disabilities Act, 30 ILCS 575/0.01 ef seq.

Minority-Owned [ | Small Business [ ] [SBA standards)
Women-Owned [ ] Prefer not fo disclose [ ]
Veteran-Owned | | Not Applicable X}

Disabled-Owned [ ]
How are you certifying?  Certificates Attached [ |  Self-Certifying [ ]

STATUS OF OWNERSHIP FOR SUBCONTRACTORS

This information is collected for reporting purposes only. Please check the following that applies to the
ownership of subcontractors.

Minority-Owned [ ] Small Business [ ] (SBA standards|
Women-Owned [ ] Prefer not to disclose [ ]
Veteran-Owned [ ] Not Applicable K]

Disabled-Owned [ ]

Certificate of Compliance [






3)

4)

5)

ELIGIBILITY TO ENTER INTO PUBLIC CONTRACTS: Yes[x] No [ ]

The Proposer is eligible to enter into public contracts, and is not barred from contracting with
any unit of state or local government as a result of a violation of either Section 33E-3, or 33E-
4 of the lllinois Criminal Code, or of any similar offense of "Bid-rigging" or "Bid-rotating" of any
state or of the United States.

SEXUAL HARRASSMENT POLICY: Yes[X] No [ ]

Please be advised that Public Act 87-1257, effective July 1, 1993, 775 ILCS 5/2-105 (A) has
been amended to provide that every party to a public contract must have a written sexual
harassment policy in place in full compliance with 775 ILCS 5/2-105 (A) (4) and includes, at a
minimum, the following information: {l) the illegality of sexual harassment; (ll) the definition of
sexual harassment under State law; (lll) a description of sexual harassment, utilizing examples;
(IV) the vendor's internal complaint process including penalties; (V) the legal recourse,
investigative and complaint process available through the Department of Human Rights {the
“Department”) and the Human Rights Commission (the “Commission”); (V1) directions on how
to contact the Department and Commission; and (VII) protection against retaliation as provided
by Section 6-101 of the Act. {lllinois Human Rights Act). (emphasis added). Pursuant to 775
ILCS 5/1-103 (M) (2002), a “public contract" includes “...every contract to which the State, any
of its political subdivisions or any municipal corporation is a party.”

EQUAL EMPLOYMENT OPPORTUNITY COMPLIANCE: Yes[x] No [ ]

During the performance of this Project, Proposer agrees to comply with the “lllinois Human
Rights Act”, 775 ILCS Title 5 and the Rules and Regulations of the lllinois Department of Human
Rights published at 44 lllinois Administrative Code Section 750, et seq. The

Proposer shall: () not discriminate against any employee or applicant for employment because
of race, color, religion, sex, marital status, national origin or ancestry, age, or physical or
mental handicap unrelated to ability, or an unfavorable discharge from military service; (Il)
examine all job classifications to determine if minority persons or women are underutilized and
will take appropriate affirmative action to rectify any such underttilization; (lll) ensure all
solicitations or advertisements for employees placed by it or on its behalf, it will state that all
applicants will be afforded equal opportunity without discrimination because of race, color,
religion, sex, marital status, national origin or ancestry, age, or physical or mental handicap
unrelated to ability, or an unfavorable discharge from military service; {IV) send to each labor
organization or representative of workers with which it has or is bound by a collective
bargaining or other agreement or understanding, a notice advising such labor organization or
representative of the Vendor's obligations under the lllinois Human Rights Act and Department’s
Rules and Regulations for Public Contract; (V) submit reports as required by the Department’s
Rules and Regulations for Public Contracts, furnish all relevant information as may from time
to time be requested by the Department or the contracting agency, and in all respects comply
with the lllinois Human Rights Act and Department’s Rules and Regulations for Public Contracts;
(V) permit access to all relevant books, records, accounts and work sites by personnel of the
contracting agency and Department for purposes of investigation to ascertain compliance with
the lllinois Human Rights Act and Department’s Rules and Regulations for Public Contracts; and
(VIl) include verbatim or by reference the provisions of this Equal Employment Opportunity
Clause in every subcontract it awards under which any portion of this Agreement obligations
are undertaken or assumed, so that such provisions will be binding upon such subcontractor.
In the same manner as the other provisions of this Agreement, the Proposer will be liable for

BT B S U e TR s . TR 1 6 T R I o e N DL BT S W A e N R |

Cerlificate of 2






compliance with applicable provisions of this clause by such subcontractors; and further it will
promptly notify the contracting agency and the Department in the event any subcontractor fails
or refuses to comply therewith. In addition, the Proposer will not utilize any subcontractor
declared by the lllinois Human Rights Department to be ineligible for contracts or subcontracts
with the State of lllinois or any of its political subdivisions or municipal corporations.
Subcontract” means any agreement, arrangement or understanding, written or otherwise,
between the Proposer and any person under which any portion of the Proposer’s obligations
under one or more public contracts is performed, undertaken or assumed; the term
“subcontract”, however, shall not include any agreement, arrangement or understanding in
which the parties stand in the relationship of an employer and an employee, or between a
Proposer or other organization and its customers. In the event of the Proposer’s noncompliance
with any provision of this Equal Employment Opportunity Clause, the lllinois Human Right Act,
or the Rules and Regulations for Public Contracts of the Department of Human Rights the
Proposer may be declared non-responsible and therefore ineligible for future contracts or
subcontracts with the State of lllinocis or any of its political subdivisions or municipal
corporations, and this agreement may be canceled or avoided in whole or in part, and such
other sanctions or penalties may be imposed or remedies involved as provided by statute or
regulation.

6) TAX CERTIFICATION: Yes[k] No [ ]

Contractor is current in the payment of any tax administered by the lllinois Depariment of
Revenue, or if it is: (a) it is contesting its liability for the tax or the amount of tax in accordance
with procedures established by the appropriate Revenue Act; or (b) it has entered into an
agreement with the Department of Revenue for payment of all taxes due and is currently in
compliance with that agreement.

7) AUTHORIZATION & SIGNATURE:

| certify that | am authorized to execute this Certificate of Compliance on behalf of the
Contractor set forth on the Proposal, that | have personal knowledge of all the information set
forth herein and that all statements, representations, that the Proposal is genuine and not
collusive, and information provided in or with this Certificate are true and accurate. The
undersigned, having become familiar with the Project specified, proposes to provide and furnish
all of the labor, materials, necessary tools, expendable equipment and all utility and
transportation services necessary to perform and complete in a workmanlike manner all of the
work required for the Project.

ACKNOWLEDGED AND AGREED TO: Koir B

Signature of Authorized Officer

Kevin Boyle
Name of Authorized Officer

Controller
Title
04/11/24
Date
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Form W'g Request for Taxpayer Give Form to the

(Rev. October 2018) Identification Number and Certification requester. Do not
Department of the Treasury . i send to the IRS.
Internal Revenue Service > Go to www.irs.gov/FormW?9 for instructions and the latest information.

| 1 Name (as shown on your income tax return). Name is required on this line; do not lsave this line blank.

I MIDWEST MECHANICAL GROUP, LLC

|2 Business name/disregarded entity name, if different from above

3 Check appropriate box for fe_d;ral tax classification of the person whose narﬁe Is entered on line 1. Check on-l)-r one of the | 4 Exempﬂon-s (codes aﬁ)l-y unl—y to
following seven boxes. certain entities, not individuals; sge
instructions on page 3):

[ individualsole propristor or Oc Corporation Os Comoration O Partnership J Trustrestate
single-member LLC Exempt payee code (if any}

Limited liability company. Enter the tax classification (C=C corporation, $=5 corporation, P=Partnership) » C

Note: Check the appropriate box in the line above for the tax classification of the single-member owner. Do not check | Exemption from FATCA reporting
LLC if the LLC Is classified as a single-member LLC that is disregarded from the owner unless the owner of the LLC Is code {if any)

another LLC that Is not disregarded from the owner for U.S. federal tax purposes. Otherwise, a single-member LLC that e
Is disregarded from the owner should check the appropriate box for the tax classification of its owner.

] other (see instructions) » - _Iﬂppﬂeshmunhmhunedauﬁldomus.)
6 Address (number, street, and apt, of suite no) See Instructions, [ Requester's name and address (optional)
801 PARKVIEW BLVD
6 City, state, and ZIP code
|LOMBARD, IL 60148

7 List account numbers) here (optional)

Print or type.

See Specific Instructions on page 3.

IEZA}  Taxpayer Identification Number (TIN) - -

Enter your TIN in the appropriate box. The TiN provided must match the name given on line 1 to avoid | Soclal security number -
backup withholding. For individuals, this is generally your social security number (SSN). However, for a
resident alien, sole proprietor, or disregarded entity, see the Instructions for Part 1, later. For other - -
entities, it is your employer identification number (EIN}. If you do not have a number, see How to get a
TIN, later, or . .
Note: If the account is in more than ane name, see the instructions for line 1. Also see What Name and Employer identification number |

Number To Give the Requester for guidelines on whose number to enter. [ —1
2|6 l -0(1/4/2(4|1]|6
|

Part !l Certification - B -
Under penalties of petjury, | certify that:

1. The number shown on this form is my correct taxpayer identification number {or | am waiting for a number to be issued to me); and

2.1 am not subject to backup withholding because: (a) | am exempt from backup withhelding, or (b) | have not been notified by the Internal Revenue
Service (RS} that | am subject to backup withholding as a result of a failure to report all interest or dividends, or (c} the IRS has notified me that | am
no longer subject to backup withholding; and '

3. 1am a U.8. citizen or other U.S. person (defined below); and
4, The FATCA code(s) entered on this form (if any) indicating that | am exernpt from FATCA reporting Is correct.

Certification instructions. You must cross aut item 2 above if you have been riotified by the IRS that you are currently subject to backup withholding because
you have falled to report all interest and dividends an your tax return. For real estate transactions, item 2 does not apply. For morigage interest paid,

acquisition or abandonment of secured property, cancellation of debt, contributions to an individual retirement arrangement (IRA}, and generally, payments
other than interest and dividends, you are not required to sign the certification, but you must provide your correct TIN, See the instructions for Part II, later.

Sign | g /NN R 7.1
gnature of ) < 1 | | "
Here U.S. person >/ 7 L) &LA?L,( Date» | 'f 3 J ZO'L"i
7 7 {
Genera| lnstruction S = Form 1099-DIV (dividends, including those from stocks or mutuai
funds)
Section references are to the Internal Revenue Code unless otherwise » Form 1099-MISC (various types of income, prizes, awards, or gross
noted. proceeds)
Future developments. Fpr t'he Iates't information ab9u’t qevelopments « Form 1099-B {stock or mutual fund sales and certain other
related o Form W-9 and its instructions, such as legisiation enacted i
after th ublished, go to www.irs.gov/FormW8. transactions by brokers)
Sy were published, g -rs-g : » Form 1099-8 (proceeds from real estate transactions)
Purpose of Form o Form 1099-K {merchant card and third party network transactions)
An individual or entity (Form W-9 requester) who is required to file an » Form 1098 (home mortgage interest), 1098-E (student loan interest),
information return with the RS must obtain your correct taxpayer 1098-T (tuition)
identification number (TIN) which may be your social security number * Form 1099-C {canceled debf)
(SSN), individual taxpayer identification number (ITIN), adoption o
taxpayer identification number {ATIN), or employer identification number * Form 1098-A (acquisition or abandonment of secured property)
(EIN), to report on an Information return the amount paid to you, or other Use Form W-9 anly if you are a U.S, person (including a resident
amount reportable on an information return. Examples of information alien), to provide your correct TIN.
returns include, but are not limited to, the following. If you do not raturn Form W-9 to the requester with a TIN, you might
¢ Form 1099-INT (interest earned or paid) be subject to backup withholding. See What is backup withholding,
later.

Cat. No. 10231X Form W-9 Rev. 10-2018)
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Z)

() ORLAND PARK

INSURANCE REQUIREMENTS

Please provide a policy Specimen Cerfificate of Insurance showing current coverage’s along with this form

WORKERS' COMPENSATION & EMPLOYER LIABILITY
Full Statutory Limits - Employers Liability
$500,000 - Each Accident  $500,000 — Each Employee
$500,000 - Policy Limit
Waiver of Subrogation in favor of the Village of Orland Park

AUTOMOBILE LIABILITY (ISO Form CA 0001)
$1,000,000 — Combined Single Limit Per Occurrence
Bodily Injury & Property Damage

GENERAL LIABILITY (Occurrence basis) (ISO Form CG 0001)
$1,000,000 — Combined Single Limit Per Occurrence

Bodily Injury & Property Damage
$2,000,000 — General Aggregate Limit
$1,000,000 — Personal & Advertising Injury
$2,000,000 - Products/Completed Operations Aggregate
Additional Insured Endorsements: /nof applicable for Goods Only)
ISO CG 20 10 or CG 20 26
and

CG 20 01 Primary & Non-Contributory

Blanket Waiver of Subrogation in favor of the Village of Orland Park

|:l CG 20 37 Additional insured — Completed Operations (provide if box is checked)

In addifion fo the above, please provide the following coverage, if box is checked.

LIABILITY UMBRELLA (Follow Form Policy)
$1,000,000 - Each Occurrence $1,000,000 — Aggregate

$2,000,000 — Each Occurrence $2,000,000 — Aggregate

Other:
EXCESS MUST COVER: General Liability, Automobile Liability, Employers’ Liability

| |PROFESSIONAL LIABILITY

$1,000,000 Limit — Claims Made Form, Indicate Refroactive Date
$2,000,000 Limit — Claims Made Form, Indicate Retroactive Date
Other:

Deductible not-to-exceed $50,000 without prior writien approval

[ ] puiLoers Risk

Completed Property Full Replacement Cost Limits — Structures under construction

|:] ENVIRONMENTAL IMPAIRMENT/POLLUTION LIABILITY
$1,000,000 Limit for bodily injury, property damage and remediation costs
resulting from a pollution incident at, on or mitigating beyond the job site

DCYBER LIABILITY
$1,000,000 Limit per Data Breach for liability, notification, response,
credit monitoring service costs, and software/property damage

Any insurance policies providing the coverages required of the Consultant, excluding Professional Liability,
shall be specifically endorsed to identify “The Village of Orland Park, and their respective officers, trustees,
directors, officials, employees, volunteers and agents as Additional Insureds on a primary/non-confributory
basis with respect to all claims arising out of operations by or on behalf of the named insured.” The required

9/9/22






Additional Insured coverage shall be provided on the Insurance Service Office (ISO) CG 20 10 or CG 20 26
endorsements or an endorsement at least as broad as the above noted endorsements as determined by the
Village of Orland Park. Any Village of Orland Park insurance coverage shall be deemed to be on an excess
or contingent basis as confirmed by the required (ISO) CG 20 01 Additional Insured Primary & Non-
Contributory Endorsement. The policies shall also contain a Waiver of Subrogation in favor of the Additional
insureds in regard to General Liability and Workers’ Compensation coverage. The cerfificate of insurance
shall also state this information on its face. Any insurance company providing coverage must hold an A-, VIl
rating according to Best’s Key Rating Guide. Each insurance policy required shall have the Village of Orland
Park expressly endorsed onto the policy as a Cancellation Notice Recipient. Should any of the policies be
cancelled before the expiration date thereof, nofice will be delivered in accordance with the policy provisions.
Permitting the contractor, or any subcontractor, to proceed with any work prior to our receipt of the foregoing
cerfificate and endorsements shall not be a waiver of the contractor’s obligation to provide all the above
insurance.

Consultant agrees that prior to any commencement of work to furnish evidence of Insurance coverage
providing for at minimum the coverages, endorsements and limits described above directly to the Village of
Orland Park, 14700 S. Ravinia Avenue, Orland Park, IL 60462. Failure fo provide this evidence in the time
frame specified and prior to beginning of work may result in the termination of the Village's relationship with
the contractor.

ACCEPTED & AGREED THIS 12th pay o April , 2024

Anctrea Weatsn
Signature Authorized to execute agreements for:
Andrea Weston, Project Accountant Midwest Mechanical Group, LLC
Printed Name & Tifle Name of Company

9/9/22
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CERTIFICATE OF LIABILITY INSURANCE

DATE (MM/DD/YYYY)

4/1/2026 3/6/2025

THIS CERTIFICATE IS ISSUED AS A MATTER OF INFORMATION ONLY AND CONFERS NO RIGHTS UPON THE CERTIFICATE HOLDER. THIS

CERTIFICATE DOES NOT AFFIRMATIVELY OR NEGATIVELY AMEND,

EXTEND OR ALTER THE COVERAGE AFFORDED BY THE POLICIES

BELOW. THIS CERTIFICATE OF INSURANCE DOES NOT CONSTITUTE A CONTRACT BETWEEN THE ISSUING INSURER(S), AUTHORIZED

REPRESENTATIVE OR PRODUCER, AND THE CERTIFICATE HOLDER.

IMPORTANT: If the certificate holder is an ADDITIONAL INSURED, the policy(ies) must have ADDITIONAL INSURED provisions or be endorsed.
If SUBROGATION 1S WAIVED, subject to the terms and conditions of the policy, certain policiles may require an endorsement. A statement on
this certificate does not confer rights to the certificate holder in lieu of such endorsement(s).

PRODUCER T ockton Companies, LLC el - -
444 W, 47th St., Ste. 90! PHONE FAX .
Kansas City MO 641 1:1506 o SN
(816) 960-9000 AORRERE:.
keasu@lockton.com INSURER(S) AFFORDING COVERAGE | NAC#
—— - insurer A : XL Insurance America, Inc. | 24554
INSURED  y i VWEST MECHANICAL GROUP LLC insurer B : Greenwich Insurance Compt_lny | 22322
1304803 4 pARKVIEW BLVD. wsurer ¢ - Allied World National Assurance Company | 10690
LOMBARD IL 60148 INSURER D : o . |
INSURERE : o I I
INSURER F :
COVERAGES CERTIFICATE NUMBER: 21481681 REVISION NUMBER: XXXXXXX

THIS IS TO CERTIFY THAT THE POLICIES OF INSURANCE LISTED BELOW HAVE BEEN ISSUED TO THE INSURED NAMED ABOVE FOR THE POLICY PERIOD

INDICATED. NOTWITHSTANDING ANY REQUIREMENT, TERM OR CONDITION

OF ANY CONTRACT OR OTHER DOCUMENT WITH RESPECT TO WHICH THIS

CERTIFICATE MAY BE ISSUED OR MAY PERTAIN, THE INSURANCE AFFORDED BY THE POLICIES DESCRIBED HEREIN IS SUBJECT TO ALL THE TERMS,

EXCLUSIONS AND CONDITIONS OF SUCH POLICIES. LIMITS SHOWN MAY HAVE BEEN REDUCED BY PAID CLAIMS.

INSR

T POLICY EFF POLICY EXP

JADDL/SUER|
TYPE OF INSURANCE INSD | WVD POLICY NUMBER (MM/DD/YYYY) _(MM/DDIYYYY) LmiTs
B' X || COMMEREIAL GENERAL LIABILITY Y | Y RGD300147506 4/1/2025 | 4/1/2026 | EACHOCCURRENCE ' 2,000,000
DAMAGE TO RENTED
| CLAIMS-MADE - OCCUR | PREMISES (Ea accurrence) | § 1,000,000
| | MEDEXP (Anyoneperson) | $ 10,000
. | PERSONAL & ADVINJURY |$ 1,000,000
| GEN'L AGGREGATE LIMIT APPLIES PER: GENERAL AGGREGATE | s 4,000,000
| poLicy . [ x| 5R% D Loc | PRODUCTS - COMPIOP AGG | § 4.000.000
OTHER: $
B | AUTOMOBILE LIABILITY N N RAD943796406 412025 4/1/2026 ‘ﬁ"gﬁg‘ﬁﬁ,f'”em LMT s 5,000,000 _
X | ANY AUTO | BODILY INJURY (Per person) $ XXXXXXX
WNED ] ED ——
o e+ XAOOUOKK
H
| AUTOS ONLY | AUTOS ONLY | Peracddenyy | 8 XXXXXXX
. ; [ XXXXXXX
C X UMBRELLALIAB | ¥ | occUR N N 0313-7473 4/1/2025 4/1/2026 | EACHOCCURRENCE | $ 5,000,000
| EXCESS LIAB CLAIMS-MADE |AGeREGATE  |$ 5,000,000
pep_| X | remenions $0 |$ XXXXXXX
WORKERS COMPENSATION - v PER [ ToTH |
A | AND EMPLOYERS' LIABILITY YIN Y RWD300147606 4/1/2025 4/1/2026 | X statute | [ ER B!
A | ANY PROPRIETOR/PARTNER/EXECUTIVE STOP GAP: ND, OH, WA, WY E.L. EACH ACCIDENT 's 1,000,000
OFFICER/MEMBER EXCLUDED? NIA | B EAMEAET S
(Mandatory in NH) E.L. DISEASE - EAEMPLOYEE| $ 1,000,000
If yes, describe under [ = ===l 3
| DESCRIPTION OF OPERATIONS below | EL. DISEASE - PoLicY LMIT | 8 1.000.000
_ | |
DESCRIPTION OF OPERATIONS / LOCATIONS / VEHICLES (ACORD 101, Additional Remarks Schedule, may be attached if more space is required)

RE: INSURED'S WORK/SERVICES - PARKING GARAGE CONTROL JOINT CAULKING;

***SEE ATTACHED***

CERTIFICATE HOLDER

CANCELLATION  See Attachments

21481681

VILLAGE OF ORLAND PARK

ATTN: NICOLE MERCED, FINANCE MANAGEMENT ANA
14700 RAVINIA AVENUE

ORLAND PARK IL 60462

SHOULD ANY OF THE ABOVE DESCRIBED POLICIES BE CANCELLED BEFORE
THE EXPIRATION DATE THEREOF, NOTICE WILL BE DELIVERED IN
ACCORDANCE WITH THE POLICY PROVISIONS.

N OoT

"AUTHORIZED REPRESENTATI\?’-

[/ {4
//fD-f/L ™~ A/?ré({{';f

ACORD 25 (2016/03)

© 1988(2015 ACORD CORPORATION, All rights reserved.

The ACORD name and logo are registered marks of ACORD







CONTINUATION DESCRIPTION OF OPERATIONS/LOCATIONS/VEHIGLES/EXCLUSIONS ADDED BY ENDORSEMENT/SPECIAL PROVISIONS (Use only if more space Is required)

THE VILLAGE OF ORLAND PARK, AND THEIR RESPECTIVE OFFICERS, TRUSTEES, DIRECTORS, OFFICIALS,
EMPLOYEES, VOLUNTEERS AND AGENTS ARE ADDITIONAL INSURED ON GENERAL LIABILITY, ON A
PRIMARY, NON-CONTRIBUTORY BASIS, IF REQUIRED BY WRITTEN CONTRACT. WAIVER OF SUBROGATION
IN FAVOR OF THE ADDITIONAL INSURED APPLIES ON GENERAL LIABILITY AND WORKERS
COMPENSATION LIABILITY, IF REQUIRED BY WRITTEN CONTRACT AND WHERE ALLOWED BY LAW.
COVERAGE IS SUBJECT TO THE TERMS AND CONDITIONS OF THE POLICY. THE EXCESS LIABILITY IS
CONSIDERED FOLLOW FORM OVER THE COVERAGE SUBJECT TO THE POLICY TERMS, CONDITIONS AND
EXCLUSIONS. FOR CANCELLATION FOR ANY REASON OTHER THAN NONPAYMENT OF PREMIUM, THE
INSURER(S) WILL SEND 60 DAYS NOTICE OF CANCELLATION TO THE CERTIFICATE HOLDER.

ACORD 25 (2016/03) Certificate Holder ID: 21481681






Attachment Code: D581756 Certificate ID: 21481681

POLICY NUMBER: RGD300147506

COMMERCIAL GENERAL LIABILITY

CG20101219

THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

ADDITIONAL INSURED -

OWNERS, LESSEES OR

CONTRACTORS - SCHEDULED PERSON OR
ORGANIZATION

This endorsement modifies insurance provided under the following:
COMMERCIAL GENERAL LIABILITY COVERAGE PART
SCHEDULE

Name Of Additional Insured Person(s)
Or Organization(s)

Location And Description Of Completed Operations

Any person or organization where required by written
contract provided that such contract was executed prior
to the date of loss.

All Locations as required per written contract.

information required to complete this Schedule, if not shown above, will be shown in the Declarations.

A. Section Il — Who Is An Insured is amended
to include as an additional insured the person(s)
or organization(s) shown in the Schedule, but
only with respect to liability for "bodily injury”,
"property damage" or "personal and advertising
injury” caused, in whole or in part, by:

1. Your acts or omissions; or

2. The acts or omissions of those acting on
your behalf;

in the performance of your ongoing operations for
the additional insured(s) at the location(s)
designated above.

However:

1. The insurance afforded to such additional
insured only applies to the extent
permitted by law; and

2. If coverage provided to the additional
insured is required by a contract or
agreement, the insurance afforded to such
additional insured will not be broader than
that which you are required by the contract
or agreement to provide for such
additional insured.

CG20101219

© Insurance Services Office, Inc., 2018

B. With respect to the insurance afforded to
these additional insureds, the following additional
exclusions apply:

This insurance does not apply to "bodily injury” or
"property damage" occurring after:

1. Al work, including materials, par
ts or equipment furnished in connection
with such work, on the project (other than
service, maintenance or repairs) to be
performed by or on behalf of the additional
insured(s) at the location of the covered
operations has been completed; or

2. That portion of "your work" out of which the
injury or damage arises has been put to its
intended use by any person or
organization other than another contractor
or subcontractor engaged in performing
operations for a principal as a part of the
same project,

Page 1 of 2







Attachment Code: D581756 Certificate ID: 21481681

C. With respect to the insurance afforded to 2. Available under the applicable limits of
these additional insureds, the following is added insurance; whichever is less.

to Section Il - Limits Of Insurance: This endorsement shall not increase the

If coverage provided to the additional insured is  applicable limits of insurance.
required by a contract or agreement, the most

we will pay on behalf of the additional insured is

the amount of insurance:

1. Required by the contract or agreement; or

CG20101219 © Insurance Services Office, Inc., 2018 Page 2 of 2






Attachment Code: D581754 Certificate ID: 21481681

POLICY NUMBER: RGD300147506 COMMERCIAL GENERAL LIABILITY
CG 20371219

THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

ADDITIONAL INSURED - OWNERS, LESSEES OR
CONTRACTORS — COMPLETED OPERATIONS

This endorsement modifies insurance provided under the following:

COMMERCIAL GENERAL LIABILITY COVERAGE PART
PRODUCTS/COMPLETED OPERATIONS LIABILITY COVERAGE PART

SCHEDULE
Name Of Additional Insured Person(s) Location And Description Of Completed Operations
Or Organization(s)
Any person or organization where required by written All Locations as required per written contract.

contract provided that such contract was executed prior
to the date of loss.

Information required to complete this Schedule, if not shown above, will be shown in the Declarations.

A. Section Il = Who Is An Insured is amended to B. With respect to the insurance afforded to these
include as an additional insured the person(s) or additional insureds, the following is added to Section
organization(s) shown in the Schedule, but only with Il = Limits Of Insurance:

respect to liability for "bodily injury” or "property ¢ coyerage provided to the additional insured is

damage” caused, in whole or in part, by "your work™at o 0ired by a contract or agreement, the most we will
the location designated and described in the Schedule pay on behalf of the additional insured is the amount

of this endorsement performed for that additional
insured and included in the "products-completed
operations hazard".

of insurance:
1. Required by the contract or agreement; or
2. Available under the applicable limits of insurance;

However:
1. The insurance afforded to such additional insured whichever is less.

only applies to the extent permitted by law; and This endorsement shall not increase the
2.1f coverage provided to the additional insured is applicable limits of insurance.

required by a contract or agreement, the insurance
afforded to such additional insured will not be
broader than that which you are required by the
contract or agreement to provide for such additional
insured.

CG 20371219 © Insurance Services Office, Inc., 2018 Page 1 of 1






Attachment Code: D566728 Certificate ID: 21481681

ENDORSEMENT #

This endorsement, effective 12:01 a.m., 4/1/2025, forms a part of
Policy No. RGD300147506 issued to MIDWEST MECHANICAL GROUP, LLC.
by Greenwich Insurance Company
THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

PRIMARY INSURANCE CLAUSE ENDORSEMENT - SCHEDULED

This endorsement madifies insurance provided under the following:

COMMERCIAL GENERAL LIABILITY COVERAGE PART
PRODUCTS/COMPLETED OPERATIONS COVERAGE PART

LIQUOR LIABILITY COVERAGE PART

OWNERS AND CONTRACTORS PROTECTIVE LIABILITY COVERAGE FORM
RAILROAD PROTECTIVE LIABILITY COVERAGE FORM

It is agreed that to the extent that insurance is afforded to the following Additional Insured under
this policy, this insurance shall apply as primary and not contributing with any insurance carried
by such Additional Insured, as required by written contract.

Name of Person or Organization:

Any person or organization where required by written contract provided that such
contract was executed prior to the date of loss.

All other terms and conditions of this policy remain unchanged

XIL 431 0605






Attachment Code: D486624 Certificate ID: 21481681

THIS ENDORSEMENT, EFFECTIVE 4/1/2025 FORMS A PART OF POLICY NO. RGD300147506

ISSUED TO MIDWEST MECHANICAL GROUP, LLC

by Greenwich Insurance Company

THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

CANCELLATION NOTIFICATION TO OTHERS ENDORSEMENT

IN THE EVENT COVERAGE IS CANCELLED FOR ANY STATUTORILY PERMITTED REASON,
OTHER THAN NONPAYMENT OF PREMIUM, ADVANCED WRITTEN NOTICE WILL BE MAILED OR
DELIVERED TO PERSON(S) OR ENTITY(IES) ACCORDING TO THE NOTIFICATION SCHEDULE

SHOWN BELOW:

NAME OF THE PERSON(S) OR ENTITY(IES) & MAILING
ADDRESS:

NUMBER OF DAYS ADVANCED
NOTICE OF CANCELLATION:

Per the most current schedule maintained by Lockton
Companies, LLC and furnished to AXA XL no less than 75 days
prior to the effective date of the cancellation.

60

ALL OTHER TERMS AND CONDITIONS OF THE POLICY REMAIN UNCHANGED.

IXI 405 0910







Attachment Code: D590796 Certificate ID: 21481681
WORKERS COMPENSATION AND EMPLOYERS LIABILITY INSURANCE POLICY WC 0003 13
(Ed. 4-84)
WAIVER OF OUR RIGHT TO RECOVER FROM OTHERS ENDORSEMENT

We have the right to recover our payments from anyone liable for an injury covered by this policy. We will not enforce
our right against the person or organization named in the Schedule. (This agreement applies only to the extent that you
perform work under a written contract that requires you to obtain this agreement from us.)

This agreement shall not operate directly or indirectly to benefit anyone not named in the Schedule.

Schedule

Where required by written agreement signed prior to loss.

This endorsement changes the policy to which it is attached and is effective on the date issued unless otherwise stated.
(The information below is required only when this endorsement is issued subsequent to preparation of the

policy.)

Endorsement Effective 4/1/2025 to 4/1/2026

Policy No. RWD300147606

Premium Included

Insured: MIDWEST MECHANICAL GROUP, LLC
Insurance Company: XL Insurance America, Inc.

WC 000313
(Ed. 4-84)

1983 National Council on Compensation Insurance.






Attachment Code: D623373 Certificate ID: 21481681

POLICY NUMBER: RGD300147506
COMMERCIAL GENERAL LIABILITY
CG 24531219

THIS ENDORSEMENT CHANGES THE POLICY. PLEASE READ IT CAREFULLY.

WAIVER OF TRANSFER OF RIGHTS OF RECOVERY
AGAINST OTHERS TO US (WAIVER OF SUBROGATION) -
AUTOMATIC

This endorsement modifies insurance provided under the following:

COMMERCIAL GENERAL LIABILITY COVERAGE PART

ELECTRONIC DATA LIABILITY COVERAGE PART

LIQUOR LIABILITY COVERAGE PART

POLLUTION LIABILITY COVERAGE PART DESIGNATED SITES
POLLUTION LIABILITY LIMITED COVERAGE PART DESIGNATED SITES
PRODUCTS/COMPLETED OPERATIONS LIABILITY COVERAGE PART
RAILROAD PROTECTIVE LIABILITY COVERAGE PART
UNDERGROUND STORAGE TANK POLICY DESIGNATED TANKS

The following is added to Paragraph 8. Transfer Of Rights Of Recovery Against
Others To Us of Section IV — Conditions:

We waive any right of recovery against any person or organization, because of any
payment we make under this Coverage Part, to whom the insured has waived its right of
recovery in a written contract or agreement. Such waiver by us applies only to the extent
that the insured has waived its right of recovery against such person or organization
prior to loss.

CG 24531219






Village of Orland Park

Sole Source Request Form
Reguired for Purchases $5,000 - $24,999

Department

Public Works Date 2/17/2025

Division (if applicable) NRF

Description of Good/Service

Manufacturer or Supplier

Parking Garage Contro! Joint Caulking

Midwest Mechanical Group, Inc.

Dollar Amount $39,776.00 Co-op Purchasing Contract # Omnia 02-91

Have Adequate Funds Been Budgeted For This Purchase? Yes No G

Account number(s) 3108000-443100 / 3108000-461150

Option 1 - Sole Source Justification
A Sole Source Purchase is available from anly one supplier and must meet at least one of the following criteria (check the appropriate box).

[] One-of-aKind

[ compatibility
(] Replacement Part

The commodity or service has no competitive product alternatives available on the market.
The commodity or service must match existing brand of equipment for compatibility.
The commodity is a replacement part for a specific brand of existing equipment.

|____| Operation Continuity The commodity or service is needed to maintain operational continuity.

|:| Unique Design The commodity or service must meet physical design or quality requirements.
|:| Delivery Date Only one supplier can meet necessary delivery requirements.
|:| Emergency PER VILLAGE CODE 1-16-3 (E): URGENT NEED for the item or service does not pemit soliciting competitive bids.

El Other

ExEIain how your Eurchase of goods or services meets one or more of the above criteria for a valid sole source

Price Reasonableness

| determined that the price is reasonable for one of the following reasons: DReIevant documentation attached

|:| I compared the proposed price to prices | previously paid for the same or similar services.

D I compared the proposed price to current published catalog, price lists, or market prices as documented in the attachments.
|:| I compared the proposed price to rough yardsticks and did not discover significant inconsistencies that warrant additional inquiry.
|:| Based on my knowledge of the market, my experience of prior similar proposals, or knowledge imparted by technical experts.

[] The price is set by law or regulations.
] Market research reveals that same or similar goods or services are available for a similar price.

Option 2 - Joint or Cooperative Purchasing
Purchase through Cooperative Purchasing (attach contract documentation)

|:| State of lllinois Joint Purchase Program Omnia Partners - Public Sector

] _NwMC/Suburban Purchasing Cooperative [ National Intercovemmental Purchasing Alliance
|:| The GSA Schedules [ ] The National Cooperative Purchasing Alliance
] _Sourcewell [JHceACBuy

|:| Nat'| Association of State Procurement Officials (NASPO) ValuePaint |:| Municipal Partnering Initiative (MPI)

|:| Choice Partners Cooperative [) Midwestern Higher Education Compact

1 _The Interlocal Purchasing System (TIPS) [ ] National Purchasing Partners (NPPGov)

D Purchasing Cooperative of America D 1Government Procurement Alliance (1GPA)
D Good Buy Purchasing Cooperative |:] National BuyBoard (BuyBoard)

] other:

Requested By:

Name Signature Date
Staff Contact
Mike Mazza Wete Wagza 2/17/25
[
Department Head
Joel Van Essen B o XSS A 2117125
N
Did legal review Terms & Conditions from vendor, if applicable? |—_—| Yes No |:| N/A
Have you received a CRT summary from the Risk Manager? |:| Yes No |:| N/A
This form is to be attached to the contract or purchase requisition. Revised 11/22/2024






Contractual Risk Transfer Evaluation Summary

| ORLAND PARK

Vendor/Contractor Name: Midwest Mechanical Group, LLC
Contract/Project Name/ #: Sportsplex & Parking Garage Masonry Sealing(Caulking)

Contract Type:
MSA Title

Type of Work:
Contract/Project
Summary:

Policy Expiration Date:

Contractual
Risk
Solutions

Date 3/11/25

(W] Contractor

[ ] Prof. Srvs

[ ] Goods Only [ ] MSA

Caulking

Sportsplex & Parking Garage Masonry Sealing(Caulking)

4/1/26

Required Coverages/Limits — Per Contract. Compliant:
General Liability: | $1 million iég rr.nlllon General | Other: $2m/$4m myYes |[INo [[INA
Umbrella Liability: | $1 million | $2 miilion Other: $5Mm/55M mYes [INo [ [INA
Auto Liability: $1 million | Any Auto/Owned | Other: ssm/gsm MmYes |[[INo |[[INA
Workers’ Comp./ | $500,000 Each Accident, Each | Other: WYes [INo CINA
Employer Liability | Employee, Policy Limit
Prof. Liability: $1 million | $2 million Other: CdYes [ INo WINA
Env. Liability: $1 million | $2 million Other: [lyes CINo [HINA
Exc./Umb. Prof. [ [IYes |[INo | [EWINA
Excess/Umb GL [ Clyes | [CINo | EINA
Cyber Liability: $500,000 | $1 million Other: [JYes CINo [MINA
Builders Risk: Completed Project Value Other: ClYes |[INo | [WINA
Other: | Other: Llyes |[INo |L[INA
Required Endorsements:
ISO Additional Insured Endorsement: (CG 20 10 or CG 20 26) (m]Yes [ INo [ [INA
ISO Additional Insured — Completed Operations (CG 20 37) (myes [ INo [ [INA
Broad Form Manuscript Add’l. Insd. Endorsement Reviewed/Acceptable | [ ]Yes [ INo (mINA
Alternate Accepted Form:
Primary Additional Insured Coverage Provided - ISO CG 20 01 or WYes [INo [INA
Acceptable
Alternate Accepted Form:
Waiver of Subrogation - General Liability myYes |[INo |[INA
Waiver of Subrogation — Workers’ Compensation mYes | [INo |[INA

Additional Coverages/Revisions Approved:

Orland Park Hold Harmless/indemnity Agreement Accepted: [MYes []No

Notes / Additional Comments:

Contractual Risk Transfer:

Acceptable [M] Not Acceptable []






=N\ VILLAGE OF ORLAND PARK 14700 S. Ravinia Avenue

AN Orland Park, IL 60462
' .»e'\ www.orlandpark.org

Master

File Number: 2025-0122
File ID: 2025-0122 Type: MOTION Status: PASSED

Version: 0 Reference: Controlling Body: Board of Trustees
File Created Date : 02/03/2025
Agenda Entry: Parking Garage Control Joint Caulking Final Action: 02/17/2025

Title: Parking Garage Control Joint Caulking

Notes:
Sponsors: Res/Ord Date:
Attachments: Proposal - Midwest Mechanical, Sole Source Res/Ord Number:
Request Form-Parking Garage
Drafter: Hearing Date:
Department Effective Date:
Contact:

History of Legislative File

Ver- Acting Body: Date: Action: Sent To: Due Date: Return Result:
sion: Date:
0 Public Works Department 02/03/2025 INTRODUCED TO Board of Trustees
BOARD
0 Board of Trustees 02/17/20256 APPROVED Pass

Text of Legislative File 2025-0122

.. Title
Parking Garage Control Joint Caulking

History

For 2025, Public Works budgeted to begin addressing issues outlined in the “Main
Street Parking Garage Facility Condition Assessment Report”, which was completed in
2024. The focus of the repairs this year will be the replacement of control joint caulking,
which has largely failed throughout the facility. In replacing the caulking on the top (5th)
floor of the garage, the hope is water penetration to the lower floors will be minimized.

Public Works requested a proposal from Midwest Mechanical Group, Inc. (“Midwest
Mechanical”), who participate in the Omnia Partners cooperative program (Contract
#02-91), to complete the replacement of control joint caulking. The scope of work
includes the removal and replacement of one thousand (1,000) linear feet of caulking
around the outer edge of the top floor of the parking garage. Additional funding will be

VILLAGE OF ORLAND PARK Page 1 Printed on 2/24/2025






Master Continued (2025-0122)

requested in subsequent years to continue caulking replacement throughout the facility,
as well as addressing other issues highlighted in the Facility Condition Assessment
Report.

A summary of the proposal submitted by Midwest Mechanical, which are based on
Omnia Partners Contract #02-91, is provided below:

Main Street Parking Garage Control Joint Caulking
Total: $39,776.00

Based on price and company qualifications, staff recommends approving proposal from
Midwest Mechanical Group, Inc. for $39,776.00. A contingency is not requested for this
project.

Financial Impact

Funding in the amount of $35,000.00 was budgeted for caulking/sealant replacement at
the Main Street Parking Garage in account 3108000-443100. Funds from account
3108000-461150 (Building and Electrical Supplies) will be used to cover the difference
between the budgeted and actual project costs.

Recommended Action/Motion

| move to approve the waiver of the competitive bid process in lieu of participation in
joint purchasing cooperative Omnia Partners pursuant to Contract #02-91 and
authorize the approval and execution of a vendor contract with Midwest Mechanical
Group, Inc. for the Main Street Parking Garage Caulking Repairs based on Midwest
Mechanical Group, Inc’s proposal 2025012301 dated January 27, 2025, for a total
not-to-exceed contract price of $39,776.00;

AND

Authorize the Village Manager to execute all related contracts subject to Village
Attorney review;

AND

Allow the Village Manager to approve change orders related to the contract.

VILLAGE OF ORLAND PARK Page 2
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VILLAGE OF ORLAND PARK

14700 S. Ravinia Avenue
Orland Park, IL 60462
www.orlandpark.org

Meeting Minutes

Monday, February 17, 2025

7:00 PM

Village Hall

Board of Trustees

Village President Keith Pekau
Village Clerk Brian L. Gaspardo
Trustees, William R. Healy, Cynthia Nelson Katsenes, Michael R. Milani,
Sean Kampas, Brian Riordan and Joni Radaszewski







Board of Trustees Meeting Minutes February 17, 2025

2025-0122 Parking Garage Control Joint Caulking

| move to approve the waiver of the competitive bid process in lieu of participation
in joint purchasing cooperative Omnia Partners pursuant to Contract #02-91 and
authorize the approval and execution of a vendor contract with Midwest
Mechanical Group, Inc. for the Main Street Parking Garage Caulking Repairs
based on Midwest Mechanical Group, Inc’s proposal 2025012301 dated January
27, 2025, for a total not-to-exceed contract price of $39,776.00;

AND

Authorize the Village Manager to execute all related contracts subject to Village
Attorney review;

AND

Allow the Village Manager to approve change orders related to the contract.

This matter was APPROVED on the Consent Agenda.

Respectfully Submitted,

/s/ Brian L. Gaspardo

Brian L. Gaspardo, Village Clerk

VILLAGE OF ORLAND PARK Page 2 of 2






MAYOR TRUSTEES
Keith Pekau _ _ William R. Healy
VILLAGE CLERK 5 Cynthia Nelson Katsenes
Brion L. G d
e OSPOIZG O R LA N D Michael R. Milani
14700 5. Ravinio Avenue Sean Kompos
Orland Park, IL 60462 PA R K Brian J. Riordan
{708)403-6100
orlandpark.org VILLAGE HALL Joni ). Rodaszewski

February 24, 2025

Dan Brandolino

Midwest Mechanical Group, Inc.
801 Parkview Boulevard
Lombard, IL 60148

NOTICE OF AWARD - Parking Garage Control Joint Caulking

Dear Mr. Brandolino,

This notification is to inform you that on February 17, 2025, the Village of Orland Park approved
awarding Midwest Mechanical the contract in accordance with the proposal 2025012301, for the
Parking Garage Control Joint Caulking for an amount not to exceed thirty-nine thousand seven
hundred seventy-six dollars and 0/100 ($39,776.00).

You will receive the contract via email from BidNet Direct ASC eSign after the Insurance Certificate and
Endorsements have been approved by the Village. All documents listed above are to be submitted to
lvana Lisnich, Management Analyst at ilisnich@orlandpark.org and are required prior to the
commencement of work. You will receive notification from BidNet Direct of the fully executed contract
and will be issued a Notice to Proceed letter. Failure to comply with these conditions within the time
specified will entitle the Village to consider your proposal abandoned and to annul this Notice of
Award. If you have any questions, please do not hesitate to call me at 708-403-6108 or e-mail me at
mmazza@orlandpark.org.

Sincerely,

N

Mike Mazza
Operations Manager — Natural Resources and Facilities






TRUSTEES

MAYOR B
Keith Pekau ..g ij] William R. Healy
VILLAGE CLERK B Cynthia Nelson Katsenes
Brian L. G d
nan L. Lsaspardo O R LA N D Michoel R. Milani
14700 S. Ravinia Avenue Sean Kampos
Orland Park, IL 60462 PA R K Brian J. Riordan
(708)403-6100 2
orlondpark.org VILLAGE HALL Joni J, Radaszewski

March 14, 2025

Dan Brandolino

Midwest Mechanical Group, Inc.
801 Parkview Boulevard
Lombard, IL 60148

NOTICE TO PROCEED - Parking Garage Control Joint Caulking

Dear Mr. Brandolino,

This notification is to inform you that the Village of Orland Park has received the electronic contract and
insurance documents in order for work to commence on the above stated project.

Please contact me at 708-403-6108 to arrange the commencement of the work.

The Village has processed a Contract Record Number 20250147 for this contract/service. It is
imperative that this number be noted on all invoices, correspondence, efc. All invoices should be sent
directly to the Accounts Payable Department at 14700 S. Ravinia Ave. Orland Park, IL 60462 or
emailed to accountspayable@orlandpark.org. Also, your final invoice for this contract/service should
state that it is the final invoice pertaining to that Contract Record Number.

Sincerely,

e

Mike Mazza
Operations Manager — Natural Resources and Facilities






